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STONE’S ANNUAL LETTER 


COMMENT ON YEAR’S WORK 





President of the Maryland Casualty 
Reviews the Operations and Re- 
sults of Year 





President John T. Stone of the Mary- 
land Casualty has gotten out his an- 
nual letter. It is one of the best yearly 
reviews of a company’s operations and 


casualty insurance in general that 
comes from a home office. He says 
as to the financial results: 
The total premiums written, less 

cancellations, return premiums, 

and reinsurance were.........++++ $3,501,862.53 
The underwriting ex- 

penses, including un- 

paid commissions on 

uncollected premiums, 

WETE cccccccccceces $1,577,486.95 
The claim expenditures 


WETE cocccccccceces 1,589,487.77 
—_————_ 3, 166, 974.72 


Leaving net earnings on under- 
WHITING 6... eeeeeeecceceeeees 


$334,888.i1 
The investment income was........ 


154,101.69 
Making total net earnings....... $488,989.80 
Out of this sum we 
have added to the 
premium reserve as 
required by the 
growth of our busi- 
GORE ccceseeccvsecs 
To claim reserve...... 
And have paid in divi- 
dends 112,500.00 


$210,950.97 
48,965.05 


372,416.02 


Leaving a balance of......... ++$ 116,573.78 
There has been an appreciation in 

the market value of our invest- 

ment securities oOf........+..++++ 107,044.52 


Making the amount added to 
SUTP]US ...ceeerecceeesececens $ 223,618.30 
A year ago we charged off a depreciation in 
the market value of our investments of $197,- 
689.44. It is one of the tangible tokens of the 
return to normal conditions that the securities 
market has recovered sufficiently to restore to 
us $107,044.52 of that loss. 


Comments on Waste 


Commenting still further as to the 
year, President Stone says: 

A year ago we announced our acquisition, 
by reinsurance, of the business of the Central 
Accident of Pittsburg. For a while, at the 
beginning of the year, some of our competitors 
osemetel to divert from us this business. 
Their efforts proved futile, and, as we are led 
to believe, very expensive to them. They gave 
us some needless anxiety and put us to some 
little expense. We are gratified at the barren- 
ness of the results to those who were guilty. 

Among the subjects of general interest to all 
the departments and divisions of the company, 
that of waste, has had especial attention during 
this year of dull times, which is an instance 
of the value of such times. Waste is sometimes 
an incident of prosperity (after it arrives); it 
is also a hindrance to its arrival; and it is 
always a crime against industry and thrift. 
The particular forms of waste that we have 
cried out against recently are the cancellation 
waste, the waste of supplies, and the waste of 
long credits. Just a month ago we_ published 
in the Budget a somewhat extended editorial 
on the first of these—Cancellations. It seems 
to have been a timely expression of a general 
feeling, for it has been reprinted in full by a 
number of the leading insurance papers, with 
extended editorial comments of approval. 

Taxation a Live Subject 

The perennial subject of taxation is another 
theme of general interest that has had _ the 
center of the — more — than heretofore, 
during 1908; and it is hoped that the interest in 
it may continue to spread until the reform so 
greatly ded i plished. There is hope 
in the fact that the insurance commissioners of 
several states have taken positive ground in 
favor of radical changes in the system of tax- 
ing insurance premiums. The national boards 
and associations—life, fire, casualty and surety— 
are engaged in a business-like campaign of edu- 
cation for the purpose of reaching that portion 
of the public outside of the insurance business 
who pay premiums and, therefore, pay the taxes 
on the same. If these voters can be convinced 
of the advisability of reducing or repealing 


(CONTINUED ON PAGE 16) 
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Aetna Insurance Company 


HARTFORD, CONN, 
STATEMENT JANUARY 1, 1909 
Cash Capital.................$ 4,000,000.00 
Total Assets ............+0+++- 16,500,733.45 
Total Liabilities..............+++7,293,655.52 
Surplus to Policy Holders.......9,207,077.93 
Losses paid in 90 years.......115,798,170.31 


Western Branch, 159 La Salle Street, Chicago 


Thos. E. Gallagher, Gen’l Agt. Louis 0. Kohtz, Asst. Gen’l Agt. 
Jas. S. Gadsden, Gen’l Agt. Marine Dept. 











*‘CLOSELY FOLLOWING THE SAN FRANCISCO DISASTER, 
“THE RECENT CHELSEA CONFLAGRATION IN WHICH 
‘‘PROPERTY OF THE VALUE OF NEARLY $12,000,000 WAS 
‘*DESTROYED AND AN AGGREGATE LOSS APPROXIMATING 
**$8,790,000 ENTAILED UPON FIRE INSURANCE COM- 
‘‘PANIES, SERVES TO EMPHASIZE THE IMPORTANCE AND 
“‘NECESSITY FOR THE ACCUMULATION AND MAINTEN- 
‘ANCE BY THE LATTER OF SURPLUSES SUFFICIENT TO 
“ENABLE THEM, WHILE MAINTAINING THEIR OWN SOL- 
‘“VENCY, TO FULLY PROTECT THEIR POLICY-HOLDERS NOT 
‘ONLY FROM THE ORDINARY FIRE LOSSES WHICH MAY 
‘*REASONABLY BE ANTICIPATED, BUT ALSO FROM SUCH AS 
**MAY BE DUE TO THE UNFORESEEN BUT EVER-PRESENT 
**CONFLAGRATION HAZARO AS WELL.—fFyom The Annual Re- 
port of the Insurance Commissioner (Hon. Geo. H. Adams) of State of New 
Hampshire, September, 1908. 

















THE CONTINENTAL SELLS THE MOST 
SECURE FIRE INSURANCE OBTAIN- 
ABLE. ITS NET SURPLUS ($8,881,- 
992.26) EXCLUSIVELY PROTECTING 
AMERICAN POLICY HOLDERS ISLARGER 
THAN THAT OF ANY OTHER COMPANY. 











THE CONTINENTAL FIRE INSURANCE COMPANY 


CONTINENTAL BUILDING WESTERN DEPARTMENT 
46 CEDAR STREET 280 LASALLE STREET 
NEw YORK CHICAGO, ILL. 








D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President JOHN B, KNOX, Secretary 
EDW. MILLIGAN, Vice-President THOMAS C. TEMPLE, Secretary 


Surplus to Policy-holders, $3,421 ,837.31 Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,065,453-74 


THE WESTERN DEPARTMEN1 
Northeast Corner Fourth and Elm Streets ‘< ‘e CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 
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TRY TO GET SOME CLAIMS 


—_— 


SCHEME OF TOLEDO LAWYERS 





H. J. Chittenden and Sigmond Sanger 
Organize Policyholders Associa- 
tion of Ohio German Fire 





Toledo, O., Jan. 13.—(Special Corre- 
spondence.)—The latest move in the 
Ohio German Fire scandal has been 
taken by two local attorneys, Herbert 
J. Chittenden and Sigmond Sanger, who 
under the name of the Policyholders 
Protective Association of the Ohio Ger- 
man Fire have issued the following cir- 
cular to claimants for losses against 
the Ohio German: 

At the request of a large number of policy- 
holders of the Ohio German Fire who have 
suffered loss by fire, we write you with a view 
of securing your cooperation in protecting the 
common interests of those who hold claims 
against the company for fire losses, and of 
joining a_ policyholders’ protective association. 
The question to be determined is whether these 
claims should not be preferred and be paid 
prior to the claims of policyholders for un- 
earned premiums. It would seem equitable 
that losses suffered prior to the appointment 
of trustees for the dissolution of the company, 
at a time when the liability of the company 
was fixed, should have superior rights to policy- 
holders whose claims for unearned premiums 


arise by reason of the appointment of these 
trustees, 


Charge Ten Percent for Services 


It must be obvious to you that this is a 
very important matter, and that the cost of its 
final determination cannot be borne by any 
single claimant. A _ favorable determination 
would very largely increase the amount to be 
aid to loss claimants and would enure to 

nefit all. The cost and expense of the neces- 
Sary proceedings should therefore be shared 
equally by all parties to interest. 

Our proposition is this: We shall look after 
your interests and take such steps through court 
proceedings and otherwise, as we may deem 
necessary to determine the priority of your 
claims, at a charge not to exceed 10 percent 
of the amount obtained. No charge will be 
made unless some collection is secured. The 
affairs of the sompeay are in a very chaotic 
condition and it is likely that much litigation 
will result. It will be our purpose to keep in 
constant touch with the administration of the 
company’s affairs, see to the preservation of 
the assets and endeavor to secure an economical 


Much Interest in Ciroular 

The circular has created much inter- 
est in insurance circles here and it is 
the consensus of opinion among agents 
that the Policyholders Protective As- 
sociation exists only in the minds of 
Herbert J. Chittenden and Sigmond 
Sanger and that the whole affair is sim- 
ply a scheme gotten up by the two at- 
torneys to get the 10 percent for col- 
lection. In support of their contention 
the agents point out that the circulars 
are not being sent to claimants of the 
Ohio German residing in the city, but 
only in the outlying districts and other 
cities than Toledo. 

Trustee Marshall of the Ohio German 
said: “I know absolutely nothing about 
the matter. This is the first time I have 
seen a copy of the circular and I have 
no comments to make on the subject. 
The trustees expect to treat everybody 
alike and do our best to preserve the 
assets and produce the best results for 
the parties interested and we will act 
only on the instructions of the court as 
to the distribution of the assets.” 


Doubt as to Preferred Claims 


It is admitted here by many agents, 
however, that the attorneys in question 
have a right by law in Ohio to issue 
such a circular and solicit claims, al- 
though in the states of New York and 

(CONTINUED ON PAGE 19) 
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MORE ANNUAL STATEMENTS 


-_—_———_— 


COMPANIES SHOW UP NICELY 





While Reinsurance Reserves Do Not 
Increase Largely, Net Surpluses 
Show Material Gains 





The American of Newark assets are 
$7,748,032, increase $517,294; reinsur- 
ance reserve $4,312,875, increase $4,724, 
net surplus $1,954,999, increase $353,385. 
The American has created a special re- 
serve fund of $300,000 in its 1909 ex- 
hibit, which it carries as a liability, it 
being a new feature in its statement. 

The Security of Connecticut reports 
assets $2,350,499, increase $274,839; re- 
serve $1,232,688, increase $58,661; net 
surplus $460,596, gain $224,204. 

The Westchester shows assets $3,- 
942,359, gain $317,270; reserve $2,287,- 
417, gain $85,527; net surplus $1,114,089, 
gain $206,629. 

The Mansfield Mutual Fire of Mans- 
field, O., shows $50,523 cash assets, 
$544,248 note assets, $4,716,161 insurance 
in force, $43,680 net premiums, $17,526 
net losses. 

The Ohio Mutual of Salem, O., shows 
net cash assets $108,709, note assets 
$917,880. 

The Delaware of Philadelphia shows 
assets $2,013,564, gain $226,526; reserve 

1,278,955, gain $178,249; net surplus 
172,134, gain $30,410. 

The Home of New York shows as- 
sets $24,856,499, gain $3,993,802; reserve 
$9,515,887, gain $399,590; net surplus $9,- 
882,281, gain $3,179,070. 

The Central Manufacturers’ Mutual 
of Van Wert, O., shows cash assets 
$398,854, note assets $1,079,005, rein- 
surance reserve $162,051, net cash sur- 
plus $220,459, insurance in force $21,- 
344,758, net premiums $351,219, losses 
$160,455. 

The Western Mutual of Urbana, O., 
shows $45,679 cash assets, $654,208 con- 
tingent assets, $5,103,819 insurance in 
force, $41,281 net premiums and $21,072 
net losses. 

The Columbia of Dayton shows as- 
sets $644,829, gain $11,739; reserve 
$119,659, gain $1,688; net surplus $368,- 
984, gain $18,265. 

The Retail Druggists Mutual of Cin- 
cinnati shows cash assets $36,262, note 
assets $58,746, reinsurance reserve $9,- 
791, net cash surplus $26,470, amount in 
force $1,710,025, premiums $19,721, 
losses $3,166. 

The Mill Owners Mutual of Iowa 
shows cash assets $261,480, note assets 
$802,319, reinsurance reserve $160,885, 
net cash surplus $94,155, net premiums 
$177,582, net losses $134,377, insurance 
in force $10,323,910. va 

The Cooper of Dayton, O., shows as- 
sets $627,277, gain $121,981; reserve 
$158,323, gain $2,275, net surplus $263,- 
051, gain $13,843; premiums $142,270; 
losses $49,669. 

The Merchants & Manufacturers Mu- 
tual Mansfield, O., shows net cash as- 
sets $27,629, contingent assets $180,010, 
reserve $5,653, net cash surplus $21,076, 
amount in force $2,038,493, premiums 
$33,779, losses $13,397. 

Birmingham Fire of Pittsburg’s as- 
sets $413,245, gain $9,927; reserve $62,- 
179, gain $8,552; net surplus $144,873, 
gain $655; premiums $76,402; losses 
$21,640. 

The Spring Garden shows assets $2,- 
850,719, gain $619,899; net surplus $360,- 
499, gain $214,175; premiums $2,005,774, 
gain $330,856. Reinsurance reserve in- 
creases $330,856. The loss ratio is 55.63 
percent, expense ratio 34.43 percent. 





Bank Burglary Rates 
Owing to demoralization in bank bur- 
glary insurance business, rumors are 
prevalent that a conference will be held 
in the neaz future by companies writing 
this class of insurance looking to a gen- 
eral improvement of the business. 





WISCONSIN RECORD FOR 1908 





Companies That Were Admitted to 
State Last Year and Those 
That Retired 





The following is the record for new 
companies admitted to Wisconsin dur- 
ing 1908 and those withdrawn: 


STOCK FIRE COMPANIES 
Des Moines Fire, Imperial Fire of Denver, 
California Fire, German Union Fire, Granite 
State Fire, Ben Franklin Fire, Commonwealth 
Fire of Iowa, Federal Union Fire. 
ASSESSMENT ACCIDENT COMPANIES 
Fox River Health and Accident of Kaukauna, 


Wis. 

CASUALTY AND SURETY COMPANIES 
Massachusetts Bonding, American Fidelity. 
LIFE COMPANIES. 

Old Chong Life, Wisconsin National Life. 
LIVE STOCK COMPANIES 
Wisconsin Mutual Live Stock of Milwaukee. 
HAIL .AND CYCLONE COMPANIES 
Farmers Mutual Wind Storm Cyclone of 

Lancaster, Wis. 
Farmers Mutual Hail of Lancaster, Wis. 
CITY AND VILLAGE MUTUALS, 
Shawano Mutual Fire of Shawano, Wis. 
Monarch Mutual Fire of Green Bay, Wis. 
TOWN MUTUALS 


Farmers Mutual Town of North Crandon, Wis. 
Farmers Mutual of Gordon is . 
OMPANIES WITHDRAWN 

Hamilton Fire. 

Indianapolis Fire (reinsured). 

Ohio German Fire (failed). 

Walla Walla Fire (failed). , . 

Eagle River Town Mutual, Eagle River, Wis. 
(failed). F 

Metropolitan Surety (failed). 





Cutter Will Be Manager 

Percy Cutter, who has been con- 
nected with the Illinois Trust & Sav- 
ings Bank of Chicago, has been se- 
lected as manager of the new clear- 
ing house department of the Chicago 
Board wherein agency balances will 
be cleared. 

Clarence S. Pellet has been placed 
in nomination for vice president of 
the board against E. W. Lyman, the 
caucus candidate. It ,is predicted 
however, Mr. Lyman will be elected. 





Gray Goes to Kansas City 

Paul W. Gray, former manager of 
the liability department of H. M. 
Coudrey & Company, of St. Louis, and 
for the past three years general agent 
of the National Surety in St. Louis, 
will assume the duties of manager of 
the bonding and liability departments 
of the R. B. Jones & Sons agency 
at Kansas City, Mo. It represents 
the Ocean Accident and Guarantee 
for Kansas and the western half 
of Missouri, and the American Bond- 
ing for the western half of Missouri. 

Mr. Gray is a man of unusual ability 
in these lines and being equipped with 
the general agencies of the companies 
in the Jones agency, he will be able 
to add greatly to the efficiency of these 
growing departments. He will assume 
the duties of manager Feb. 1. 

H. P. Fones, the retiring manager, 
will associate himself with the surety 
department of the Commerce Trust 
Company of Kansas City. 





Potomac Fire Changes Hands 
The control of the Potomac Fire of 
Washington, D. C., has passed into the 
control of a New York syndicate headed 
by John A. Kelley. There were pur- 
chased 4,001 shares at $35 each. 





Will Expand in Two States 

The Des Moines Fire will now push 
its organization more aggressively in 
Minnesota and Wisconsin. It has thir- 
ty-three agents in the former state and 
twenty-three in the latter. Its field 
work in the two states has been done 
largely by one of the company officials 
going over the ground. Now it is 
ready to put in a field man to cover the 
two states. 





The J. I. Case Company at Racine, Wis., man- 
ufacturer of agricultural implements, has com- 
pleted the installation of automatic sprinklers, 
and the line, heretofore placed by the local 
agents, will go to the factory mutuals. The in- 
surance amounts to over $2,000,000. The mu- 
tuals take the line without coinsurance, and cover 
the unsprinklered buildings and lumber. 








The Western Reserve G2 


OF CLEVELAND, OHIO 
MARS E. WAGAR, President ROBERT E. GOOCH, Secretary 





JANUARY, 1908 


CASH ASSETS............. cocccceee sees coeeeeee $470,530.35 
EEE sv cbcdeetensesessene covccccccces 157,275.36 
SURPLUS TO POLICYHOLDERS.......... eee 313,254.99 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $135,408,61 731 
Western Department, Erie, Pa. Establishedin 1864 
J. F. Downie, Gen’l Agt., W. N. Jonnson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4,421,815.47 


New York Office, 45 William St. Northwestern De; 
. M. DE CAMP, General Agent 205 Le Salle Strest, CHICAGO 
Ohio, ana, Kentucky, Tennessee, Arkansas, WILLIAM S. WARREN, Resident Secy. 
West Virginia at Cincinnati. Geo. H. Moore, John V. Thomas, Asst. Secys. 











MARSHALL S. DRIGGS, President. F, H. WAY, Sec’y 
—— ORGANIZED 1853—— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 


EE: enktisttaenanaeteb teu «+» $2,146,618. 
Liabilities, except Capital .....-...2+ie0e0+- MRT TTR 
Policyholders’ Surplus ........--...--. 705,686. 


F, M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











OHIO FARMERS INSURANCE COMPANY 
< — LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 


STATEMENT JANUARY 1, 1908 


Reserve for Reinsurance................ $1,482,742 53 
Reserve for Losses......... ene . 25,291 00 
Reserve for Contingencies. 
Net Cash Surplus........... 


yp ee ere $2,183,510.36 
JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 
ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 






January 14, 1909. + 
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FIRE 
TORNADO 





PHENIX comeany 


OF BROOKLYN, N. Y. 





Western and Southern Department, 205 La Salle Street, CHICAGO 





J. H. LENEHAN, General Agent 


Cc. R. STREET, Ass’t General Agent 
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CHARGES AS TO WALLA WALLA 





New Petitioner Claims There Is Collu- 
sion Among Big Stockholders to 
Save Themselves 





Dorsey Hill, ex-county clerk at 
Walla Walla, has been appointed per- 
manent receiver of the Walla Walla 
Fire and will relieve Assistant Secre- 
tary J. W. McGhee of the company, 
who was appointed temporary receiver. 

An effort is being made to have L. S. 
MacEnaney named as ancilliary receiver 
at Chicago. Mr. MacEnaney is gen- 
eral agent of the Dixie. 

The Girard attached the company’s 
maps and furniture at Chicago to cover 
a reinsurance loss. A custodian was 
placed in charge until the case was 
decided. 

The Metropolitan Fire attached the 
funds of the company in the hands of 
L. S. MacEnaney and O. B. Swanson, 
Chicago agents of the company, and 
also O. B. Conoway, secretary of the 
company. The case will come up next 
week. 

The North Carolina Home Fire of 
Raleigh has filed a petition at Walla 
Walla, Wash., making charges of fraud 
in the filing of the petition for the re- 
ceiver for the Walla Walla Fire by the 
Hollon-Parker Company. The North 
Carolina Home declares that it received 
a draft of $929 Nov. 30 from the Walla 
Walla Fire, which was not paid at the 
home office. It believes that the Walla 
Walla is insolvent and that it is about 
to remove to Seattle and transfer the 
assets to the American Home, which 
the officials of the company recently 
organized. It states that the Walla 
Walla has already sold part of its fur- 
niture and assets and has so juggled its 
accounts and books as to deceive the 
insurance commissioner of Washing- 
ton and make it appear that it had 
sufficient funds to carry on business. 

The petition states that the assets 
other than stockholders’ notes are not 
enough to pay the debts of the com- 
pany. The belief is expressed that it 
will be necessary to proceed against the 
stockholders themselves and make them 
pay up the notes. It is further alleged 
that the Hollon-Parker Company, be- 
ing a large stockholder, owes a large 
sum on unpaid stock and it is claimed 
that this stockholder is in collusion 
with the officers to have the dssets 
transferred and thus leave but little for 


creditors. The petitioner objects to 
the appointment of Assistant Secretary 
John W. McGhee as permanent re- 
ceiver, 


One of the directors at Walla Walla 
claims that an arrangement had been 
made with the Elam Bank to pay losses 
up to Jan. 1, but for some reason the 
bank failed to carry out its part of the 
program and thus the company found 
itself hard’ pressed, especially as agents 
had begun to shut down sending in 
other balances. 





Guilty May Yet Be Prosecuted 

Toledo, Ohio, Jan. 13—(Special)— 
Some sensational features looking 
toward the criminal prosecution of the 
parties responsible for the defunct con- 
dition of the Ohio German are looked 
for in the course of the next two weeks 
as Holland Webster, the newly elected 
prosecutor, who has taken hold of of- 
fice, announces that he may take some 
action against the guilty parties re- 
sponsible for the chaotic state of af- 
fairs in a short time or as soon as he 
a had some time to look into the mat- 
er. 

Secretary Holmes still announces 
that it will be at least ninety days be- 
fore the public can expect any sort of 
a statement as to the true condition 
of the affairs of the Ohio German. It 
is not thought here now that the Ohio 


German will pay more than 20 cents on 
the dollar. 





. The Queen City Fire of South Dakota has re- 
tired from the south. 











FOUNDED A. D. 1710 


UNITED STATES BRANCH 


54 Pine Street, New York 
4. 3."Gaile A. M. Thorburn 
MANAGER SECRETARY 





UN INSURANCE OFFICE 


© London 


TWO HUNDREDTH YEAR 


OF ACTIVE BUSINESS EXISTENCE 


The “SUN” is the only Insurance Company in 
the world that has transacted business continu- 
ously for TWO CENTURIES. 





OLDEST INSURANCE COMPANY IN THE WORLD 


WESTERN DEPARTMENT 
171 La Salle Street,Chicage 
Hi. BN. Kelsey, P. T. Kelsey, 


MANAGER ASS'T MANAGER 


Sansome 4 JSacramento Sts., San Francisco 


PACIFIC COAST DEPARTMENT) 


C. A. Honry € Ce., 


GENEFAL AGENTS 











GEROW GOES TO HEAD OFFICE 





Becomes Assistant Agency Superin- 
tendent of Scottish Union—B. M. 
Culver Has been Promoted 





Owing to the fact that M. Lewin 
Hughes, agency superintendent of the 
eastern division of the Scottish Union 
& National, has resigned to become an 
independent adjuster in New York, B. 
M. Culver, assistant superintendent of 
agents in the western division, has been 
promoted to become superintendent of 
agents in the western division. 

Wynn C. Gerow of Kalamazoo, Mich., 
special agent of the Scottish in Mich- 
igan, has gone to the home office to take 
the position formerly held by Mr. Cul- 
ver and will assist Henry J. Houge, 
superintendent of agencies in the west. 
No successor to Mr. Gerow has been 
appointed in Michigan as yet, although 
it is understood that the selection will 
be made from the head office staff. 

Mr. Culver was formerly special 
agent in the northwest. Both he and 
Mr. Gerow are held in high esteem. It 
is a tribute to the west that the three 
agency superintendents, Messrs Houge, 
Culver and Gerow are all from that 
section and are high-class men. 





Get German Union in West 


John E. Hendry, western general 
agent of the Southern Fire of Louisi- 
ana, now secures the German Union of, 
Baltimore in the same capacity, thus 
representing both of Dickson & Tweed- 
dale’s companies. All agents of tha 
two companies in the west now report 
to him. 





To Be Missouri Superintendent 


John Kennish of St. Joseph will be- 
come Missouri insurance superintend- 
ent when Superintendent Vandiver re- 
tires, March 1. Governor Hadley an- 
nounced the appointment this week. 
Mr. Kennish was associate attorney- 
general under Mr. Hadley for four 
years. 





Increases Its Surplus 50 Percent 


The Security of Connecticut in issu- 
ing its annual statement shows almost 
a 50 per cent increase in net surplus, 
that item now being $460,596. Its as- 
ets reach $2,350,499, a $274,839 increase. 
Manager Daggett’s department in the 
west has shown up well since it was es- 
tablished. He has a splendid organiza- 
tion all along the line. 





PASS ON WISCONSIN CHARGES 





Allegations of Ex-Deputy Commis- 
sioner Waite Go to Atttorney- 
General for Investigation 





The charges made against Commis- 
sioner Beedle of Wisconsin by ex-Dep- 
uty Commissioner Mark W. Waite 
have been referred to Attorney-General 
Gilbert, who has been asked to pass 
upon the sufficiency of the subject mat- 
ter. It is understood that the same 
action will be taken concerning the 
charges made by Mr. Waite against 
Edward Ketcham, examiner for the 
department of insurance. 

The new deputy commissioner, Her- 
man L, Ekern, has taken charge of the 
duties of his new office and with Com- 
missioner Beedle is preparing an an- 
swer to the charges made by Mr. 
Waite. It is understood that if the 


charges are declared insufficient by the | 


attorney-general and that the affairs of 
the insurance department are found to 
be in satisfactory condition, then Gov- 
ernor Davidson will be asked to refuse 
to send the charges to the legislature. 

As a result of the charges made by 
Mr. Waite, efforts will be made in the 
legislature to have all fees collected 
by the insurance department turned 
over to the state and a limit placed on 
the charges for examinations. 





Will Operate from Philadelphia 

The new firm of Krouse & Pettibone, 
which succeeds to the general agency 
and brokerage firm of W. L. Pettibone 

Co. of New York, will hold forth at 
325 Walnut streeet, Philadelphia. Clar- 
ence A. Krouse, the Philadelphia 
agent, bought a half interest in the Pet- 
tibone business. 

The new firm has been appointed 
general agents of the Queen City Fire 
of Sioux Falls, S. D., for Ohio, West 
Virginia, Pennsylvania and other east- 
ern states, and the Hawkeye of Des 
Moines for Ohio and West Virginia. 

Mr. Pettibone will have no interest 
in Mr. Krouse’s present local and su- 
burban agency business, but will devote 
his entire time to the development of 
the general agency business. 





Althouse Leaves Factory Association 


W. L. Althouse, special agent of the 
Western Factory Insurance Associa- 
tion, has resigned. He formerly trav- 
eled in Michigan for the Manchester. 
He has not announced his future work. 





William Hare, son of Ff Montgomery Hare, 
United States manager of the Norwich Union, 
has been appointed assistant manager of the 
United States department. 








Commercial Fire to Liquidate 


The stockholders of the Commercial 
Fire of Houston, Tex., meet this week 
to ratify the action of the board of di- 
rectors in reinsuring the company’s 
business in the Spring Garden of Phila- 
delphia. The company will liquidate its 
stock and retire from business. It is 
estimated that it will pay out $135 on 
the par value of $100. The Commercial 
was organized in 1904 with $100,000 
capital. Jan. 1, 1908, it had admitted 
assets of $172,296 and net surplus of 
$23,697. It confined its operations 
chiefly to Texas and Arkansas and 
wrote a conservative business. 





As to Interest on Back Taxes 


Judge Vinson Carter of the superior 
court at Indianapolis has given a de- 
cision bearing on a case in which many 
insurance companies are interested. It 
was discovered two or three years ago 
that the insurance companies had been 
for years paying their taxes and fees 
to the insurance department to be 
passed over to the treasurer. The law 
was alleged to be that the payments 
should be made to the treasurer direct. 
It was ascertained also that the auditors 
had been retaining 10 percent (under 
the law, as they thought) for making 
out the bills, presenting them to the 
insurance companies, collecting the 
money, accounting for it, etc. Suit was 
brought against various auditors or 
their estates to collect such moneys as 
they had retained. The state demanded 
interest also, which in some cases was 
about as much as the principal. The 
point decided was as to whether the 
interest as well as the principal was col 
lectible. The supreme court of the 
state decided, in the case of ex-Auditor 
Sherrick, that money paid to auditors 
remained the property of the insurance 
companies until turned over to the 
treasurer or demanded by the state. 
As the 10 percent collected by the audi- 
tors had never reached the treasurers 
and the state had never demanded the 
interest until the beginning of the suits, 
the court decides that it could not lay 
claim to interest except from the time 
of the demand. The court does not 
pass on the question as to whether the 
principal is collectible. In the particu- 
lar case at court (State re J. Oscar 
Henderson, ex-auditor) the demand is 
for $120,000, which includes $60,000 in 
insurance taxes, $50,000 in reciprocal 
fees and $10,000 in fees alleged not to 
have been reported at all. 





The most mistaken man in the world is he who 
thinks he is doing a profitable thing for himself 
by loafing when his employer is not around to 
see, 
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AS VIEWED FROM CHICAGO 


BECOMES CENTRAL NATIONAL FIRE 

Owing to the fact that the American 
National Fire of Rock Island objected 
to the National American of Chicago 
being licensed under that name in view 
of the fact that confusion might arise, 
the National American has changed its 
name. to the Central National Fire of 
Chicago. 

The Central National has now applied 
for a charter and license providing for 
$100,000 capital and $100,000 net sur- 
plus, both of which will be doubled 
soon. In fact, the increase is about all 
subscribed and much of it paid in. 

* + * 
DUBUQUE F. & M.’S FIGURES 

The Dubuque F. & M. has issued its 
annual statement showing $1,093,547 
assets and $302,025 net surplus. It is 
a very creditable showing. In a letter 
to agents, in commenting on the fig- 
ures, Secretary N. J. Schrup says: 

“You will observe that notwithstand- 
ing the generally high loss ratio for the 
year and the fact that we paid over $56,- 
000 for losses and return premiums on 
German National business (against 
which we had no premium receipts in 
1908) we made a comparatively cred- 
itable increase in assets and net sur- 
plus. Passing the $300,000 mark in net 
surplus gives us a policyholder’s sur- 
plus of over $500,000. 

“It is our purpose to continue adding 
all the profit on underwriting and part 
of the interest receipts to the net sur- 
plus so as to continually strengthen the 
company. While we paid $36,000 divi- 
dends to stockholders, we still had over 
$16,000 interest to add to. policy- 
holders’ surplus. In comparing our 
statement with that of other companies 
it should be kept in mind that as we 
own no speculative stocks we received 
no benefit from increased market quota- 
tions during 1908, the same as we suf- 
fered no corresponding reductions in 
1907.” 





+ * . 
WHO GOT THE SWAG? 

In a previous issue of this paper at- 
tention was called to an item in the 
books of the Ohio German Fire in the 
cash statement reading “Sundries 
$2,700.” Under examination President 
Donnelly stated that this was a pay- 
ment to an examiner or examiners of an 
insurance department, but he refused 
to say what department. Superin- 
tendent Lemert of Ohio put the ques- 
tion to Judge Donnelly as to whether 
this payment was to a representative 
of the Ohio department. President 
Donnelly stated that it was not. It 
would be interesting to know what ex- 
aminer got this money. 

+ * * 
TO SIMPLIFY AGENCY WORK 

C. F. Hildreth of Freeport, IIL, chair- 
man of the uniform blanks committee 
of the National Local Agents’ Associa- 
tion, writes this paper as follows: 

I was interested in the nue? in a recent 
issue as to a means of simplifying local agency 
work. I intended to take a hand in the discus- 
sion at that time, but neglected it. In the last 
issue you outline the plan of some special 
agent, which is good as far as it goes, but is 
far surpassed by the plan recommended by the 
uniform blanks committee of the National Local 
Agents Association which provides licy form, 
daily report form and duplicate daily report 
printed on one sheet, to be written on the type- 
writer at one writing and properly perforated 
for separation after writing. It seems to me 





Experienced Special Agent 
desires change. Good com- 
pany, union or nonunion. East 


or Ohio preferred, but no ob- 


jection to any field. Size im- 
material. 
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that this is pretty nearly the acme of sim- 
plicity. 

We are just now at the point of presenting 
the matter to the companies and hope for tang1- 
ble results at an early date. Our work as you 
know contemplates uniform account current and 
endorsement blanks as well. I think you have 
already commented on this work, but it may 
not be amiss to refresh your memory. 


* * * 

WESTCHESTER MAKES GAINS 

The Westchester will soon reach its 
seventy-fifth year and hence ranks 
among the oldest and soundest of 
American companies. Lotz & Schwartz, 
western managers, this week present 
the seventy-second annual statement. 
The Westchester operates under the 
New York safety fund law. Its assets 
are $3,942,359, showing a $317,270 in- 
crease; reinsurance reserve, $2,287,417, 
increase $85,527; net surplus $1,114,089, 
increase $206,629. Westchester agents 
will be pleased at its year’s exhibit. 

+ * * 
MISTAKE IN FIGURES 

In the display advertisement of the 
Girard Fire & Marine published in this 
paper last week, the types slipped, drop- 
ping the first three units from the lia- 
bilities figures. It was an error that 
was detected at a glance, but the fol- 
lowing are the correct figures for the 
Jan. 1, 1909, statement: 


CRIMI 5 itang: darteanieieidiabae $2,365,624.58 
Unpaid losses ........ 51,483.00 
Reinsurance reserve... 1,440,022.22 
Other liabilities ...... 4,500.00 
oO eee 500,000.00 

1,996,005.22 

We: COD Sie c6cncceesececs $ 369,619.36 


The Girard’s showing is a most cred- 
itable one in every particular. 
* * * 
McCRAE GETS CANADIANS 


A. L. McCrae (Inc.) of Chicago has 
been appointed United States corre- 
spondent for surplus lines for the Hud- 
son Bay Insurance Company of Van- 
couver; Colonial Assurance of Winni- 
peg; Calgary Fire of Calgary, and the 
Western Canada Fire of Calgary. Mr. 
McCrae declares that there has not 
been a failure or retirement of a Can- 
adian company in over twenty years, 
without paying return premiums and 
losses in full. 

* * 
SOME LOCAL EVENTS 

Now that H. D. Cummings has been restored 
to health, his agency has been reorganized with 
himself as manager. D. L. Wood, cashier of 
the Stockmen’s Trust & Savings Bank, becomes 
secretary of the agency, and M. B. Long 
treasurer. 

The Chicago board election will be held Thurs- 
day of this week. The caucus candidates, C. N. 
Bishop, city manager of the Northern of Eng- 
land for president, and E. W. Lyman of Moore, 
Case, Lyman & Herrick for vice-president, seem 
to have a walk over. Mr. Bishop, who has 
served on the patrol committee for seventeen 
years, will retire from that work, 





Senator C. C. Dowell of Des Moines has 
drafted a bill to create the office of insurance 
commissioner in Iowa. It provides for a com- 
missioner to be appointed for four years by the 
governor and approved by the legislature. The 
commissioner’s salary is fixed at $3,500 and 
that of his deputy at $2,000. The bill provides 
that the new office shall come into existence 
May 1, 1909. 


WANTED 


BROKERAGE. We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBDENSTOCK & CO. 


159 La Salle Street, Chicago 


WANTED 


Competent field man for Iowa, 

Minnesota and Nebraska by a 

strong Eastern Company. Ad- 

dress, stating age, experience, 

salary, expectations and refer- 

ences. 

RINGWALT BROS. 

OMAHA, NEB. 

















FIDELITY . 


FIRE 
INSURANCE CO, 
46 CEDAR ST., N. Y. 


CAPITAL $1,000.000. 
ASSETS 
$2,529,465. 
LIABILITIES 
$727,763. 
SURPLUS TO POLICY HOLDERS 


$1,801,701. 

















Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CO. 
of San Francisco, Cal. of Jersey City, N. J. 


MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO., Led 
of Mannheim, Germany of Liverpool, England 
Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 
Automobiles under transportation forms. 
Tourist floaters, Traveling Salesmen’s floaters, 
Transportation floaters on Merchandise. 
Currency and Securities by registered mail and express. 


Motor boat insurance. 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, Ill. 





Agents wanted in desirable localities 
MICHICAN OHIO KENTUCKY WISCONSIN MINNESOTA 
ILLINOIS MISSOURI INDIANA 


BIHRCEH & SAGE 


General Agts., Detroit, Mich. 


COMPANIES REPRESENTED SPECIAL AGENTS 
CONCORDIA FIRE INS. CO., Milwaukee, Wis. F. M. SAGE and F. A. MARSHALL, Detroit. 
NORTH RIVER FIRE INS. CO., New York City J. T. KIRK WOOD, Garfield Building, Cleveland. 
GERMAN FIRE INSURANCE CO., Pittsburgh, Pa. GEO. B. SEDGWICKE, 612 Pabst Bidg., Milwaukee 
JEFFERSON FIRE INS. CO., Philadelphia, Pa F. C. SAMMIS, N. Y. Life Bidg., Minneapolis. 
NASSAU FIRE INSURANCE CO., Brooklyn, N.Y. RAC. KINNISON, Ligonier, Indiana. 


IXIE FIRE INSURANCE CO.,Greensboro, N.C:  4- M. WEIR, Springfield, Ill. : 
BEN FRANKLIN INSURANCE CO., teenie. P. B. HASKELL, 412 Lincoin Bank Bidg., Louis- 
QUEEN CITY INSURANCE CO., Sioux Falls, S. D. ville, Ky. 


We write a general class of business and desire representation in every Town, Village and City is 
the above States. We have the largest Non-Union A; in the United States, and any ageat rep- 





NATIONAL LUMBER &S 


LUMBER SPRINKLERS WOODWORKERS WAREHOUSES 
Agents controlling special hazards wanted at points in Indiana, Illinois 


and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 





Home Office: BUFFALO, N. Y. 


JOHN J, HENRY, Pres, GEORGE F, REEVE, Vice-Pres, CHARLES M, HENRY, See 


Ge Nedacte Fe? 


NEWARK WN. J. 


A COMPANY THAT WRITES A GENERAL BUSINESS 
AND APPRECIATES AND HELPS ITS AGENTS 


For tation in Ohio, Wisco . 
represen 2 C) a Illinois, Iowa, msin, Michigan, 
CARROLL L. DEWITT, General Agent, 














153 La Salle St., CHICAGO 
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OHIO AND WEST VIRGINIA 


AGREED ON LUMBER STORAGE 








City Council at Cleveland Will Now 
Probably Pass the Amended 
Code Clause 





Cleveland, Ohio, Jan. 9.—(Special 
Correspondence.)—In an informal way 
the committees of the city council to 
whom the proposed amendment to the 
building code relating to the storage 
of lumber was referred have approved 
the changes made and in all probability 
the council will act favorably upon it. 
While the changes will aid the lumber 
dealers materially, they will render 
greater destruction and damage by fire 
possible. After the general provision 
that lumber piles shall not be placed 
closer than three feet to lot lines, the 
amended paragraph relating to the sub- 
ject reads as follows: 

No lumber shall be piled in the open or in 
sheds for the purpose of storage, seasoning or 
drying, within ten feet of any building then 
standing upon adjoining property nor nearer 
to such building tuan one-half of the height 
of the lumber so piled, except when such build- 
ing is provided with dead brick walls next 
adjacent to said lumber piles or a solid brick 
fire wall shall be erected between such lumber 
iles and such adjoining property, in which case, 
owever, lumber shall not piled higher than 
six feet below the top of such wall or fire wall; 
nor within thirty feet of a planing mill or 
woodworking factory in which power is generated 
from fires within such mill or factory, nor 
within ten feet of such mill or factory where 
power is generated by gas engines or elec- 
tric motors, unless such building is  pro- 
vided with a solid brick fire wall on the side 
adjacent to the lumber pile, and when such is 
the case no lumber pile shall be higher than 
six feet below the coping of said fire wall; 
nor within twenty feet of any building of the 
first grade, or any hotel, dwelling, or tenement 
then standing upon adjoining premises. 


Owing to the fact that the city is 
short of money, the appropriations for 
the fire department have been pared 
wherever possible by the mayor and 
council committees. 





Akron Fire Investigated 


Deputy State Fire Marshal Harry T. 
Brockman of Cleveland was in Akron 
last week investigating the fire that de- 
stroyed the stock of the G. W. Runyon 
Clothing Company and damaged sev- 
eral stores adjoining. Fire Chief Merts 
requested that the investigation be 
made, as he was unable to determine 
the cause to his own satisfaction. Run- 
yon estimates the loss at $15,000 on his 
stock, although the chief places a much 
smaller amount on the loss. It is re- 
ported that $11,000 insurance had been 





placed on the stock the week before the 
fire took place. The company had been 
located in Akron only a short time. 





Agent McElroy Injured 

Frank C. McElroy, the well known 
Columbus, O., agent, was the victim 
of the only accident of a serious nature 
attendant on the parade Monday, in 
honor of the inauguration of Governor 
Harmon. His horse fell with him at 
Fourth and Broad streets, his right leg 
and hip were bruised and the tendons 
of his left arm and his neck were 
strained. No serious effects are feared. 





Green Enters the Field 


E. L. Green, a local agent at Cam+ 
bridge, O., and son of W. B. Green, 
the well known local agent there, be- 
comes special agent of the Connecticut 
in Ohio to assist State Agent Raynolds. 





National’s Annual Meeting 

The annual election of the National 
of Cincinnati was held Monday. The 
board of directors was reduced from 
ten to nine members, two vacancies 
having occurred through the deaths of 
H. Stix and Perin Langdon. The va- 
cancy was filled by the election of H. 
L. Brenneman. At the meeting of the 
board Tuesday, George W. Pohlman 
was reelected president and E. A. Win- 
ters secretary. 

The National will declare a 12.2 per- 
cent dividend on its capital stock. 
While the figures for the annual report 
have not been compiled as yet, it was 
stated that the receipts will show an in- 
crease of 10 percent, while the loss 
ratio will be slightly lower. 





Urging a Fire Tug 

Strenuous efforts are being made by 
the Toledo business men and the fire 
insurance interests in general to secure 
for Toledo a fire tug with auxiliary 
mains at an approximate of cost of 
$300,000, which would especially pro- 
tect the downtown districts, the river 
front and the shipping interests, which 
are of growing importance to Toledo. 
The city has one of the finest harbors 
on the Great Lakes and is practically 
the only city on the Great Lakes of 
importance that is not provided with a 
fire tug. 

Nearly every night meetings are be- 
ing contacted, by the merchants and 
insurance men in various parts of the 
city at which the subject and large ben- 
efits to be derived from a fire tug to all 
citizens in every section of the city are 
set forth. These meetings are largely 





TWENTY-SIXTH ANNUAL STATEMENT 
January 1, 1909 


Joun ELLwancer, President 
MaurRIcE CoNNOLLY, Vice-President 


N. J. Scurup, Secretary 
S. F. Weiser, Assistant Secretary 


DUBUQUE FIRE AND MARINE 


Insurance Company 


Cash Capital 


SOLE EE PEP eye eee eee ee 


save ddngs $200,000.00 


Reserve (for re-insurance and all other liabilities) 591,521.42 


Net Surplus 


Summary 

Loans (being first lien on real estate) 
Bonds: Dubuque School 
“* Chicago City Ry. Co 

“* U.S. Steel 


Union Electric, St. Louis, Mo 


Stocks: German Savings Bank 

“Bank and Insurance Building 
Cash in Bank 
Cash in hands of Agents 


Interest accrued on Loans 


ee eee 
ee 
ee 
ee ee 


Other Standard Bonds (small denominations). . 


ee ee 


ee ey 


302,025.45 $1 093,546.87 
of Assets 


cedesubsmande $660,654.63 


41,000,00 
100,000.00 
40,000.00 
25,000.00 
22,500.00 








COOPER 


Fire Insurance Co. 
of Dayton, O. 








DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 
Secretary 





! 
G.W.POHLMAN - - - 


ORGANIZED 1851 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 


President 
Secretary 
~- Agency Manager 


EDW.A. WINTER - - 
G. W. POHLMAN, Jr. 





Fire Insurance at Cost 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


LOUIS EH. SOKRWEES, Secretary 


Agents Wanted in Ohio. 
HOME OFFICE: 503-504 Fourth National Bank Bidg., CINCINNATI, OHIO. 





ORGANIZED 1867 


GERMAN FIRE 


Insurance Company 
of Wheeling West Va. 
Cash Capital $200,000.00 Net Surplus $222,604.02 
WM. F. STIFEL, President 


F, RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


DANA E. LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 
Special Agent for 





Ohio, Indiana and Michigan 





THE CINCINNATI 
UNDERWRITERS 
ComMPosED OF 


The Eureka F. & M. Insurance Co, 
The Security Insurance Company. 


OF CINCINNATI, OHIO 


STATEMENT JAN, 1, 1908 





Cash Capital ............. 000000 0+ c0ees 8200 000,08 
Reservefor Reinsurance........++++ss0+ 222,284.28 
Ocher Liabilitioes....0.cccccsccccccccccess Sees 
Net Surplus .... cccces secsssseceeseerseres 212,074 38 

TOTAL ASSETS........ 0.00008 $705,158.93 


P. A. ROTHIER, Prest. ADAM BENUS, Sec*y 





OHIO AGENTS, ATTENTION! 


The Dayton Mutual 
Fire Insurance Co. 


Organized in June, 1908, and Doing 
a Successful Business, is Now Pre- 
paring to Extend Its Agency Plant 
Throughout Ohio. Agents Wishing 
to Represent a Conservative Mutual | 
Company Address 


B. C. COLEMAN, Secretary 
17 East Third Street — DAYTON, OHIO | 





AGENTS WANTED 


THE FARMERS & CITIZENS 
LIVE STOCK INSURANCE 


COMPANY 
OF LIMA, OHIO 


Capital Stock $100,000 OO 











Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 
Write them. 





THE SPRINGFIELD UNDERWRITERS 


MUTUAL Fire INSURANCE 


ComMPANY 
SPRINGFIELD, OHI0 


ORGANIZED 1902 


N.H, FAIRBANKS, racer. 
M,L. MILLIGAN, racas. 
E. C. PRICE, auvivon «4 Vv. Pacer 


JOHN G. WETZEL, srorrr. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 





MERCHANTS AND) 
MANUFACTURERS 


INSURANCE COMPANY 
CINCINNATI. 
CHARTERED 1838 PERPETUAL 
CAPITAL - - 7 $150,000.00 
ASSETS «= -= 2 = 272,537.44 

SURPLUS TO POLICY 
HOLDERS = = = 200,575.48 


William H. Calvert, President 
Winfield S. Hukill, Jr., Secretary 





404 Firet National Bank Building 


ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 


Assets - . - $917,041.48 
Cash Surplus - ~ 92,811.28 
J. R. VERNON, Pres. J. AMBLER, Sec’y 


During its entire history the Comp has 
ously fulfilled every estimate of saving 
to the Policyholders 








Ohio Business Only Through Local Agencies 





SEABOARD F. & M. INSURANCE CO. 


HOME OFFICE, GALVESTON, TEXAS. 


B. ADOQUE, Pres. 


J. H. LANGBEHN, Sec’y. 


Cc. C. BOWEN, Ass’t Sec’y. 


Dears? igg7 | ASSETS, $401,093.00 CASH CAPITAL; $250,000.00 RET SUBPLUS, $65,176.53 
ADDRESS HOME OFFICE FOR AGENCY 


Pacific Coast Department: Merchants Exchange, Sam Francisce. 


F. A, CHAPUIS, General Agent 
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attended and the sentiment for and 
against the issuance of $300,000 bonds 
for the purchase of a fire tug is about 
equally divided. 

The project has received the indorse- 
ment of the Toledo Chamber of Com- 
merce, Toledo Transportation Club and 
Toledo Business Men’s Club, as well 
as that of the National Board of Un- 
derwriters and the Ohio Inspection 
Bureau, which have championed the 
movement from the very start. Accord- 
ing to the statement of K. L. Walling, 
superintendent of the Ohio Inspection 
Bureau, in his communication to the 
Board of Public Safety and Mayor 
Whitlock, a new fire tug will save To- 
ledo $30,000 in premiums. 





Ohio Agency Appointments 


Phenix—T. A. Dowd, Nelsonville; A. W, 
Wilcox, Bethesda; C. A Bainum, New Rich- 
mond; William Cohn, New Vienna; J. J. Pom- 
eroy, Fayette; H. H. Tredway, Metamora; J. C, 
Rauber, Fredericktown; F. L. Case, Clarington; 
7. Ss ‘Antrim, Germantown. 

Reliance—E, ohnson, Newark. 

Roch, German—Mather & Hanes, Alliance. 

Spring ~ * er C. Johnson & Co., East 
Liverpool; F. Lazenby, Toledo; E. F. Arm- 
strong, Hicksville; F. A. Sosman, Chillicothe; 
aR A cLaughlin, Marblehead. 

Walla Walla—E, D. Coates, Akron. 





OHIO NOTES 


The Girard transfers its Toledo agency to 
Whittlesey & Co 


B. C. Colemen, secretary of the Dayton 
Mutual Fire, is reducing his line on some risks. 

The Sun of Louisiana has transferred its 
agency at Cincinnati from C. F. Runck & Co. 
to the J. H. Leiding Insurance Agency. 


According to figures compiled by the chief of 
the fire department, the fire loss in Akron for 
1908 was $26,000 in comparison with $110,000 
for the previous year. 

The Wright, Russell & Bay Company of 
Toledo, capital $20,000, to conduct an insur- 
ance agency, 7, incorporated this week by 
A. G. Wright, A. C. Bay, C. B. Rankin, O. M. 
E. Schick and Leo Ecnakiee, The company 
has an office in the Nicholas building. 


The Westchester Fire has filed suit against 
C. L. Greene of Milford, Ohio, the bondsman 
of Ed C. Harding, the Cincinnati, insurance 
man. The company claims Harding’s shortage 
was $2,393 and }. A sa for the full amount 
of the bond—$1,5 


Ward & Frey, pare the Royal and 
Norwich Union, have been expelled from the 
Cleveland exchange on account of alleged viola- 
tions of the rules and refusing to pay dues. 
Under the rules companies remaining in outside 
offices are debarred from receiving exchange 
business. 

The annual election of. the board of governors 
of the Fire Underwriters Club of Cincinnati 
was held Thursday of last week. B. T. Clem- 
ons, Clifford Latta, William Stredelman and 
F }. Blaine were reelected, while the following 
are the new members of the board: E. F. Weiss, 
L. L. Rauh and A, W. Schell. The board of 
governors met Tuesday afternoon of this week 
and reelected the officers of last year. 

It is generally understood that Governor 
Harmon will appoint J. H. Newman of Miami 
county, state fire marshal to succeed W. S. 
Rogers on the completion of the latter’s term. 
Mr. Newman was candidate on the Democratic 
state ticket with Judge Harmon last fall for 
secretary of state and was defeated. He was one 
of the deputy state fire marshals under the ad- 
ministration of that office by D. S,. Creamer. 





Hereafter C. B. Corry, ae agent of the 
Liverpool & London & Glo will devote his 
entire time to Ohio, while Frank Snyder will 
take West Virginia in addition to Kentucky. In 
this change Mr. Corry gives up West Virginia 
and Mr. Snyder drops ‘fomnsenes and Arkansas. 
Edward G. Shirly has been selected to take care 
of these two states. 





MICHIGAN AND INDIANA 


FARMERS MUTUAL MEN MEET 








Want Law Passed Allowing Their 
Companies to Write Anywhere 
in Indiana 





The twelfth annual meeting of the 
Mutual Insurance Companies Union of 
Indiana was held last Thursday and 
Friday in Indianapolis. Geo. V. Kell of 
Huntertown, Ind., was reelected presi- 
dent and Secretary Kelsey of the Allen 
County Mutual was elected vice-presi- 
dent of the association. H. L. Nollin of 
Moores Hill, Ind., was elected secre- 
tary. Only about thirty-five companies 
out of 100 farm mutuals are members 
of this union. A committee was ap- 
pointed to draft a bill to be presented to 
the Indiana legislature permitting mu- 
tuals to write business anywhere in the 
state. At present many counties have 
no mutual companies, and, although the 
farmers located therein want mutual in- 
surance, the county mutuals, however, 
cannot write outside their boundaries. 

The papers read at the meeting were 
as follows: 

“What Has Mutual Insurance Done for the 
Farmers of Indiana and What is their Fu- 


ture?” C. E. Mercer, Rochester, Ind. 

“What Lack We Yet?” C. P. McKinney, 
Wingate, Ind. 

“Co-operation,” A. H. Myres, Noblesville, Ind. 

“What Will Induce Our Members to Attend 
Our Local Meetings?” Clinton Goodpasture, 
Daleville, Ind. 

“The Laws and Nature of Lightning,” Prof. 
West Dodd, Des Moines, Iowa. 

“Inspection of Risks, with View to Reducing 
the umber of Losses,” Alwin L. Helm, 
Chandler, Ind, 

“The Relation of the Indiana Mutual Cyclone 
Insurance Company to the Local Mutual Fire 
Com anies,” F. C. Dam, Lawrenceburg, Ind. 

low : Estimate the Value of Old Build- 
ings,”” C. E. Coder, Portland, Ind. 





Veteran Michigan Agent Dies 


William R. Northup, one of the vet- 
eran agents in Michigan, died the other 
day from a stroke of paralysis. Mr. 
Northup organized the Northup & 
Benton Agency at Escanaba, Mich., in 
1880. He died at the age of 86. 





Rowson with the Aetna 

John Rowson, the independent ad- 
juster at Grand Rapids, Mich., who has 
been used extensively by the companies 
in the adjusting of building losses es- 
pecially, has been appointed special 
agent of the Aetna to assist State Agent 
Armstrong in Michigan. 





Champlin Takes Up Adjusting 

Frederick M. Champlin, who was 
formerly an independent adjuster at 
Grand Rapids, Mich., prior to going 
into the field for the Ohio German, has 
decided to open an adjusting office in 
Michigan Trust building, Grand Rap- 
ids, and is now prepared to handle 
losses for the companies. He has been 
doing some per diem work for the 
Michigan Commercial office and _ will 


. perhaps continue that for a short time 





OR“ANIZED 1881 


Michigan 


Fire and Marine Tait Co. 





OF DETROIT, MICH. 





STATEMENT JULY Ist, 1908 


Assets Fy FY : 
Capital : ry 
Losses Paid 3 3 


JULY Ist 1908 


ASSETS 
Cashonhandandinbank $ 34,969.01 


City and County Bonds 421,533.60 
Mortgages on RealEstate 503,063.00 
Real Estate 90,062.47 
Interest due and accrued 11,612.63 
Due from Agts. andothers 95,064.30 
$1,156,305.01 

M. W. O'BRIEN, F. H. WHITNEY, 
President. Vice-Preside 








: : $1,156,305.01 

ry 3 x .00 

3 : §,480,000.00 
LIABILITIES 


Capital Stock 


$ 400,000.00 
Amount required to Rein- 


sure allout-standingrisks 448,081.58 
Losses unadjusted and 
not due 37,729.51 
Net Surplus 270,493.92 
$1,156,305.01 
E, J. BOOTH, E. P. WEBB, 
Secretary. Ass’t Secretary. 














FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
| Lansing, Mich. 


Total Assets - - 
Surplus to Policy Holders - 


$1,041,817.24 
410,392.88 





F. A. Hooker, President 
A. D. Baker, 
B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass’t Secretary 


GEO. M. COBB & CO. 


General Agents for Indiana 


Globe & Rutgers Fire Ins. Co. 


of New York 


London Guarantee & Accident 
Corp., Ltd. of London, Eng. 


Newton-Claypool Bldg. INDIANAPOLIS, IND. 


Robert Henkel, Vice President 




















Jacob Guthard & Son Co. 


95 Fort Street West, Detroit, Mich. 





SURPLUS LINES 


Solicited on desirable Michigan business for the GLOBE & 
RUTGERS, SOUTH EASTERN ASSOCIATES and other reliable 
Companies. 











Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGE LINES on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 
General Managers 


159 La Salle St., CHICAGO 
Established 1863 





Capital, $200,000 














Ohio Indiana Michigan Wisconsin Minnesota 


The James A. Jones Agency, Inc. 


GENERAL AGENT 

Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 
Union Trust Bldg. —:: 


Detroit, Michigan 
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i ction with his loss work. Mr. | of fire waste is a very important one 
Chanel is well known in Michigan as | and should attract the thought of the MODERATE LINES ON STRICTLY 


a competent man and companies are 
very glad to have a first-class adjuster 
in western Michigan. 





WITH DETROIT LOCAL AGENTS 





Question of Fire Marshal for Michigan 
Now Being Discussed in Sev- 
eral Quarters 





Detroit, Mich., Jan, 11.—(Special Cor- 


respondence.)—The midwinter confer- , 
ence of the National Association of Fire ; 


Insurance Agents meets this year at 
Boston. The matters to be discussed 
are very important and no doubt will 
be handled in the usual careful and 
considerate manner. Fred Guenther 
and W. A. Eldridge have always made 
it a point to attend these meetings. 
This year, on account of other engage- 
ments, they will not attend. No agents 
in Michigan have taken more interest 
in the association than these two, and 
both regret their inability to attend. 
The article published in this month’s 
“Everybody’s” on the subject of fire 
waste is attracting considerable atten- 
tion. The daily papers in Detroit made 
some editorial comments that have in- 
duced some of the thinkers to take no- 
tice. The Detroit Board of Commerce 
has a committee of life insurance, but 
none on fire insurance. The secretary 
was asked why the board had no com- 
mittee on fire insurance. He could not 
tell why, but thought it was a more 
important matter than life insurance 
and it will be taken up at the next 
yearly meeting of the board. Without 
any suggestion on my part, the secre- 
tary asked, “Don’t you think it a good 
idea to have a fire marshal bill and 
don’t you think the board should have 
a committee on building construction?” 
I said, “Yes, of course.” The question 





public more than it does. Perhaps the 
article referred to may bear fruit. 


The question of adopting a new form 
of standard policy in Michigan is being 
agitated. There seems to be a need 
for change in the policy now used, but 
from the fact that companies and 
agents claim the provisions are disre- 
garded in many cases and no attention 
paid to them, the revision would ap- 
pear useless unless the points which 
cannot be observed by the assured are 
cut out. A copy of the Continental’s 
proposed revision of the New York 
standard policy has been received by 
the Detroit Board of Commerce with 
a request that it approve it. I under- 
stand the board feels that something 
should be done in the way of revising 
the Michigan standard policy, yet it is 
not decided that it would be well to 
recommend the adoption of the form as 
presented by the Continental. 


The question of presenting for adop- 
tion a fire marshal bill at the meeting 
of the present legislature is being dis- 
cussed. Some agents are interesting 
themselves on the subject. I understand 
there are now in the legislature some 
men who have been employed as in- 
surance officials as well as agents and 
who are alive to the necessity of hav- 
ing some bill presented on the subject 
of a fire marshal. The committee of 
the Michigan association whose busi- 
ness it is to look after these matters 
is now arranging to get up a bill to be 
offered after having the same approved 
by the committee on legislation of the 
Michigan association. According to 
the ruling of the National association 
the draft of the bill should be submit- 
ted to their legislation committee be- 
fore being presented to the legislature. 


I questioned the judgment of a couple 
of good special agents when they quit 


SURPLUS INSURANCE AT TARIFF RATES 











Cc. W. GREENE, 159 LA SALLE STREET, CHICACO 


M. WW. FUGIT & CO., General Agents 
171 La Salle Street, CHICAGO 


THE COMMONWEALTH FIRE INS. CO. of Ottumwa, Iowa 
Agents Wanted in Wis.. Ohio, Illinois and Mich. 
eUuURPLUS LINE DEPARHRIMENT 


The Walla Walla Fire Ins. Co of Wash Anchor Fire ins, Oo. of lows Oklahoma Fire Ins. Co. of Okla. 
Correspondance Bolieited. V. F. KELLEY, Mer. Surplus Line Dept 


ncaa GERMANIA 
WESTERN) (age ascace conan 


INSURANCE COMPANY 








NEW YORK 
of Pittsburgh ORGANIZED 1859 
FIRE AND TORNADO —— i rime se ~ 


Net Surplus, - - §$ 949,260 09 
CAPITAL = += += <= © «© 900,000.00 





SURPLUS TO POLICY HOLDERS 436,030.38 
ns <"s' s « Sie ‘HEAD OFFICE: 
LOSSES PAID TODATE - - 4,18,250.00} Cor. William and Cedar Streets. 





THE BEST SYS TEM Past'crterers sesciptios 


is that of the 


Manufacturers’ Appraisal Company 


CHICAGO—1632 Tribune Building. NEW YORK—60 Pine Street. 
PHILADELPHIA—411 Walnut Street. CLEVELAND—201 Caxton Building 


THe AMERICAN APPRAISAL Co. 
ATLANTA, Fourth National Bank Building. NEW ORLEANS, Hibernian Bank Building 
BOSTON Weld Building. MILWAUKEE NEW YORK, Wall Street Excuange Bldg 
CHICA‘ First National Bank Building. ° PHILADELPHIA, Croser Building. 
CINCINNATI, First National Bank Building. U. S. A. 8T. LOU 
CLEVELAN SAN CISCO. 7 
TORONTO, Bank of Hamilton Building. 


D, Garfield Building. 
Disinterested Appraisals. 








The Standard Authority on Physical Values. 





ORGANIZED 1853 


American Central (Fire) Insurance Company 


OF SAINT LOUIS, MISSOURI 





STATEMENT OF CONDITION, JANUARY Ist, 1909 


Bonds, 
ae 
Collateral Loans, . 

Real Estate Loans, 

Bills Receivable. 

Accrued Interest, — 
Agency Balances, . . . 


Cash in Office and Banks, , ; 





$2,821,710.00 
1,183,530.00 
590,250.00 
35,000.00 
392.06 
42,752.34 
451,496.12 
185,736.19 


$5,310,856.71 





a .$2,000,000.00 
Reinsurance Reserve, 2,099,801.02 
Unpaid Losses, 164,843.74 


Unclaimed Dividends, - 7 iP % , j , i .'8 , , 740.98 





Commissions due Agents 67,724.41 
NET SURPLUS, .. 977,746.56 
$5,310,856.71 


SURPLUS TO POLICY-HOLDERS, $2,977,746.56 


S. M. Dodd, President Wagner Electric Manufacturing Company. 
John Wahl, President German Savings Institution. 

Chas. F. Gauss, President Gauss-Langenburg Hat Company. 
August Gehner, President German American Bank. 

Chas. H. Huttig, President Third National Bank. 

F. H. Ludington, President H. & L. Chase Bag Company. 


HOME OFFICE, 816 OLIVE STREET 





EDW. T. CAMPBELL, President 
DAVE RORICK, Vice-President 
JNO. H. ADAMS, Secretary 
CONRAD ROEDER, Ass’t Secretary 


SAMUEL M. DODD, Treasurer 
FRANK B. CRAM, Ass’t Secretary 
C. H. DILLINGHAM, General Agent 


DIRECTORS; 


Dave Rorick. Vice-President of the Compeny. 
Thos. H. McKittrick, President Hargadine-McKittrick Dry Goods Company 
Geo. L. Edwards, President A. G. wards & Sons Brokerage Company, 


Henry C. Scott, Capitalist. 
H. Clay Pierce, Capitalist. 
Edw. T. Campbell, President of the Company. 
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their jobs as specials and organized the 
Policyholders Service & Adjustment Co. 
not because I thought there was no 
place for an organization of this kind, 
but for fear the policyholder would not 
take to it. I know from my limiited 
experience that policies are written in 
a careless and dangerous manner and 
should companies be at all technical 
the policyholder would suffer. During 
the past week this company has been 
camping on my trail. I have had to go 
to them and tell why. Of course I 
knew my forms were correct and had 
no fear of the result, yet even I learned 
some things. From the way they are 
working the proposition I feel the Pol- 
icyholders Service & Adjustment Com- 
pany will make good. 
Op Detroiter. 





Heywood in the Local Business 

Henry B. Heywood, former Indiana 
state agent of the Hartford, is now in 
the local business at Indianapolis, he 
being associated with the Fry agency 
in the Majestic building. Mr. Heywood 
has all the elements of a fine producer 
of business in him and his friends an- 
ticipate a good showing by him in the 
local field. 





Will Meet Feb. 2 


A meeting of the committees from 
the Indiana State Board and Indiana 
League, having in hand the prelimi- 
naries to the organization of a fire pre- 
vention association in the state, was 
held Tuesday morning. Having every; 
thing ready a meeting of everybody in- 
terested in the formation of such an 
association was called for Tuesday, 
Feb. 2, and circulars will be mailed giv- 
ing a summary of the purposes of the 
organization to all those who would 
likely be glad to receive them and take 
part in the proposed movement. D. P. 
Barrett, special agent of the Niagara, 
has charge of the mailing of the invita- 
tions and arrangements for the meet- 
ing. 





Goodloe Addresses Club 

The Indianapolis Fire Insurance Club 
had for the main feature of its meeting 
Monday night an address by Thornton 
M. Goodloe, former manager of the in- 
spection bureau, on “Everyday Clauses 
—Their Object and Interpretation.” He 
explained the average, three-fourths 
value, work and materials and coinsur- 
ance clauses and gave illuminating ex- 
planation of their application. He cited 
particular cases that had come under 
his notice. His hearers found his talk 
of much interest and an effort is to be 





made to preserve it in the minutes of 
the club both because of its value and 
because it was the first in the history 
of the club. 

Twenty-two new members were ad- 
mitted, bringing the total to ninety-five. 
A new feature will be introduced at the 
next meeting—a question box, the con- 
tents of which will be answered by a 
committee composed of E. M. Sellers, 
head of the rating bureau; T. M. Good- 
loe, and Irving Williams, associate ed- 
itor of Rough Notes. 





INDIANA NOTES 


O. T. Knisely succeeds to the 
Knisely agency at Butler, Ind. 


T. C. Little, the Garrett, Ind., agent, has sold 
his business to the Garrett Savings, Loan & 
Trust Company. 


O’Brien and McGovren, who have an agency 
at Loogootee, Ind., have sold out to Moser, 
O’Brien & McGovren, 


The arson case at Sullivan, Ind., in which 
Mrs. Belle Hinkle is the defendant, has been 
continued until March 22. 


Moving picture operators in Indianapolis will 
have to pass an examination and pay a $5 fee 
before getting licenses hereafter. 


A barn belonging to Jacob Eck at Shelburn, 
Ind., was burned Saturday night, the fifth 
incendiary fire there in the last three months. 

Muncie’s total fire loss last year was the low- 
est for many years, $29,488. There was no large 
fire. Of 161 alarms, 149 were for genuine fires. 


The water famine at Bloomington, Ind., that 
has existed since Thanksgiving ended Jan. 6, 
when water was again turned into the mains. 


An ordinance has been prepared for the next 
meeting of the Muncie city council placing the 
fire department under civil service rules, which, 
however, will not apply to the chief. 

William L. Reilly, recently appointed special 
agent of the California in Indiana, will make his 
headquarters at the office of Fieber & Reilly, 
Indianapolis, Mr, Reilly of the firm being his 
brother. 

The losses in Terre Haute, according to the 
fire chief’s report, were $51,890 in 1908. The 
property values concerned in the fires were $502,- 
440. he largest single loss was $9,450 on St. 
Ann’s Orphans’ Home. 

The board of trustees of the Indiana Refor- 
atory at Jeffersonville has authorized the pur- 
chase of an additional pump for the water sys- 
tem, with a capacity of 1,100 gallons a minute, 
duplicating the present capacity. 

The report of the Farmers Mutual Windstorm 
& Cyclone of Goshen, Ind., for 1908 shows 
total losses $821 on risks of $915,000. It has 
been organized eight years, in which time the 
total losses were $2,279, the ratio (including 
all the company’s expenses) being 50 cents on 
the $100. 

Three new suits have been filed against the 
state of Indiana by as many insurance com- 
panies to recover taxes that had been paid un- 
der protest some time ago. The suits were filed 
on behalf of the German American, the Orient 
and the Teutonia Fire. 

E. E. Perry of Indianapolis addressed the 
Commercial Club of Richmond, Ind., on the 
advantages of mutual fire insurance, Jan. 11; 
and on Jan. 18 some well known representative 
of the stock companies will address the same 
club. The last named speaker is to be supplied 
by the bureau of publicity of the Western 

nion. P. D. McGregor of the Queen will 
likely make the address. 


Fosdick & 





SEVENTY-SECOND ANNUAL STATEMENT 
——of the —— 


Westchester Fire Insurance Company 


OF NEW YORK 


JANUARY 1st, 1909 
Organized in 1837, and operating under the Safety Fund Law of New York. 


Gross Assets - - - - 
Unearned Premiums - - - 
Unpaid Losses’ - - - - 
All Other Claims - - - 
Total Liabilities - - 
Capital Stock - - - - 
NET SURPLUS over all Liabilities 


GEORGE R. CRAWFORD, President 
M. O. BROWN, Vice-Pres’t_and Treas. 


© i oS = $ 3,942,359. 10 
- $2,287,416.93 
- 195,852.85 
- 45,000.00 

: $2,528,269.78 

- 300,000.00 

1,114,089.32 

$3,942,359.10 

JOHN H. KELLY, Secretary ae 


OTTO E. SCHAEFER, Ass’t Secy. 


WESTERN DEPARTMENT, 


1103 Royal Insurance Building, Chicago, IIl. 
Lotz & Schwarz, Managers 





Incorporated 1841 


SECURITY INSURANCE 
COMPANY OF NEW HAVEN 


68th Annual Statement, ‘fanuary 1, 1909 








Cash Capital .... 


ast $ 500,000.00 
Reserve for Unearned Premiums 


1,232,688.12 
Reserve for Unadjusted Losses 134,430.44 
All other Liabilities 22,784.40 
NET SURPLUS 460,595.72 





TOTAL ASSETS . . .. . $2,350,498.68 —~ 
SURPLUS AS REGARDS POLICYHOLDERS $960.595.72 





Joun W. Atuine, President 


Victor Rotu, Secretary 
Cuas. E. Curtis, Vice-President 


Wiis PARKER, 4ss’t Sec'y 





Western Department 
J. A. DAGGETT, Manager, Brown Bld’g, Rockford, III. 


ILLINOIS WISCONSIN INDIANA 
IOWA MINNESOTA MICHIGAN 
MISSOURI KANSAS NEBRASKA 
N. DAKOTA S. DAKOTA COLORADO 





WM. E. JONES, State Agent 
718 Columbus Savings & Trust Bld’g, Columbus, Ohio 
OHIO WEST VIRGINIA KENTUCKY 


SURPLUS LINES 


For Local Agate, only after the regular channels have been exhausted. We can furnish you a policy 
on approved risks covering up to ,000 in a syndicate of London Lloyds Underwriters that accept 
American fire business only through our office. Immediate binders given. 10% commission paid to 
agents and brokers except in the States of Illinois and New York. We also write AUTOMOBILE insur- 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


Cie Office: New York Office: 
159 LA SALLE STREET 54 WILLIAM STREET 





Eastern Fire Insurance Co. 
ATLANTIC CITY, NJ. 


Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 


ESTABLISHED 1876 








B. CREMER, President CHAS. CREMER, Secretary 


German Fire Insurance Company 
CAPITAL, $200,000 


Of PEORIA, ILLINOIS 


Assets - - - = 
Policyholders’ Surplus 


$913,703 
$335,703 


Paid in Baltimore - $102,000 
Paid in San Francisco $470,165 
CHARTER PERPETUAL 


tHE UNION o PHILADELPHIA 


FIRE INSURANCE COMPANY 
J. HENRY SCATTERWOOD, Pres. M. JOS. NOWLAN, ist Vice-Pres. 
Ohio, Kentucky and Southern Michigan, 3 North High 


M. F. GRIM, General Agent, $0, *éSiumbus, Ohio, 
MONTGOMERY & FUNKHOUSER,Gen. Agts. joa aeration 


La Salle Street, Chicago. 





INCORPORATED 1804 


E. R. DANNELS, Sec’y 
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IN ILLINOIS AND WISCONSIN 


VERY PLEASANT ARRANGEMENT 














Several Companies Said to Be Writing 
Cut Rate Business Furnished by 
the Illinois National 





It is stated on good authority that a 
number of companies have been loading 
up on cut rate business from various 
parts of Illinois through their agents 
at Decatur. A_ little investigation 
showed that the Illinois National was 
giving considerable business to certain 
agents in the town. They took it at 
the cut rates at which the Illinois Na- 
tional wrote it and paid that company 
brokerage for it, which left them an 
overriding commission of 5 percent. 
Apparently the companies did not check 
up the rates, but trusted to their De- 
catur agents to give them the right 
rate. 

The result is that while there is com- 
plaint from all over the state of the 
rate-cutting of the Illinois National it 
is enabled to take care of its lines by 
agency companies. In other words, 
while certain companies have been 
holding their agents up to tariff over 
the state, they have permitted their De- 
catur agents practically to write over 
the heads of the agents where the risks 
are located and to do this at a cut rate. 

Some of the companies are under- 
stood to have shut down on the prac- 
tice when they learned the true nature 
of the game. In other cases it appeared 
that there was regret when it was 
pointed out what the agents were 
doing. 





Milwaukee Local News 


Henry G. Meigs has sold his insur- 
ance agency at West Allis to Trobridge, 
Brotherton & Hinkley, transferring the 
representation of the Phoenix of Hart- 
ford, Springfield, Niagara, Royal, Du- 
buque and Connecticut. Mr. Meigs has 
gone into the coal business. 

The Milwaukee fire department gets 
an increase of $30,000 this year for cur- 
rent expenses and will spend $730,000. 
With the forty-two men recently added 
the department is keeping pace with the 
city’s growth. The new 36-inch main 
to the business district will be com- 
pleted early in the spring. About three 
miles have been laid. 





Want City Electrician 
James B. Leedom, a local agent and 
formal alderman of Milwaukee, has res- 
urrected an ordinance creating the of- 
fice of city electrician and the Milwau- 
kee board will endeavor to get it passed 
in connection with the building code 
which the board is now advancing. The 
mayor and a number of councilmen 

favor having a city electrician. 
Milwaukee is behind most other im- 





portant cities in this respect. The 
board of underwriters has an electrical 
inspector but he has no power to en- 
force his recommendations except 
through an increase in insurance rates. 
The result is that, as some property 
owners prefer paying high rates to 
making improvements, the city has 
many bad electrical hazards. 





Hyde on Leave of Absence 

J. R. Hyde of Woodstock, IIl., spe- 
cial agent of the Dubuque F. & M. in 
Illinois and Wisconsin, who has been in 
ill health, has been ordered to a milder 
climate and will go to California for the 
winter. His company has given him a 
leave of absence. 





Gets Dubuque for Wisconsin 
J. H. Harbeck of Appleton, Wis., a 
local agent there, has been appointed 
special agent of the Dubuque F. & M. 
for Wisconsin. 





ILLINOIS NOTES 

The Illinois Field Club will hold its semi- 
annual meeting in Chicago board rooms Jan. 19. 

The city council of Elgin, Ill., will cooperate 
with the Commercial Club of that city in its 
efforts to get lower insurance rates. here is 
talk of starting a mutual, 

M. G. Stephenson, a prominent young fire 
insurance man from Colfax, Iowa, has arrived 
in Peoria and will go with the firm of George 
L. Root & Co., general insurance agents, as 
manager of their fire and liability departments. 

A. O, Lindstrum has purchased the insurance 
agency of Holmes Chase of Galesburg, Ill. 
Fred H. Holmes will be associated with Mr. 
Lindstrum in the office. Mr. Lindstrum was 
mated manager of the Evening Mail of Gales- 
urg. 

President Campbell of the American Central 
says the announcement that Sevier of 
Chicago had been appointed special agent in 
Illinois was made without his knowledge. It 
seems Sevier was given temporary work and it 
lasted but a short time. 





WISCONSIN NOTES 


The German Mutual Fire of Manitowoc, Wis., 
sustained losses of only $17 during 1908. 


The appraisers agreed at a price of 16.4 cents 
a pound on the 1906 tobacco recently burned in 
the Helgerson warehouse at Viroqua, Wis. 


The Farmers Mutual Fire of Bayfield County 
has been organized at Washburn, Wis. More 
than the required $25,000 worth of insurance 
was secured. 


The Milwaukee fire 1. En" equipment 
will be increased during the year by the erec- 
tion of two engine houses, one in the Twentieth 
ward, at Locust street and Teutonia avenue, and 
one in the Fourteenth ward, at Third avenue 
and Wanda street. They will cost $30,000 each. 
Not one new engine house had been built in Mil- 
waukee since 1904. 


August Hensel, proprietor of a cheese factory 
in Lamartine, Fond du Lac county, Wis., was 
bound over to the circuit court for trial on the 
charge of arson and intent to defraud. The 
state fire marshal caused the arrest of Hensel 
and his brother following alleged attempts to 
burn the cheese factory. The brother’s case will 
be heard this week. 


The antifireworks ordinance before the Mil- 
waukee common council has been laid over for 
the consideration of a substitute submitted by 
wholesale dealers in explosives. The original 
ordinance prohibits the sale of crackers more 
than two inches long. The substitute prohibits 
the sale of crackers more than five inches lon 
and seven-eighths of an inch in diameter; blan 
cartridges, cap pistols, iron or brass cannon, 
canes, Chinese or American bombs, car track 
torpedoes, or any other explosive containing any- 
thing except black gunpowder, 


H, H. CLEAVELAND, Pres, 


F, C. DENKMANN, Vice-Pres. 


FIRE AND TORNADO INSURANCE 


American National Insurance Company 


ROCK ISLAND, ILLINOIS 


M. P. VORE, Sec’y 


Applications for agencies solicited from responsible agents 
in the desirable cities and towns where the company is 
not represented in the States of Illinois, lowa, Missouri, 
Minnesota, Wisconsin, Michigan, Indiana and Ohio. 


Applications should be addressed to the 
Home Office at Rock Island, Illinois 





GQEo. we. 


President 


HENRY M. ZWEIG, General agent for 
Texas; Dallas, Tex. 

E. M. HITCHCOCK, Special Agent for 
Minnesota and Wisconsin; Minne- 
apolis, Minn, “~ 

CHAS. L. McCORMICK, Special Agent 
for Missouri; Chicago, I!! 


FIRE AND TORNADO 
FERPE TY, 


costes 


etock COmp,,, 


arr, 


OOM Panys Gun Ome. 


Insurance Company 
LINCOLN, NEBRASKA. 


CHICAGO BRANCH, 159 La Salle St. 


M. Ise Ce 


MON TGOMERY-FUNKHOUGSER 


Vice-President 


CHAS. A.WEHMEYER, Special Agent 
for Michigan; Goshen, Ind. 

EVERETT T. TANNER, Special Agt. 
for Illinois; Paris, Ill, 

EDW. A. KEELER, Special Agent for 
Ohio and West Va., Columbus, Ohio. 








NEW YORK CHICAGO 


and Mexico, 1 


STARKWEATHER & SHEPLEY 


GENERAL AGENTS 
Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 


COOK COUNTY GENERAL AGENTS 
‘Sovereign. Fire Assurance Co. 
OF CANADA 


SURPLUS LINES 
We havea binding, contract with London Llovge for United States, Canada 
At a *, x e hk 4 


PROVIDENCE BOSTON 





i Vates (Est, 1828) of Paris. 





We are also attorneys and have authority to bind and issue policies for the following surplus line compentey 
. Le Metropole (Est. 1879) of Paris. L’Urbaine (Est. 1838) 0 

aris. D*Ass’co Generales (Est. 1819) of Paris. ) > 
fianoe (Est. 1844) of Paris. Sum (Est. 1821) of Paris. La National (lst. 1820) of Paris. Stand- 

















Capital Stock - 
Liabilities - 


Net Surplus - 


Philemon L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Special Reserve Fund 


Total Assets 


CHAS. E. SHELDON 
Manager Western Department 
Rockford, Ill. 


$ 750,000.00 
4,779,955.29 
300,000.00 
1,777,518.83 


$7,607,474.12 


James H. Worden, Seo’y. 




















C F. HENRY, Paes. 


Per ieee th 





GEORGE L. WILEY, ecoy 


66 Sta e of Illinois”? 


Assets, . . 


Increase over 1906, 
Surplus,” . . . 


A. W. WORTHINGTON Acer Seo'v 


A COMING 


MILLION DOLLAR COMPANY 


Over $835,000.00 
140,000.00 
351,000.00 


*To Policy Holders. 


FIRE, LIGHTNING AND TORNADO 


INSURANCE 


Insurance Company of the State of Illinois 
ROCKFORD, ILLINOIS 
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CHANGE IS NEEDED 

Tue charges preferred against the Wis- 
consin insurance commissioner by his 
deputy recently resigned convince in- 
surance men more than ever that the 
practice of forcing companies to stand 
the expense of a state examination or 
special investigation is entirely wrong 
and subject to grave abuse. Insurance 
companies are paying the state thou- 
sands of dollars more than is necessary 
to maintain the department, yet when 
the department makes an examination 
or investigates any special feature of a 
company’s mechanism, the full expense 
is paid by the company. This is not 
fair. It is pretty much of a hold-up 
measure. Sufficient money is paid by 
the companies annually to provide an 
elaborate corps of examiners and yet 
turn over a handsome revenue to the 
general fund. 

The state should occupy an absolutely 
independent position. If it desires to 
make an examination or investigation, 
the department should stand every dol- 
lar of expense. The present system in- 
vites graft and junketing expeditions. 
The companies are powerless, the de- 
partment is absolute. Some one-horse 
department can invade companies’ of- 
fices, make a pretense at examination 
and demand an exorbitant fee. 

We do not know the merits of the 
Wisconsin charges. We do know the 
Wisconsin system like that of most 
other states of mulcting companies for 
examinations is iniquitous and corrupt- 
ing. 





ANTICOMPACT LAWS 

Tue address of President Geo. J. Det- 
MEGE of the Century Fire of Des Moines 
before a company of its agents in which 
he attacked the Blanchard or anticompact 
law of Iowa, is regarded as a very busi- 
ness-like and reasonable document. The 
attorney-general of Kansas after an in- 
vestigation has come to the conclusion 
that in order to arrive at proper rates it 
is necessary to have the experience of 
the companies. For each company to 
make its own rates regardless of those 
of others would lead to confusion, dis- 
crimination and ruin. 

President Detmece takes up the same 
line of thought. He states that the anti- 
compact law prevents free interchange of 
experience and the gatherinz of data that 
is necessary to show whether rates are 
too high or too low. This law prohibits 
the employment of experts who under- 
stand how to gather and apply the com- 
bined experience of the companies. He 
declares that rates made by the unex- 
perienced are worthless. He thinks that 
companies should have the right to con- 
fer together and employ men to make 
rates. For each company to have a rate 
maker would run up expenses to a high 
figure. In order to prevent discrimina- 





tion and to secure absolute fairness to the 
assured rates must be based on accurate 
knowledge derived from the past ex- 
perience by companies on similar risks. 

President Detmece shows that :f rates 
are inadequate, companies must ultimately 
fail and the indemnity given the assured 
is valueless. If rates are too nigh then 
the property owner is being treated un- 
justly. If one property owner is getting 
a lower rate on a risk of equal hazard 
than another, an injustice is being worked 
on one. To prevent this the companies 
should be allowed to confer together and 
pool their experience and employ experts 
who can accurately apply schedules. 

He claims that the Blanchard law is <s 
hostile to the public interest as it is to the 
insurance companies. The property owner 
should be as vitally interested and as 
greatly benefited by the gathering and 
combining of insurance experience for in- 
telligent use as the companies are them- 
selves. 

President Dr_MEGE in no uncertain 
terms claims that there is no fairness to 
policyholders under the Blanchard law. 
It prevents companies from agreeing on 
rates and hence policyholders of the same 
class are paying all kinds of rates, some 
at the expense of others. 

President DeLMEGE suggests a repeal of 
the Blanchard law and in conjunction with 
the repeal an enactment of the law calling 
for the greatest publicity on part of com- 
panies as to the actual cost of carrying 
risks on different classes and the ap- 
pointment of a commission to hear and 
consider complaints as to rates where 
the policyholder thinks an injustice has 
been done to him. 





INCONTESTABLE FROM DATE 

THe action of the New York Lire in 
eliminating the clause in its policy mak- 
ing policies incontestable from date is re- 
garded by life insurance as th part of 
wisdom. The New York Lire has never 
been able to defend this clause in a way 
that appealed to life underwriters as be- 
ing effective. The clause was introduced 
into the policy as a means of competition 
and as a talking point for its agents. 
Policyholders who look at the question 
from a broadminded standpoint will agree 
that a company should be protected 
against those who take out insurance pre- 
liminary to committing suicide. It is a 
protective clause that should always re- 
main in the policy. 

The Penn Mutvat a few years ago 
came to the same conclusion that the 
New York Lire has now reached and re- 
stored the old protective clause to its 
policy. Life insurance should never be 
made an open door to suicide. The one 
year clause is a safeguard against this. 
All companies are glad to see the New 
York Lire acknowledge its mistake to 
some extent and return to the old prac- 
tice. 





An example of an up-to-date paper is 
the Insurance Magazine. It still is run- 
ning the field men of the German Na- 
TIONAL in its special agents directory that 
it publishes in its columns each month, 
although the company went out of exist- 
ence over two years ago. 





THERE are some men so honest they 
won't take a joke. 





SomME men wait for the spirit to move 
them, others move the spirit. 





Considerable Activity Seen 
Among the Michigan Poets 


O. A. Jenison of Lansing, Mich., pres- 
ident of the Michigan Local Agents’ 
Association and an all round good fel- 
low, announces himself as a candidate 
for the position of official poet of THE 
WESTERN UNpDeRWRITER for 1909. This 
has raised a flurry among the Michi- 
gan bards and scintillant literary folk. 
It was supposed that Official Poet Ben- 
allack of Detroit would enter the race 
again and have a clear field in his home 
state. There was talk at one time that 
D. W. Andrews of the Firemans Fund 
had caught the divine frenzy and was 
about to burst forth in rapturous song. 
So far he has a stolid countenance and 
there are no indications of the rhythmic 
impulse. 

Mr. Jenison addressed THe WESTERN 
Unpberwriter as follows: 

To the Editor, Chicago, Illinois —I 
am writing you trembling with fear, 
as I wish so to feel the throb of life’s 
joys, and be your “near” poet this year. 
Won’t you please let me try all your 
patrons to suit? Though your paper is 
known far and wide, I will promise hot 
stuff with some good things to boot, 
and a candidate blue goose beside. Ben- 
allack has written a nice little verse; 
in O’Brien’s sunshine I’ve basked; 
George March also comes in with his 
doggerel so terse, and others would, 
too, if I asked. So please, Mr. Editor, 
for nineteen naught nine, may I write 
you a verse now and then, and con- 
tinue to let dear old Michigan shine? 

Best regards. Yours respectfully, 

“Jen.” 





* * * 


As soon as J. W. O’Brien of the 
Home in Michigan heard of Mr. Jeni- 
son’s fond dreams of fame, he sat down 
near the old well on an upturned bucket 
and gave vent to the following: 

I am in a great rush, as you most always find 


me, 
The close of the year brings its troubles galore, 
But I am glad of your note that just came to 
remind me, 
And will help you to open the poetic door, 
© your best to unlock it, 
Your fame’s like a rocket, 
Get the plum in your pocket, 
And for this we implore. 


* * * 


George K. March of the New Hamp- 
shire, the gentle bard of Hillsdale and 
past official poet, wrote as follows to 
Mr. Jenison: 

You’re only a plain insurance man, 

But for this you’re not to blame. 

And your friends refuse to claim, 

That the stuff you give was ever in a can. 

So put up your fight for fair, 

Wit you're dope you’!l sure get there, 

And we'll all inaiet on youre the poet man. 


William Tecumseh Benallack of the 
Michigan F. & M., descendant of ‘‘One- 
Eyed Pete” of the Pirates of Penzance, 
at once got in touch with Mr. Jenison. 
Mr. Benallack is the present official 
poet of this paper. His reputation in 
the world of insurance rhyme is well 
established. Writing to “Near-Poet” 
Jenison, Official Poet Benallack says: 

Of course ere this you are aware 


The old year’s at its end, 
Another poet must attempt my ladder to 


ascend. 

For reasons subtle and obscure, 
They will not let me try 

To please their readers once again, 


ig But simply pass me 


Your reputation now is such, 
Along poetic ways, 
That probably with good support, 
You can secure the place. 
We'll all turn in and give a push, 
Which way we will not tell, — 
So, if you do not land the thing, 
ne smile and say “Oh well’! 

ost anything that comes from you 
Will be a“ t, dear Jen, 
And until the last big gun is fired, 
Remember I am for you. 

: Ben. 

” ” + 


Some of the budding Michigan poets 
who have felt the dawn of the divine 
afflatus are aggrieved at the campaign- 
ing of Mr. Jenison and claim that he 
has promised to divide the revenues of 
the office with present Official Poet 
Benallack for his backing, if Mr. Jeni- 
son is elected. Among the would-be 
poets who have filed protests with THe 





Personal Side of the 
Insurance Business 


H. F. Atwood, secretary of the Roch- 
ester German, has also been given the 
title of second vice-president in recog- 
nition of his ability and services. Mr. 
Atwood has made his company a de- 
cided success. 





John B. Morton, who has been con- 
nected with the Fire Association in va- 
rious capacities for thirty-five years, 
and more recently as general agent at 
the home office, has been elected sec- 
ond vice-president. 


Fred W. Kiefer, the Pittsburg local 
agent, after conferring with THe West- 
ERN UNDERWRITER’S Official poet, W. T. 
Benallack, of Detroit, wrote the fol- 
lowing verses and read them before the 
Smoke and Cinder Club, of Pittsburg: 


It may be a source of great pleasure to know 
That insurance special agents to heaven must go; 
For, ’tis said that a special by chance one day— 
His misfortune or otherwise—into hades did 


And at cane nosed around and made such a 


row 
To kick him out the host of hades did vow, 
And terribly roused the boss devil’s ire 
By pereleting to investigate the “cause of the 
re.” 


He poked A | the brimstone, and the sulphur pot 
stirred, : 
And asked more darn questions than they ever 


ad heard; 
Till Old Nick fumed and fretted and swore 
That special agents should come to hades never, 
never, no, never more. : 
If this is so, and from hades they’re driven, 
They can’t hang in space, therefore must all go 
to heaven. 


There is no better evidence that sys- 
tematic advertising pays in the insur- 
ance business than the rapid strides 
made by Tom B. Bowman of Philippi, 
W. Va. He began business about eight 
years ago when the little town nestled 
along the banks of the Tygarts Valley 
river had less than 1,000 inhabitants. 
And now, with scarcely more than 
1,500 people, Mr. Bowman has a local 
business aggregating nearly $25,000 a 
year in premiums. Besides this, he is 
state agent of the Florida Home, the 
retiring Walla Walla, and general agent 
of the Indiana and Ohio Live Stock In- 
surance Company. These companies 
were introduced to the West Virginia 
field solely by Mr. Bowman, and the 
latter company is doing a business in 
the mountains of West Virginia, almost 
equal to that of the grazing states of 
the middle west. 


O. M. Helfrich, for several years gen- 
eral agent of the John Hancock Mu- 
tual Life at Kansas City, has been ap- 
pointed superintendent of agencies of 
the Federal Life of Chicago for the 
entire southwest, with headquarters at 
Dallas, Texas. Mr. Helfrich is one o 
the largest producers in the entire west. 
His position with the John Hancock 
has not as yet been filled, but it has 
been intimated that the place would be 
filled by a prominent underwriter from 
St. Louis. 





Western Unperwrirter are C. H. Luce of 
the Phoenix of Hartford, J. R. Sutton 
of the Policyholders’ Adjustment & 
Service Company, M. H. N. Raymond 
of the Royal Exchange and N. A. Bloom 
of the Continental, all candidates for 
the chair of poetry and music. 

Owing to the complications thus 
arising in Michigan among its literati, 
Tue Western Unperwriter, desiring to 
be neutral, has arranged for an arbi- 
tration of the whole controversy and 
the arbiters will decide who will be- 
come Michigan’s candidate for the 
chair of Official Poet of THz WeEsTERN 
Unperwriter. The arbiters who have 
consented to serve claim they are not 
poets and declare they are unbiased. 
The board of arbitration consists of 
J. V. Barry, Michigan insurance com- 
missioner; W. A. Eldredge of Detroit, 
secretary Michigan Local Agents’ Asso- 
ciation; C. A. Reekie, assistant secre- 
tary Detroit F. & M. 
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ANNUAL FIGURES GIVEN 


MOST COMPANIES MAKE GAINS 





Life Men Are Now Scanning First of 
the Year Financial State- 
ments 





The detailed figures of the New York 
Life for Jan. 1 are now out and show 
new insurance exclusive of renewals 
and increases on old policies amounted 
to $139,384,700. Miscellaneous additions 
not included amounted to over $18,000,- 
000. Insurance in force is $1,993,559,- 
601, decrease of $11,781,583. Total first 
year premiums $5,424,856, total renew- 
als $72,069,814, total income $102,435,- 
833, gain $277,532. Total payments to 
policyholders $49,191,259, increase $1,- 
142,391. Total expenses $10,563,569, de- 
crease $603,340. Policy loans during 
the year $28,276,507. Assets now are 
$557,286,671, gain $62,877,863. Surplus 
$13,000,000, increase $1,902,202. 

Equitable of Iowa’s Year 

The Equitable Life of Iowa one of 
the best western companies, closed the 
year with $39,106,636 insurance in force, 
a gain of $4,252,314. New business 
amounted to $6,533,609 and $2,281,295 
was terminated. Premiums last year 
were $1,396,274, total income $1,754,327. 
The total disbursements were $769,- 
838. In this is $158,528 death losses, 
$161,641 policyholders dividends and 
$197,283 commissions and agency ex- 
pense. The assets are $7,672,174, a gain 
of $1,005,570. The surplus is $869,872. 

The Illinois Life reports over $45,- 
500,000 insurance in force, $7,000,000 
assets, $2,000,000 income, matured en- 
dowments and dividends $250,000, death 
losses $450,000, legal reserve $6,500,000. 

Northwestern National Life 

The Northwestern National Life’s 
statement is of interest because it 
shows the results of the herculean work 
of President L. K. Thompson and his 
associates. Its assets are $5,700,000, a 
gain of $500,000; surplus $200,000, gain 
$50,000; new business $6,275,000; insur- 
ance in force $24,000,000, gain $1,300,- 
000. The agency force is now produc- 
ing about $1,000,000 a month. 

During four years’ time the manage- 
ment has put the company on a basis 
of unquestioned solidity. During this 
period the company has doubled its 
assets, paid to policyholders and es- 
tates $3,000,000 and increased the re- 
serves $1,365,000. 

Had a Splendid Year 

The Lincoln National ,Life, Fort 
Wayne, Ind., in its advance statement 
shows insurance in force $3,520,500, a 
gain of $1,350,000. The premiums for 
the year $116,453, a gain, of $45,397. The 
assets are $284,605, a gain of $52,000. 
Dividends paid or credited to policy- 
holders amount to $8,000 and surplus to 
policyholders is $166,464. 

H. B. Moeser of Toledo is the agency 
leader for December. Mr. Moeser 
wrote an application for $50,000 but was 
only credited for $10,000, as that is the 
maximum amount issued by the com- 
pany on a single life. During Decem- 
ber the agents wrote $365,000 in new 
business. 

The company is now operating in 
Indiana, Ohio, Michigan and Pennsyl- 
vania, and intends to enter Illinois soon. 
Within a few days there have been 
about a half dozen sales of stock at 
$155. The stock option plan will be 
withdrawn from Ohio after Jan. 1. 

Columbus Mutual Life 

More than 150 stockholders attended 
the annual meeting of the Columbus 
Mutual Life of Ohio, held Monday at 
Columbus. Reports of President C. W. 
Brandon and Secretary-Treasurer 
George A. Peters showed a prosperous 
condition of affairs. President Bran- 
don reported 297 life policies written 
Since the company was authorized to 
do business, April 4 last, with $433,750 
of insurance in force, and more than 
$800,000 health and accident insurance 
in force since July 1. Life premiums 
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were $17,049.06 to Jan. 1 and health and 
accident premiums amount to more than 
$1,100 a month. Large savings have 
been effected in operating expenses, in- 
terest and mortality accounts, and ad- 
mitted assets increased from $101,086.53, 
April 4 last, to $110,235.61 Jan. 1. The 
company has had no death since it be- 
gan business. 
Central Life of Tllinois’ Figures 

The Central Life of Ottawa, IIL, in 
its Jan. 1 statement shows $198,000 as- 
sets and $10,500 net surplus over and 
above capital. Its new business 
amounted to $1,200,000 and has now 
$3,035,500 in force. The Central is a 
successfully managed company. It has 
done good work in Illinois and now 
proposes to enter some of the adja- 
cent states. 

Des Moines Life Gives Figures 

The Des Moines Life reports $2,531,- 
403 assets and $299,403 surplus. New 
paid for business last year amounted 
to $6,429,754, and the insurance in force 
is $26,897,436. 

The Peoria Life of Peoria, Ill, closes 
the year with $3,800,000 insurance in 
force, having written $2,000,000 of new 
business. It has $100,000 capital and 
$55,000 surplus. Manager Van Fleet has 
done good work in getting the com- 
pany under the legal reserve banner. 

Wational Life of Vermont 

The National Life of Vermont, one 
of the companies that is truly a pol- 
icyholders institution, shows assets 
$44,026,070, gain $3,671,828; surplus $5,- 
279,926, gain $986,756; premiums $5,- 
538,629, total income $7,901,671; paid 
policyholders $3,457,487, total disburse- 
ments $4,653,662; new insurance $16,- 
159,921; insurance in force $154,147,843, 
gain $2,368,561. Any agent who repre- 
sents the National has no apologies to 
make for it. 

The Northern Assurance of Detroit 
shows assets $197,321, surplus $129,834, 
new business written $1,364,425, amount 
in force $2,902,975. 

Midland Mutual Life 

The Midland Mutual Life of Colum- 
bus, O., closed its first full year of busi- 
ness with more than 3,000 policies in 
force and $4,759,600 of insurance out- 
standing. New business for 1908 was 
$2,400,000, which was an increase of 
$500,000 over that written in 1907. More 
than $300,000 of new business was writ- 
ten in December, so that the last month 
of the year was the best. Since its or- 
ganization the company has had only 
seven deaths among its policyholders, 
with total claims of only $11,000. It 
has set $3,500,000 of new business as the 
goal for 1909. 





Watson Becomes a Director. 

At the annual meeting of the Com- 
mercial Life Hon. James E. Watson, 
congressman from the Sixth Indiana 
district and “whip of the house,” was 
elected to the board of directors. Mr. 
Watson was the late Republican nomi- 
nee for governor of his home state, but 
was defeated. His term as congress- 
man will expire in March, when he will 
return to his home in Rushville, Ind., to 
pursue the practice of law. 

The Commercial Life of Indiana re- 
ports a very substantial increase in as- 
sets, surplus and insurance in force, and 
contemplates entering one or two addi- 
tional states early in the year. 


WANTED 


Superintendent of Agencies 
for a Chicago life insurance 
company. Salaried position. 
Give references and full infor- 
mation as to experience. Com- 
munications confidential. Only 
good producers need apply. 


$-34 














IN LIFE INSURANCE CIRCLES 


CHANGES OF NEW YORK LIFE 








Will Issue no More Incontestable from 
Date Policies After Feb. 1— 
Reasons Given 





The New York Life on Feb. 1 will 
cease issuing incontestable from date 
policies and will make a few other 
changes. It says: 

(1) Policies to be incontestable after one year 
instead of from date of issue. On and after 
Feb. 1, 1909, the New York Life will discon- 
tinue we | policies incontestable-from-date-ot- 
issue and all policies will be written incontest- 
able-after-one-year. All policies issued as a 
result of applications taken and dated during 
the month of January, 1909, and policies which 
are to date and take effect as of the date of 
an application secured in January, 1909, will be 
written on the present forms; but no applications 
are to be written in February and dated back 
into January for this purpose. 

The reasons which fees led to changing the 
“incontestable-from-date” clause to “incontest- 
able-after-one-year” are numerous. The judg- 
ment of our leading field men on this very 
subject was sought by the company during the 
spring and summer of 1908; the large ma- 
jority then advocated the change which now 
goes into effect. They argued that the incon- 
testable-from-date policy is not always a winner; 
that many men object to it and prefer a com- 
pany which makes its policies incontestable 
after one year. Our principal reason for the 
change, however, lies in the fact that ten of 
the principal states have recently enacted laws 
containing standard provisions which must ap 
pear in every policy contract issued within those 
states. Among these standard provisions is the 
requirement that policies shall be made incon- 
testable after one or two years. Some of these 
states accepted the company's incontestable-from- 
date licy as covering the conditions of the 
law, but recently the state of Massachusetts, 
and still more recently the state of Ohio, decreed 
that the company must make its policies issued 
in those states incontestable after one or two 
years, and.not from date of issue. The com- 
pany appealed from the ruling in Massachusetts 
to the supreme court but the commissioner of 
insurance was upheld in his contention. As the 
standard provisions relating to incontestability in 
Massachusetts and Ohio are practically identical 
with the standard provisions in other states, 
and still other states are likely to make the 
same requirement, the company does not believe 
it wise to issue forms of policies in the different 
states, which are at variance with each other. 
For these reasons, and because we believe the 
change will tend to ultimately help the dividends 
to policyholders, the New York Life has decided 
to make its policies uniforml incontestable 
after one year, except in special cases present- 
ing special features which make a longer incon- 
testable clause desirable. 

On or before Feb. 1, 1909, the New 
York Life will furnish fieldmen with the pre- 
mium rates for ages 16 to 20 inclusive, with 
guarantees for these ages, on all forms of in- 
surance contained in the rate-book. These rates, 
it may be stated, will be proportionately lower 
than the rates now ~ Se for ages under 21. 

(83) On Feb. 1, 1909, or as soon thereafter 
as possible, the New York Life will issue 
volicies on the leading plans, i. ¢., ordinary 
ife, 20-payment life, 20-year endowment, pro- 
viding for an increasing premium-return equal 
to one-half the premiums paid, or all the pre- 
miums paid, rovided death occurs within 
twenty years from date of policy. This is 
practically the policy form erroneously desig- 
nated “Premium-Return Policy,” which was 
issued by the company some years ago. The new 
title will be “Ordinary Life (or Limited-Pay- 
ment, or Endowment) with Annually Increas- 
ing Term Insurance during 20 Years Only.” 
The special clause in the new policy will read 
as follows: 

“The company promises to pay, in addition 
to the sum above insured, an amount equal to 
the total premiums received (taken at the 
tabular annual rate), if the death of the insured 
shall occur before (here follows date which is 
20 years from date of issue of policy).” 





To Prepare for Annual Meeting 

The executive committee of the Phoe- 
nix Mutual General Managers’ Asso- 
ciation will meet in Indianapolis, Feb. 
16, when arrangements for the annual 
meeting in Chicago will be made. Man- 
ager Girardin of Chicago, the first pres- 
ident of the association, will make a 
royal host when the forces reach Chi- 
cago. 





Start a Circulating Library 

The Security Mutual Life of New 
York has started a circulating library 
scheme for its agents. The idea is to 
assist new agents. When a new book 
on any life insurance subject of interest 
to agents is published, the agency de- 
partment of the company reads it and 
if considered of value, copies are pub- 
lished and put in the library. They are 
at all times the property of the com- 
pany. Any one will be loaned to agents 
for 30 days and only one book will be 
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sent at a time. The library starts with 
four books: “The Life Agents’ Primer” 
by William Alexander, “Definitions in 
Life Insurance” by J. Jackson, 
“Hints to Beginners in the Life Insur- 
ance Field” S pa Blagge, “Seven 
Principles in Successful Salesmanship” 
by Norman G. Lenington. 


May Amend Tax Law 

A substitute for the present asset tax- 
ation law of Wisconsin will be offered, 
it is understood, by the Northwestern 
Mutual Life. The law which it is said 
that the company will propose will 
simply impose a tax on gross premiums. 

The taxation of only the investment 
portions of policies in force and the 
taxation of that portion of the assets 
which do not represent the mortality 
element will be among the other plans 
of taxation which will be presented be- 
fore the legislature. It is generally un- 
derstood in insurance circles that two 
members of the Wisconsin tax commis- 
sion are in favor of the premium tax 
plan and much speculation is rife as to 
whether or not the commission will 
report in favor of this plan, 


HAS ORGANIZED $100,000 CLUB 











Annual Agency Meeting at Home Of- 
fice of United States Annuity 
& Life 





At the agency meeting of the United 
States Annuity & Life of Chicago held 
at the home office last week a $100,000 
Club was organized. All agents who 
wrote at least $50,000 in paid-for busi- 
ness during the last six months of the 
year were invited to Chicago, there 
being twelve outside of the city who 
crossed the line. Chas. W. Tway of 
Union Springs, Ala. the company’s 
manager for that state, is the first pres- 
ident of the new $100,000 Club and 
others will now qualify for member- 
ship. The company wrote $3,365,000 
in new business last year. It is getting 
a splendid agency organization and 
Director of Agencies Zeno M. Host is 
preparing to cultivate the field with 
energy. 

At the meeting in Chicago President 
Henry A. Salzer and Director W. 
Tscharner came down from La Crosse, 
Wis., to meet the agents. All the Chi- 
cago Officials of the company were pres- 
ent at two dinners, one given at the 
Chicago Athletic Club and the other at 
the Grand Pacific Hotel. At the Thurs- 
day luncheon the agents were addressed 
by Geo. B. Caldwell, manager of the 
bond department of the American Trust 
& Savings Bank of Chicago, who gave 
a very interesting talk. P. M. Starnes, 
who recently retired as president of 
the St. Louis National Life, also gave 
a talk to the agents. 





Charges Directors with Grafting 

It comes to light that the Texas de- 
partment cancelled the license of the 
Citizens Life of Louisville in that state 
on the ground that large blocks of 
stock had been sold by the company to 
various syndicates composed of mem- 
bers of its board of directors and their 
associates, which stock was afterwards 
sold by these syndicates through com- 
pany channels and its agency forces at 
a higher price than the syndicates paid 
the company for it. The officials re- 
fused to allow an examiner from the 
Texas department to look into these 
practices and hence the license was re- 
voked. 





“The Struggle Everlasting” 

The new book by Edward J. Wes- 
sels, New York, entitled “The Struggle 
Everlasting,” is of interest to life in- 
surance men, as its aim is to enable 
agents to write applications more easily 
and for larger amounts. Mr. Wessels 
is a large personal producer and, there- 
fore, has gotten in the book the factors 
that have counted for his success. Mr. 
Wessels was connected with the North- 
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western Mutual Life of New York, 
where he conducted an office of his own 
and was on the leaders’ list for a num- 
ber of months. He gave up the work to 
get out his book and it has had a large 





HE SAYS PREJUDICES EXISTED 





President Baldwin of Pittsburg Life & 
Trust Makes Charges Against New 
York Department 





While there has been a great deal 
said and done following the action of 
the Pittsburg Life & Trust in reinsur- 
ing the Washington Life and moving 
the effects to Pittsburg, yet the Pitts- 
burg Life & Trust had excellent coun- 
sel on the subject and no doubt fol- 
lowed lines that appeared best for all 
interests. 

It is stated that there were certain 
prejudices existing against the Pitts- 
burg Life & Trust on part of the New 
York department that would mean its 
early admission to that state problem- 
atical. This fact seems to be borne out 
in a telegram that President Baldwin 
of the Pittsburg Life & Trust sent to 
Governor Hughes of New York. He 
asked the governor to appoint a special 
examiner to go to Pittsburg and learn 
the facts in regard to the reinsurance 
and also ascertain the financial condi- 
tion of the Pittsburg Life & Trust. 
President Baldwin makes the state- 
ment that the policyholders of both 
companies have greater security than 
they had before. He takes the ground 
that the New York department is in 
such a condition at the present time 
that it does not consider the best in- 
terests of policyholders and states that 
influences are existing to attempt to 
injure the Pittsburg Life & Trust. 

The attorney general of New York is 
now looking into the case to see what 
action, if any, is necessary. 

In the application of William H. 
Russell, a policyholder of the Wash- 
ington, for the appointment of a re- 
ceiver for the Washington and for the 
St. James building in New York City, 
owned by the Pittsburg Life & Trust, 
Judge Erlanger gave a hearing and 
reserved his decision. He issued an 
injunction restraining the transfer of 
any more property or assets of the 
Washington Life until he had rendered 
his decision. 

So far as the policyholders of the 
Washington are concerned there need 
be no fear as to their protection. The 
Pittsburg Life & Trust is well managed 
and has increased its capital to $1,000,- 
000. The policyholders of the Wash- 
ington are just as well protected and 
better than they were before and there 
need be no anxiety on their part. Pres- 
ident Baldwin is regarded as an able 
executive and took the step he did be- 
cause he believed that all interests 
would be better protected. The Wash- 
ington has been on the decline for years 
and while an attempt was made to re- 
store it to a more permanent basis 
during the last administration it was 
found the handicap was too great. 

Whether under the New York law a 
company can reinsure in an unadmitted 
company is open to doubt. It is stated 
that the department rules that a com- 
pany must reinsure in another company 
licensed in the state, although it is un- 
derstood there is no specific law per- 
mitting it in this state. 

While life insurance men agree that 
it would have been better for the Pitts- 
burg Life & Trust to have been admit- 
ted to New York before the reinsurance 
was effected, yet if there were influ- 
ences at work to prevent its being ad- 
mitted, President Baldwin took then 
the only course that seemed open to 
him. 

Superintendent Kelsey of the New 
York department announced that the 
department had been advised that the 
books and assets of the Washington 
Life would be returned to the home of- 
fice in New York City. Superintendent 





Kelsey said Monday that he expected 
that the affairs of the Washington Life 
would be so arranged as to permit him 
to send his resignation to Governor 
Hughes some time this week. 


Savings Life Is Licensed 

The Savings Life of Peoria, Ill, has 
been licensed by the Illinois depart- 
ment and is now doing business. Chas. 
J. Off is president, J. Fred Griffin, sec- 
retary, and Jas. W. Goudy, manager. 
Major Goudy is an old Mutual Life 
—w man and has a fine knowledge 
of the business. 








New Officers at Grand Rapids 

The Life Underwriters Association 
of Grand Rapids met Jan. 8 in the office 
of the Canada Life, Houseman build- 
ing. The following officers were 
elected: President, E. G. Squires, Pru- 
dential; first vice-president, J. G. Al- 
bright, Union Central; second vice-pres- 
ident, J. A. Bassford, Mutual Life; sec- 
retary and treasurer, H. W. Le Sage 
Ten Broek, Central Life. The next 
meeting will be held in February and 
the new officers promise a good pro- 
gram. 

ee 


Big Minnesota Business 

Notwithstanding the Minnesota de- 
partment gave the Northwestern Mu- 
tual but $10,000 surplus last year owing 
to requiring it to carry most of its sur- 
plus as a dividend liability, it wrote 
over $5,000,000 in Minnesota last year. 
According to Manager Kauffmann of 
Minnesota this is the largest business 
ever done by any one company in the 
state. 





Leonard Is General Manager 

The Bank Savings Life, recently or- 
ganized in Topeka with $100,000, has 
been licensed in Kansas. D. W. Mul- 
vane of Topeka is president, A. D. 
Walker of Houston, Kan., vice-presi- 
dent, E. E. Marshall of Ellsworth, as- 
sistant bank examiner, secretary, J. Q. 
Royce of Topeka treasurer. 

H. M. Leonard, who was formerly 
manager of the southwestern depart- 
ment of the Home Life with offices in 
St. Louis, has been appointed general 
manager of the company. He has had 
eighteen years of field experience in 
life insurance. The new company is 
located in the Mulvane building at To- 
peka. One of the directors is P. C 
Wadsworth, who was formerly con- 
nected with the Columbian National 
Life, the Southern States Life of Geor- 
gia and other companies. 

No More Renewable Term 

The John Hancock Mutual on Jan. 1 
ceased making convertible term policies 
renewable. This is in line with the 
action followed by almost all companies 
having term policies. The John Han- 
cock wrote something like over $41,000,- 
000 of ordinary business last year. 





New Companies at Crawfordsville 


It is stated that a new legal reserve 
life company will be incorporated in a 
short time at Crawfordsville, Ind. E. 
M. Brown is the life insurance man 
connected with the enterprise, while C. 
E. Lacy and other prominent citizens 
are interested. 

The new assessment life company at 
Crawfordsville, the Bankers & Mer- 
chants Life, has about one-half of the 
required applications for insurance in 
and expects to complete the work in a 
short time. N. B. Couberly is the life 
man connected with this enterprise. 


Ashbrook Makes Comment 


Joseph Ashbrook, vice-president of 
the Provident Life & Trust, in com- 
menting on the annual statement of the 
company, says: 

For some years prior to the panjc, our in- 
crease in assets approximated nearly $2,750,000 a 
year. For the two years which have elapsed 
since Jan. 1, 1907, our increase in assets has 
averaged $2,900,000. This shows conclusively 
that the normal progress of the company has 
been in no wise affected by the fact that a year 
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ago market values were seriously depressed. In 
the same way as contrasted with the figures for 
Jan. 1, 1907, the contingency reserve shows an 
increase commensurate with the increase in the 
amount in force, thus confirming absolutely the 
contention of the company a year ago that the 
then prevailing market values in no wise indi- 
cated any depreciation in the quality of the 


assets. 

In 1908 the company paid out over $1,800,000 
in death losses and $2,600,000 in matured en- 
dowments. Out of a total premium income of 
$7,584,422.16 the actual payments to policyhold- 
ers amounted to approximately $6,350,000. 


AGENCY FORCE WAS FEASTED 
Central Life of Ottawa, Ill, Celebrates 
a Successful Year’s Work With a 
Meeting 








The second annual meeting and din- 
ner of the agency force of the Central 
Life of Illinois was held at the home of- 
fice, Ottawa, IIl., last Saturday. A large 
proportion of the agents were present 
and also several of the directors. A 
general meeting was held in the after- 
noon, and a banquet was given to the 
agents in the evening, at which Presi- 
dent Judge H. W. Johnson presided 
and T. DeWitt Ganse, director of agen- 
cies, was toastmaster. At that time the 
agents presented to Judge Johnson tes- 
timonial certificates which had been 
signed with each application written, 
during the last forty-five days of 1908. 
This was in honor of the judge’s birth- 
day and was a complete surprise to 
him. The total business thus presented 
amounted to $350,000 and the average 
premium income represented by the cer- 
tificates handed to the judge was $35.75 
per thousand. The speakers at the ban- 
quet also included First Vice-President 
W. F. Weese, Secretary T. W. Apple- 
by, General Counsel W. H. Hinebaugh, 
Medical Director T. W. Burrows and 
others, including a number of the 
agents. 

The Central Life has closed a very 
successful year, report which was read 
during this meeting showing $3,000,000 
of business on the books and paid for, 
and premium income of $107,000, and 
a total income of approximately $120,- 
000. It showed also an increase in as- 
sets of approximately 33% percent and 
100 percent in surplus. 

The agency forces have pledged $3,- 
000,000 of business for the year 1909. 
The daily press of Ottawa, represented 
by three daily papers, made the proposi- 
tion at this banquet that they would 
give a loving cup at the next annual 
meeting to the agent producing the 
largest amount of business during the 
year 1909. The Central Life is looking 
forward to the $5,000,000 mark and 
$160,000 income for the year 1909. 

It will be remembered that T. DeWitt 
Ganse, director of agencies, associated 
himself with this company about one 
year ago and he made the statement at 
the banquet that there cannot be found 
another body of men comprising the 
officers, directors, and agents, that is as 
absolutely united without one jarring 
element as that of the Central Life in 
the central west. Mr. Ganse has done 
excellent work in the agency depart- 
ment. 


Northwestern National Men 

The Northwestern National Life an- 
nounces the following agency appoint- 
ments: 

The company enters Missouri and 
Utah, appointing Col. Baird Pallette 
state manager for Missouri, with head- 
quarters in the Chemical building, St. 
Louis. Utah comes under the manage- 
ment of Ira C. Edwards, who has been 
the Wisconsin manager for the Des 
Moines Life. 

Cofield & Coleman of Atlanta, Ga., 
known throughout the south for their 
conspicuous success as life insurance 
managers, become general agents for 
Georgia and Alabama. 

Andrews, Willson & Collins of Ar- 
kansas unite in a partnership to under- 
take the general agency for Arkansas 
and Oklahoma. These men have opened 
a central office at Fort Smith. 





UNDERWRITER. 





E. F. Eshbaugh, previously agency 
director for Iowa, has, in recognition 
of the large volume of business pro- 
duced in that state for the Northwest- 
ern National during 1908, been given in 
addition South Dakota. 

Minnesota comes under the manage- 
ment of Frederick White and Clinton 
M. Odell, under the firm name of White 
& Odell. Each of these men has proven 
his worth during the past year, the for- 
mer as agency director for the northern 
half of the state, and the latter as man- 
ager of the Tri-State Insurance Agency, 
which now liquidates. 





New Mexico Men Organize 


The New Mexico Life Underwriters 
Association has been organized with 
Thomas Seward of Albuquerque as 
president; E. S. Parker of Albuquerque, 
vice-president; C. A. Bishop of Santa 
Fe, second vice-president; F. B. 
Schwentker, secretary and treasurer. 
The officers and G. H. Kinkel of East 
Las Vegas constitute the executive 
committee. P. M. A. Lienau of Santa 
Fe, deputy insurance superintendent, 
read a paper on the plans and purposes 
of the insurance department. 


KANSAS CITY LIFE REPORT 


Three Departments Make an Exam- 
ination and Find the Company in 
Good Shape 


The Missouri, Texas and Kansas de- 
partments have just completed an ex- 
amination of the Kansas City Life. The 
examination was participated in by 
James A. McVoy, actuary Missouri de- 
partment; H. W. Buttolf, actuary for 
Texas department, and Charles W. 
Barnes, superintendent of insurance of 
Kansas. 

The company’s statement for 1907 
was checked and a financial statement 
made showing condition on Dec. 1, 
1908. The income of the company for 
the eleven months of 1908 was $638,810 
and its disbursements $377,299. The 
company has gross assets of $1,240,698 
and admitted assets of $1,149,519. 
Charging in liabilities the 1909 taxes 
accrued on premiums and 1909 appor- 
tionment of dividends the company is 
shown to have a surplus over all lia- 
bilities of $57,783. Omitting these 
charges from liabilities the company 
is shown to have a surplus of $74,958. 
The company’s surplus Dec. 31, 1907, 
was $46,875, a good gain being made 
in surplus account. 

The investments of the company 
were examined and checked and found 
to be of a high class of securities aver- 
aging a good rate of interest. The 
mortality was found to be very favor- 
able. At the date of examination the 
company had insurance in force of 
$17,025,000, being a net gain of $2,007,- 
694 for the eleven months of 1908. The 
management was found to be conserva- 
tive in the volume of new business writ- 
ten, and economical in home office ex- 
pense. 














May Capitalize Meridian 

At the annual meeting of the Merid- 
ian Life & Trust of Indianapolis a prop- 
osition will be voted on to form the 
Meridian Life Insurance Company with 
$200,000 capital and absorb the present 
mutual company. It is stated the com- 
pany needs more funds to extend its 
operations and the new deal will fur- 
nish working capital. 


Balanced to a Cent 

In the transfer of the office of Iowa 
auditor from Governor-elect B. F. Car- 
roll to John L. Bleakly was included 
nearly $33,000,000 insurance securities 
on deposit with the state of Iowa. It 
took three men twenty-five days to 
check up these securities. Thousands 
of papers had to be examined and the 
counting disclosed a balance to the very 
cent. 

It was found that a correct account- 
ing had been made for every form of 
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security on deposit. The claim sched- 
ule of each company was compared 
with the actual securities on hand, and 
in every instance differences between 
the schedules and securities were ac- 
counted for correctly by the auditor’s 
record. The securities amount to 
about three times what they did six 
years ago when Mr. Carroll came into 
office. The total deposits are $32,881,- 
310.33. 





LIFE NOTES 


The St. Louis National Life wrote $376,000 in 
December. 

The Bankers Life of Iowa wrote $58,792,000 
new business last year. 

The Cleveland Life wrote during December 
$1,216,000 new business. 


The Dakota Mutual Life of Watertown, S. D., 
has voted to become a stock company. 

The Northwestern Mutual gained $6,568,292 in 
new business written in 1908 over 1907. 


The Prudential reports $306,000,000 new in- 
surance last year, of which $94,000,000 was 
ordinary. 

Charles E. Cox, manager of agencies of the 
St. Louis National Life, severed his connection 
with the company last week, 


Actuary McVoy and Special Examiner Craw- 
ford of the Missouri department are examining 
the Security Life of Chicago. 

The Lincoln National Life of Indiana has, 
by authorization of stockholders, increased its 
capital stock from $150,000 to $300,000. 


The St. Louis agency of the Massachusetts 
Mutual Life has been moved to the tenth floor 
of the Third National Bank building in that city. 

Lathrop E. Baldwin, who was manager of 
the Washington Life in New York City, has 
gone with the New England Mutual in a similar 
capacity there. 


C. D. Hellen, founder of the Des Moines 
Evening Tribune, will move to Aberdeen, S. D., 
where he will become manager of the North- 
western National Life of Minneapolis. 

W. E. A. Wheeler, former manager of the 
Scranton Mutual Life, becomes Pe ent of the 
new Allegheny Mutual Life of Pittsburg, whose 
mame has been changed to the standard Mutual. 

W. H. Herrick, for two years president of the 
Life Underwriters Association of St. Louis, last 
week positively declined to run for a third term, 
notwithstanding the earnest solicitation of his 
friends. 

At the annual meeting of the Ohio State Life 
of Columbus, to be held Tuesday, Jan. 19, a 
very — year’s business will be reported, 
thoug 1908 was the first full year in the com- 
pany’s history. 

The North American Life of New Jersey 
wrote $4,700,000 in new business last year. 
The annual meeting of the compeny will be 
held Jan. 14, when a number of the state man- 
agers will be present. 


H. Wibirt Spence, manager of the Mutual 
Life at Detroit, entertained his agents at the 
Pontchartrain Wednesday of last week in honor 
of Jackson from the home office. The 
Mutual wrote three times as much business in 
Michigan in 1908 as in 1907, 


Frank B. peas. former secretary of the 
Interstate Life of Indianapolis, has en ap- 

inted general agent for the Penn Mutual at 
ndianapolis, succeeding Pleasant Bond, who is 
retiring from business. Mr. Davenport will 
continue in the old quarters of the Penn Mutual 
in the Indiana Trust building. 

Hamilton Cooke, inspector of agencies of the 

New York Life at St. Louis, is now pushing a 
plan to get members of downtown churches to 
insure their lives for the benefit of the churches, 
to create endowments to maintain the churches 
downtown after the wealthy congregations have 
moved out into the more distant resident dis- 
tricts, 
The effort of a number of Milwaukee saloon- 
keepers to secure reinstatement in the Catholic 
Order of Foresters, which expelled them under 
the new by-law prohibiting liquor dealers from 
holding membership, has failed, and the agitation 
has died out. No outside support could be se- 
cured, It is now proposed to organize a fra- 
ternal for this class exclusively. 

Henry T. Hunt, the newly-elected “reform” 
Prosecutor of Hamilton county, has announced 
that he will sue for the return of $150,000 
paid as commission to the tax inquisitor for un- 
earthing the Union Central back tax cases, re- 
cently compromised by the payment of $750,000. 

he decision of a Cleveland court in favor of 
& county in a very similar case will have some 

ect. 


Mrs. Bertha S. Agar of Princeton, 
has voluntarily returned $5,000 in 
to the Reserve Loan Life. A year ago it was 
Supposed her husband fell into the Wabash 
fiver and was drowned. He carried $26,700 in 
eight companies. In about six months suits 
were begun to collect the insurance and Mrs. 
Agar won the two cases tried. The Reserve 
Loan paid its claim, one or two companies paid 
in trust, and others were waiting to fight it out. 
Agar was recently found in Mexico. 


The International Typographical Union is 
working out an insurance system for the union. 
Some members favor a compulsory form, others 
an optional form. An assessment of $1 a mem- 

T iS suggested as initiation fee and an assess- 
ment of not to exceed 3 cents from each mem- 

tT to pay death claims; if a member die between 
the first and fifth year $350 benefits to be paid; 
between the fifth and the tenth $750, and after 
the tenth year $1,000. It is expected final ac- 


) Ind., 
insurance 


tion will be taken at the annual meeting of the 
union this year. 








AMONG CASUALTY AGENTS 


ST. LOUIS BONDING STARTED 











Half-Million Dollar Surety Company 
Organized Chiefly to Write Bonds 
for Contractors in Missouri 





More or less mystery surrounds the 
organization of the St. Louis Bonding 
Company of St. Louis, which was in- 
corporated last week. The company 
will do a general surety business, spe- 
cializing on contract bonds. The com- 
pany has $500,000 capital, which is said 
to be fully paid. It is said further that 
the capital will be increased to $1,000,- 
000 soon. John F. Merryman, a St. 
Louis attorney, is the principal stock- 
holder so far, the other incorporators 
being contractors with headquarters in 
several Missouri cities. A meeting for 
organization will be held Jan. 25, by 
which time it is likely Attorney Merry- 
man will disclose the names of monied 
men who are real holders of stock. 

To all appearances the new company 
is in the nature of a protest against the 
rates on contractors’ bonds which be- 
came effective Sept. 1. It will be re- 
membered that St. Louis contractors 
objected vigorously to paying this rate 
and attempted to escape it by giving 
personal or trust company bonds. 

It is said that Superintendent of In- 
surance W. D. Vandiver will become 
connected with the company on his re- 
tirement from office. The men backing 
the company include a number of his 
personal friends. 





Work on the Pacific Coast 

J. J. Campbell, secretary of the Coast 
Agency Company, located at Seattle, 
Wash., western representative of the 
Security Casualty of Indianapolis, has a 
strong organization under way. Con- 
nected with the Seattle office he has 
William H. Ritter of Pennsylvania and 
Clement Stolte of Indianapolis, both 
individual producers of ability. At Spo- 
kane, Tacoma and Bellingham branch 
offices are just about arranged for, 
With the line of policies issued by the 
Security that company should be very 
soon one of the leading companies rep- 
resented on the Pacific coast. 





Want Big Increase This Year 


The Interstate Business Men’s As- 
sociation held its annual meeting in 
Des Moines last week and elected offi- 
cers. The association secured its char- 
ter May 11 last, but 2,350 members 
were reported at the first annual meet- 
ing. The risks are limited to persons 
not engaged in hazardous occupations. 
Plans were made to increase the mem- 
bership to 10,000 in 1909. 

The association has revised its age 
limit of 18 to 60 years to 21 to 50 years. 





Great Western Agents Meet 


Agents of the Great Western Acci- 
dent met at the main office of the com- 
pany at Des Moines last week in their 
annual business session. Important 
suggestions on how to increase the 
business this year were discussed. The 
out-of-town agents present were: S. 
P. Barr, Minneapolis; C. A. DeGisbett, 
D. A. Barnell and W. J. Trump, Oma- 


WANTED 


A new Company wantsanew man 
as manager of its burglary depart- 
ment, one who has had experience 
in the home office ‘as well as the 
field. Write fully, giving experience 
and compensation desired. 


i. « 
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AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
\Liability Burglary, Persona Accident and Health, Fidelity and Surety Bonds 


ALSO THE]MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 


Special, Inducementsfto,Agents and Brokers 





HUTCHINSON & COOLEY, 


General Agents or 159 Ta Salle Street, Chicago 


CHRIS. SCHROEDER é SON, *"wii.<1" "* 83-85 Michigan St., Milwaukee 


General Agentzler 


E. J. SCOONOVER, Indiana 
MICHIGAN INS. AGENCY, Inc., 


General Agents for 
Mich 


509 Law Building, Indianapolis 
Ford Bldg., Detroit 


WAYLAND C. BALLARD, °¢r#!Ase= Sixth € Locust Sts., Des Moines 


TRAFFORD N. JAYNE, 
F. A. BUCHANAN Jr. 


Attorney and Manager for 


Gen, Agt. for Southern 
Ohio and No. Ky. 


Minneapolis 


317 Johnston Bidg., Cincinnati 





Woodmen’s Casualty Company 


(Stock Company) 





Writes the best health and 
accident policies on the mar- 
ket. Liberal agents’ con- 
tracts to producers. :: rs 





Address W. A. NORTHCOTT, President 


SPRINGFIELD, ILLINOIS. 





“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 
When better Accident and Health policies cas 
be written, we will write them. 


Good Contracts in Good Territory to Good Men. 


ucere address 


H. G. B. ALEXANDER 
President and General Mansges 
£208 Michigan Ave., Chicago, Ill. 





LONDON GUARANTEE AND ACCIDENT CO., Ltd., 


Head Office 


CHICAGO 


A. W. MASTERS 
‘General Manager 





Liability, Accident, Health, 
Burglary, Steam Boiler, 
and Credit 





OF LONDON 
EN . 


CONKLING, PRICE & WEBB, 
Gen'l Agis., Ill., Me. and Ind. 
171 La Salle Street, Chicage 


RAYMOND & RAYMOND 
Gen’! Agts., Michigan, 
310 Ford Bidg., Detroit. 





™ FRANKFORT 


Of Frankfort-on-the-Main, Germany 


United States Department - - 


Marine, Accident In S. Co. 


and Plate Glass 
Br Established 1865 , 


- 100 William St., New York, N. Y. 





a 


and industrial Accident. 


Debosited with Insurance Departments in the 
United States for protection of Policyholders 


rs and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Teams, Burglary, Individual Accident and Health 


$600.000.00 





M. J. GROGAN, Resident Sec’y Cook Coun 
3 ? THs. M. RO 


Branch, National Life Bidg., Chicago, Ill. 
S, Resident Sec’y Ohio, New England Bidg., Cleveland, Ohic 


Agents Wanted For Unoccubied Territory 





The Empire State Surety Company 


84 William St., New York 
WM. M. TOMLINS, JR., President 
Reserves and Surplus to Policyholders Exceed $1,000,000 


Fidelity 
“oiler, Sprinkler Leakage, Employers’ 
Insura: 


Court and Contract Bonds, Accident, Health, Plate Glass, Burglary, Blevator, Steam 
Liability, Automobile, Physicians’ and Ben 


tists’ Liability 


Chicago—American Trust Building 


Cincinnati—First Nat'l Bank Bldg. 


Branch Offices Cleveland, Ohio—No. 319 Williamson Building. 


Buffalo—702 White Building. 
Agencies In All Large Cities 





NORTH 
AMERICAN 
ACCIDENT 


INSURANCE CO 
CHICAGO 


ro 





fA 
Surplus and Capital..... ....+++0+++- 404,715 
DINE DE cine ccndéectceesesceceess GEE 





Disability Insurance, Sickness or Accident, 
$1.00 per month to $100.00 per year. 


EXCLUSIVE TERRITORY. 


Write A. E. FORREST, Secy., Chicago, 
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ha; F. S. Sturdevant, Council Bluffs; 
S. W. Meanes, Beatrice; P. H. O’Con- 
nor, Perry; F. A. Mitchell and U. S. 
Ray, Cedar Rapids; O. L. Kepler, Mt. 
Vernon; Mrs. E. R. Baker, Waterloo; 
L. F. Winegar, Cedar Falls, and J. J. 
Cramer of Corning. 


SOME FINANCIAL STATEMENTS 








Few Companies Have Their Figures 
Out Showing the Results of 
the Year 





The Pittsburg Casualty, which began 
issuing policies July 21, last, shows 
assets $162,140, premium reserve $8,- 
106, net surplus $51,198. It has $100,000 
capital and started with $50,000 surplus. 
The Pittsburg Casualty writes accident, 
health and plate glass, specializing on 
preferred accident risks. Like the old 
Central Accident, it will only write in 
low loss ratio states. Its five months’ 
record is gilt edged. 

The officers of the company are: 
James B. Haines, Jr., president; Louis 
C. Sands, vice-president; George Z. 
Hosack, treasurer; John M. Boggs, sec- 
retary and general manager. The board 
of directors shows up exceptionally 
strong, comprising some of the best 
known commercial and financial men in 
western Pennsylvania. 

* + + 

The annual statement of the New 
Jersey Plate Glass shows assets $537,- 
503, gain $58,150; reinsurance reserve 
$178,881, gain $23,982; loss reserve 
$7,270; net surplus $121,575, gain $29,- 





715. Premiums and losses: 
Premiums Losses 
EE ee ee $294,280 $106,944 
SE Cieg.ca 6ideaek-enaaen 50,664 19,297 
eee ee $344,945 $126,241 
* * * 


The Western Surety of Sioux Falls, 
S. D., shows $60,236 assets and $15,514 
surplus. Its surety premiums last year 
were $20,703 and losses $2,005. 

* * * 

The United States Health and Acci- 
dent shows $774,617 assets, gain $80,- 
326; premium reserve $87,145; loss re- 
serve $54,808, net surplus $275,883, gain 
$52,379. The health and accident pre- 
miums for 1908 were $938,557 and losses 
incurred $480,991. 





Iowa Men to Organize 
Several Iowa men interested in the 
surety bond business met at the Grant 
Club in Des Moines last week to con- 
sider organizing a state association. 
Another session will be held in about 





two weeks, when permanent organiza- 
tion will be effective. These agents have 
several legislative matters which they 
expect to push this winter. About 
twenty attended the meeting. 





November Embezzlements 
Press notices and dispatches, as col- 
lated by the fidelity department of the 
Fidelity & Casualty, indicate, for the 
month of November, 1908, the follow- 
ing defalcations: 





CAPITAL FULLY PAID, $1,000,000 
The American Credit-Indemnity Co. 
of New York 
Credit Insurance Only 


S. M. PHELAN, President 








E. M. TREAT, Vice-Pres. & Sec’y . 


Insures Manufacturers and Wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 


Pierce Building, ST. LOUIS, MO. 302 Broadway, NEW YORK | 
Offices in All Principal Cities 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO y 














Banks and trust companies..........- $ 69,584 
Beneficial associations .........++++++ 2,500 
EE MEE: cc. cnnct.nce6 0606060008 117,261 
General business .........se+eeeeeeee8 809,712 
Insurance companies .......-.-++++0+ 15,000 
Comrt trusts .ccccccccccccccccccccces 7,00 
Transportation companies ...........++ 97,100 
Miscellaneous ......cccccccccccsscecs 45,789 

86:66 8 ddeenda0nss05eeeneed $1,163,946 





Liability of the Employer 

The Wisconsin supreme court has 
just handed down an opinion sustain- 
ing the co-employe law and recogniz- 
ing the power of the legislature to pre- 
scribe rules defining just “how far an 
employer is liable for negligence of 
his employes. This establishes a new 
doctrine in cases involving liability of 
employers. In the past, if an employer 
could show that a complainant himself 
had been in any way negligent, the case 
could be dismissed under the contribu- 
tary negligence act. Under the new 
decision, courts have the right and 
power to compare the negligence of an 
employer and employe and to render a 
decision on that basis. 





Title Guaranty Expanding 


In order to accommodate its increas- 
ing business, the Title Guaranty & 
Surety has removed its Chicago branch 
office into more commodious quarters, 
suite 725, the Rookery. M. M. Town- 
send, superintendent of agencies, re- 
cently spent several days in the city ar- 
ranging for and equipping the new of- 
fices. 

The growth of the Title Guaranty & 
Surety has been further emphasized by 
its recent entry into New Jersey. The 
state has been divided between the 
company’s branch office, 84 William 
street, New York, Fred C. Williams, 
resident manager, and the Parker Com- 
pany, the company’s general agents in 
Philadelphia. Geo. T. Parker and Mr. 
Williams are among the best surety 
men in the country. 





Receiver for Metropolitan Surety 

The Metropolitan Surety was placed 
in the hands of a receiver last week, 
John F. Yeager of New York City be- 
ing appointed to take charge. Since 





FINANCIAL STATEMENT 


The Pittsburgh Casualty Company 


Home Office, Union Bank Building, Pittsburgh 
DECEMBER 3ist, 1908 


A RECORD NEVER EQUALLED 
{FIRST POLICY WRITTEN,SJULY{21st,£1908 
{ASSETS 


Rick teh aaa cede pneitea Bed aoy so bernie eeuackedaeMenmiwwed $46,500.00 
sich dura se Scale gaia’? adoa-e abo cnieae dae wels sucee keuees 60,703.80 
oe 2G ig twas eindawinkacs once bwenes meals ee 269.00 
so 5s fama encncayaxaweneeN eau aaaewndiac’s 43,860.54 
yd od kd dee able ees oe 109.37 
ee UN TRIE GE INO 66 5 cos 0 h.05.6cSas.c' 000s bsr0eccnes. veeee 8,935.69 
Non-Admitted Assets 

Furniture, Fixtures and Printed Supplies..................cccccesceeeecs 1,761.19 

145 SehGn de epiihekdeid nek ewneeieanat hein be ckeseediaesacsaeuua $162,139.59 

} LIABILITIES 

ee MET Oe ee $8,105.86 
Commissions on Premiums in course of Collection..............ccceeeee- 2,351.50 
Reserve, Claims Reported, Proofs not Received.............cceeeeeeees 375.00 
EE bad cr wisn os Cacknlesitanmks ab ere aerate ee Uda 4d wR ANd aees 109.37 
NR he id ed nbn alec daa eae oka ee ead DEEN eae 100,000.00 
cscs ciksaG.niewe mare sg a6 40 No RR raoiea aaa NE 51,197.86 

NES bins su beWa eae dededens dbvkielan athe eds eieandemenawsecern $162,139.59 
Surplus and Reserves to Policy Holders $159,678.72 


We Want Responsible Agents 











PHILADELPHIA CASUALTY Co. 


WALTER LE MAR TALBOT, President. 


LIABILITY 
ACCIDENT PLATE GLASS 
HEALTH CREDIT INDEMNITY l 
INSURANCE | 
WE WANT LIVE AGENTS. | 














UNITED SURETY COMPANY 
BALTIMORE. MD. 


JOHN MCGILLEN & CO., 
GENERAL AGENTS FOR ILL! " 5 
BORLAND BLDG., 181 La SALLE St. enicaco, tuL. 
TELEPHONE CENTRAL 4287. 
THE FLETCHER Co., THE ELDRED AGENCY, 


N. W. Manacens, GENERAL AcEnTs, 
Bank or Commence Btioa., 10 MrrcHect Bioe, 
MINNEAPOLIS, MINN. Mitwaukee, Wis. 














re Laws OF THE STATE OF PENNEYORIMA f 
HOME OFFICE tOn CHESTNUT STREET 
PHILADELPHIA, PA. 
STRONG STOCK COMPANY 
Any man in Colorado, Illinois, Louisiana, Maryland, Michigan, Mis- 
souri, Ohio, Oklahoma, Tennessee, Texas, Vermont or Pennsylvania, 
having a line of Accident, Health or Disability Insurance to place, will 
do best by consulting with the first and only German Accident Com- 
pany in the United States regarding territory and commissions. 
Our **Definite’’ Policies are the only safe kind to sell 
Address HORACE B. MEININGER, Sec’y and Gen’! Mgr. 











Earn More! Write 
Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 
policies, fully protected by deposit of securities with Indiana In- 

goat surance Department. Unlimited opportunities. No real com- 
petition. This is the only recognized company of its kind, en- 
dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1907, $65,000.00 SURPLUS AS TO POLICYHOLDERS, $124,642.63 


Indiana & Ohio Live Stock Insurance Co. 
(Estab. 1886) CRAWFORDSVILLE, IND. 
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Midland Casualty 
Company 
CAPITAL $400,000.00 


The first and only Com- 
pany ever organized to 
do a General Casualty 
business under the laws 
of Illinois. 


Its charter provides for 
the following kinds of 
Casualty Insurance: 
Personal Accident and Health 
Burglary and Theft 

Merchants’ Credit 

Plate Glass Breakage 


Elevator Inspection and Insur- 
ance 

















Steam Boiler Inspection and 
Insurance 


Workmen’s Collective 
Sprinkler Leakage, Etc. 


It isthe intention to con- 
duct its business along 
progressive yet conserv- 
ative lines, and to this 
end wewouldbe pleased 
to take up the matter of 
General Agency ap- 
pointments in the large 
cities of the middle 
western and southern 
states, with established 
Insurance Agencies or 
Casualty men of high 
standing. 


We have something en- 
tirely new and attract- 
ive to offer, and it will 
be to your interest to 
communicate with us 
immediately. 











All Correspondence Confidential 


Address 
Midland Investment 


Company 
134 Monroe Street 
CHICAGO 





the report of the New York department 
showing an impairment of $149,000, it 
was freely predicted that the company 
would not be bolstered up. Stockhold- 
ers have spent a lot of money on the 
company, but it has had an unfortunate 
career. 





Reinsures Another Company 
The Indiana & Ohio Live Stock In- 
surance Company has taken over the 
business of the National Live Stock 
Insurance Company of St. Paul. Presi- 
dent Bonnell and General Manager 
Walkup have been giving a great deal 
of personal attention to the active af- 
fairs of the company with the result 
that 1908 was one of its best years. 
The company is now entering Wiscon- 
sin and has appointed Fish & Schul- 

kamp of Madison as state agents. 





Take Depository Bonds 

When as a result of the financial de- 
pression and unfavorable experience 
surety companies raised the rate on de- 
pository bonds from one-fourth to one- 
half of 1 percent, the Chicago and Cin- 
cinnati banks were the principal ones 
to refuse to stand for the raise. 

Cincinnati banks have recently been 
compelled to renew a_ considerable 
number of old bonds and to secure 
some additional ones at the advanced 
rate, because the county commission- 
ers and the city treasurer would not 
take municipal bonds offered, on ac- 
count of their being slightly below par 
because of the low rate of interest. 
Other banks have renewed at the ad- 
vanced rate rather than be bothered 
with the frequent substitution of col- 
lateral. 

Since the banks have found that the 
new rate is permanent, they are giving 
up high priced public funds and on 
new funds to be awarded the rate of 
interest will be enough lower to make 
up for the difference in premiums. 
There has been a disposition on the 
part of banks to pay abnormal rates 
for public money, and the result of the 
increased rate will be to bring about a 
reformation and end the mad struggle 
for public funds. 





To Regulate Assessment Companies 


It is the opinion of those interested in 
getting a new law in Indiana regulating 
assessment accident companies that if 
the law is changed to require a deposit 
of $25,000 or $30,000 the stability of 
these associations will be greatly in- 
creased and it will help to overcome the 
complaints in regard to them. 

It is stated that owing to the lax 
laws promoters can organize these com- 
panies without much difficulty, and 
again the promoters are out for sel- 
fish ends, merely desiring to get a 
company started in order that they 
may profit by it and keep themselves in 
power. When claims get heavy the 
management uses all sorts of means to 
keep within the premium income to 
prevent the necessity of making an ex- 
tra assessment. 

It is thought that those who are op- 
erating companies of the higher grade 
will be glad to see more stringent reg- 
ulations and thus keep out promoters 
who simply desire companies for per- 
sonal benefit. 





Will Develop Other Lines 


The Columbus Casualty of Columbus, 
O., which began business last fall, wel- 
comed the advent of the New Year by 
completing the writing of $1,000,000 of 
health and accident insurance. The 
company will hold its first annual meet- 
ing in March and expects to inaugu- 


Salaried Solicitor Wanted ! 


Casualty and Surety Business 
in Chicago 


Correspondence Confidential. 
J-26, Western Underwriter. 











rate, with the beginning of its second 
official year, the writing of general cas- 
ualty business, for which it was organ- 
ized. By that time it expects to have 
its health and accident departments 
thoroughly developed. 





For Workmen’s Insurance 

The executive committee of the Wis- 
consin Federation of Labor has formu- 
lated a bill to be introduced into the 
Wisconsin legislature, providing for a 
new form of industrial insurance. 

The bill is modeled after the English 
compensation act, and provides that any 
employe may receive compensation 
from his employer for injuries received 
while engaged in the performance of 
his duties, except where such injuries 
were caused by his own wilful negli- 
gence or misconduct. The bill contains 
a clause providing for an arbitration 
board to be composed of men chosen 
by employer and employe, to settle dif- 
ferences not capable of adjustment. Ac- 
ceptance of the benefit bars the em- 
ploye from going into court. 

A clause will be inserted making em- 
ployers liable for injuries received by 
employes engaged by subcontractors, 
even to the third degree. 





CASUALTY NOTES 

The Standard Life of Tacoma, Wash., has 
been incorporated to do a disability business. 

Willcox, Howell & Hopkins of Des Moines 
have resigned the National Surety, which has 
gone to Percival, Porter & Ford. 

J. H. Plummer of Fairmont, Minn., has been 
made superintendent of the Woodmens Casualty 
for Minnesota. He has been a special agent 
for the company in the state for several months 
and has done excellent work. 

The agents of the Casualty Company of 
America in New York City in the office of 
William A. Rogers, city manager, have organ- 
ized the Casca Club for social and business pur- 


— Mr. Rogers himself was elected presi- 
dent, 
Joyce & Co. of Chicago, general agents of 


the National Surety for Illinois, Wisconsin and 
Iowa, last year did by odds the largest busi- 





ness in the history of the agency. The premi- 
ums actually sent to the home office amounted to 
$168,000. 


Phelps B. Hoyt, the prominent wholesale gro- 
cery dealer of Chicago, killed in an automobile 
accident, had carried a $100,000 accident policy 
in the Fidelity & Casualty until Oct. 1, when 
he allowed it to lapse, planning to restore it 
an, 1 


Joyce & Co, of Chicago, general agents of the 
National Surety, will shortly move to a new 
suite of offices on the Adams street side of the 
fourth floor of the Rookery. Everything but 
the records and papers will be left behind, and 
the new office will be strictly up-to-date. 


Howard Abrahams, a New York representative 
of the Illinois Surety, has been appointed assist- 
ant secretary of the National Surety and will 
be connected with its contract bonding depart- 
ment. Mr. Abrahams has had a wide and valu- 
able experience and is regarded as a very high 
grade underwriter. 


William Little, Jr., of Columbus, O., for the 
last eighteen months auditor of the Columbus 
division of the Travelers, has gone to Hartford, 
Conn., to make his headquarters as assistant 
auditor of the company. His first duty will be 
to visit the sixty-one general agencies and branch 
offices of the company, which will take him 

United 


throughout the States, Canada and 
Mexico. 

The United Surety has appointed L. 5S. 
Joseph of Cape Girardeau, Mo., resident vice- 


president and manager for the southern states, 
which he has heretofore handled, and also Ne- 
braska, Colorado, Iowa and Illinois, outside of 
Cook county. Mr. Joseph is a banker and in- 
surance man and is said to have the largest 
exclusive bank burglary insurance agency in 
the United States. 

The J. I. Case Threshing Machine Company of 
Racine, Wis., has organized an employes’ benev- 
olent association. Membership in the association 
is voluntary among present employes, but after 
April 1, 1909, all new employes will be obliged 
to join. The Case Company will donate to the 
fund $1,000 at once; $500 more provided 60 
percent of the employes join; $500 when 76 per- 
cent join; $500 more when 90 percent join, 








“THB ONJO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OBIO, 
Capital $500,000.00 Fully Paid 


Becomes Surety ont Bonds. 
Chartered Under Ohio Lawes. 


#200,000 Doposited with Insurance Commissiones 





The Union Health and Accident Company 


DENVER, COLORADO 


SURPLUS, $38,000.00 


CASH CAPITAL, $100,000.00 


Issues all the latest forms of Health and Accident policies on both commercia 


and industrial plan. 
Company regarding terms to Agents. 


Men of qualifications will find it advantageous to address the 





Accident and Health Insurance 


COMMERCIAL AND INDUSTRIAL 


Agents and special representatives wanted in Indiana. 
Salary and commission. 


THE SECURITY CASUALTY CO., Saks Bldg., Indianapolis, Ind. 


Capital, $100,000 06 





FEDERAL CASUALTY COMPANY 


DETROIT, MICH. 
1907 Income $370,976.48 


Liberal Policies, 


Seat ai WORT 


Kansas, Co 


Liberal Terms, Liberal Terethory. Liberal Treatment to 
orado, Missouri, South 
Y PLAN HEALTH AND ACCIDENT POL 


oducers in Illi i. Kem 
skein Mi ané 
CIES. 


OUR PROGRESS NEVER EQUALED. SEE US GROW. 
Cash Capital and Surplus nearly $200,000.00 Write for terms. 





There is a vast difference between "Doing Business" 
and "Building Business"--- all the difference between 


success and failure. 


@ You can build business only by making each 
holder a repeater and by making every policyh 


bias 
er the 


first link in an endless chain to bring more policyholders. 
@ It is our policy to do everything possible to aid our 
agents to BUILD, not simply GET business. 


ee our force 


@ If you are in the Business-Getter class and care to 
i successful agents, we 


believe our 


elpful methods will put you in the Business-Builder 


class---and quick 
ing somethi 


our meth 


ly. If you'd be interested in learn- . 


ods, write — 


THE PENNSYLVANIA CASUALTY COMPANY 


M. G. NICHOLS, Vice-Pres. 


694 LINDEN STREET, SCRANTON, PA. 
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making a total of $2,500. The association will 
exact 2 percent of the wages of each employe. 
The company will guarantee the safekeeping of 
the fund and pay 8 percent interest. 


STONE’S ANNUAL LETTER 
(CONTINUED FROM PAGE 1) 


premium taxes, their conviction will find ex- 
pression through their legislative representa- 
tives and the reforms will be accomplished. 

Our Canadian agencies have felt the effects 
of the unfavorable business conditions of the 
year, which have been ay as bad in Canada 
as in the United States. he company’s busi- 
ness there has suffered a decrease of about 10 
percent in volume. 

Excess Payroll Premiums 

The auditing division reports having collected 
$307,544.14 for account of excess payroll pre- 
miums in 1908, a decrease of $64,546.66 as 
compared with 1907. This reflects the inactivity 
in business and the reduction in the number ot 
men employed about which so much has been 
said. It illustrates to what an extent liability 
insurance is a thermometer of general business 
conditions. es : 

Our income from additional premiums on 
excess payrolls for the five years ending Dec. 
81, 1907, aggregated $1,841,842, an average of 
$368,368 per annum. If the policies had been 
issued upon adequate estimated | —, these 
remiums would have been paid in advance. 

otwithstanding the fact that the assured has 
had the use of the money for twelve months, 
or for the full term of the policy, additional 
premiums are often very difficult to collect. _ 

Our agents can do several things to their 
own and our advantage, at this point. They can 
use greater care in ascertaining the correct 
aged when writing the insurance, and greater 
firmness in basing the premium upon that 
amount, rather than upon a so-called estimate 
which is in many cases flagrantly and know- 
ingly below the payroll for the past year as 
well as _ the probable payroll for the ensuing 
year. They can, also, keep in touch with the 
work of the assured through the policy period, 
thus learning of the growth of the payroll; 
so that, when the estimate is exceeded a 
tactful reminder may be given the assured as a 
preparation for prompt payment of the pre- 
mium on the excess, and for the insertion of a 
larger estimate in the renewal policy. Another 
way of reforming this abuse is to write policies, 
wherever the —¥* of — — it 
racticable, upon the monthly report and_ pre- 
te some seh. These methods should be 
po nol and maintained by all our agents, 


Promptness in Payment 


Policyholders expect companies to settle losses 
immediately upon ascertainment of the correct 
amount due. They are right in that expectation. 
Insurance claims ought to be paid with the 
greatest promptness possible, in order that the 
policyholder’s emergency, which caused the 
claim, may be met. And by the same token in- 
surance premiums should be spot cash, in order 
that the companies —y | be able to pay claims the 
same way, and may have no excuse for doing 
otherwise. This suggests, in passing, the re- 
mark that there is without doubt, more unfair- 
ness, indeed more actual injustice, suffered by 
insurance companies than by any other class of 
business concerns. he courts, including judges 
sometimes and juries usually, hold them not 
merely to strict <eenes with the obligations 
they assume (which, of course, is right) but go out 
of their way to read into their contracts obligations 
which they have neither assumed, contemplated, 
nor been paid for; while per contra, if the com- 
panies suggest that the assured should comply 
with his policy obligations, they are called “‘tech- 
nical” (a word of finely complimentary value 
when properly used, but as used in this case syn- 
onymous with—well, say “pirate,” ‘“‘shylock, 
“confidence-man” and similar detestable terms) ; 
rules of evidence are rigidly applied to testi- 
mony offered in behalf of insurance companies, 
and loosely, cr not at all, applied to the testi- 
mony of the other side; companies are coolly 
asked to “be fair” (meaning prodigally liberal) 
by claimants, or their attorneys, who in the same 
breath convict themselves of violating the most 
elementary principles of fairness. However, this 
is, as I said, in passing—just an irrespressible 
escape of a little of the heat that long contem- 
plation of some inequitable aspect of the busi- 
ness has engendered. Our agents can ponder 
this digression seriously; there is much food for 
thought in it—and much incentive, also, to the 
accomplishment of the needed reform in the 
credit system. 


Inspections for the Year 

The number of inspections of boilers, ele- 
vators, fly-wheels, sprinkler systems, and liability 
risks was 80,713 as against 70,894 in 1907. The 
cost of making these inspections was $99,677.23. 

We inspected 5,952 liability risks during the 

ear, selecting those whose inspection seemed to 

especially advisable. We are now carefully 
considering the advisability of extending the in- 
spection system to all liability risks, and are 
making a complete tabulation of data from our 
claim files for that purpose. This tabulation 
work will require several months, perhaps a 
year. The fact that we are devoting so much 
time and thought to this inquiry is another evi- 
dence of our purpose to maintain our inspection 
service in the front rank—a position in which 
its uniformly excellent work has placed and heid 
it. 

The value of liability inspections has been, and 
is still, a question among underwriters. One 
large company avows its unbelief in their prac- 
tical value, except in a very few easily selected 
cases. Another large company claims to inspect 
almost every liability risk it insures. uy 

Still a third company, whose liability business 
in 1907 equaled about 80 percent of our own, 
recently stated publicly that for the first ten 
months of 1908 it had made 5,344 liability in- 
spections as compared with 1,475 in the same 
period of 1907. Evidently that company is con- 
vinced of the wisdom of extending the scope of 








its work of that sort. In 1907 we made 5,228 
liability inspections and in 1908 we made 5,952. 
Results on L.ability Business 
_ On behalf of our assured we had suits under 

liability policies: 

Pent tee: Bh, BGs cincccctscccsssenss OF 

There were new suits entered in 1908.... 938 
1,784 

There were won in 1908.........+..++. 268 

There were lost in 1908.........++.2++ 54 

There were settled in 1908............. 655 - 

— 9 


Leaving still pending Dec. 31, 1908......... 807 

The claim division disbursed for claims and 
attendant expenses, under all forms of policies, 
during 1908, the sum of $1,589,487.77, the ratio 
of which to the premiums written is 45.3 percent. 
The departmental distribution of this amount and 
the departmental loss ratios were as follows: 


Ratio 








Payments 
elevator 
ef.).....$867,214.29 
health and dis- 
abilit secceceees 460,023.95 46.4% 
Sprinkler leakage and water 


Liability (includin 
and physicians’ 
Accident, 


PGES ccnecscecsccesses SAMI MAS 
Boiler and fly-wheel........ 28,060.26 11.9% 
DOD cccccctscusciscnsce See 3 oe 
Plate glass ........ seeeeeee 116,348.06 42.5% 


Our liability claim reserve, calculated in ac- 
cordance with the New York law is $630,380.55. 


Publicity Department 


The work of the publicity division, as was 
expected, has grown with the passage of time, 
and broadened into new lines. ft is threefold in 
its nature; consisting of the home office aspect, 
its agency dealings, and the work of advertising 
the company before the public and the insurance 
men of the continent. 

In its home office aspect, it has become a sort 
of clearing house and bureau of information for 
the entire office. 

In its agency dealings the regular procedure 
in the matter of following-up inquiries was sup- 
plemented by the preparation of a series of fol- 
low-up letters to be sent both to prospective 
agents and to prospective policyholders. 

This division has continued to issue during the 
automobile season our little imitation newspaper 
called the Automobile News. ° 

The keynote of this division’s agency work is 
helpfulness; that is, it tries to be of assistance 
in every possible way to our agents. 

The issuance of our advertising mail cards was 
continued during the year, which was the third 
year for this feature of advertising. In the lat- 
ter part of 1907, and the beginning of 1908, a 
general revision of our mailing list was made, 
and it now contains about.ninety-one th d 


cies and cost of same (including settled cases 
and estimate for unsettled cases): 


aod No. Cost. 
Collisions with other autos......... 10 $ 440 





Collisions with vehicles, not autos... 58 8,337 

Collisions with bicycles and motor 
GIGS cecccccccscccccccccccccccs SB 2,648 
Sea 8,252 

Pedestrians struck or run over by 
BUNS sc cenccccessesocvececeses --242 24,370 
Frightened horses .............. -. 44 1,170 
NL cenabanedvecvaasinne +.» 71 10,840 
Property damage only...... Shieaen 190 8,712 
696 $54,769 


_ Automobile accidents reported prior to, but ad- 
justed or still pending in, 1908: 
No. Cost. 


Collisions with other autos......... 1 $ 650 
Collisions with vehicles, not autos.. 29 6,310 
Collisions with bicycles and motor 





— Pe ekenhegeentess 6340000000 1,322 

Pedestrians struck or run over by 
BUTOS cncccccccccccccccccccccces 46 20,795 
Frightened horses ......... atsexse Te 3,073 
Miscellaneous ............- Ccunvoee. oS 1,074 
104 $33,224 


The combined total of these lists is just 800 
automobile accidents reported and paid for in 
one year at a cost of $87,993, if our estimates 
for the cases yet unsettled are correct. These 
totals for one company make it certain that if 
the figures for all companies were totaled the 
result would show an appalling sacrifice of lives, 
limbs, health and money, annually offered to the 
“speed demon.” For in the great majority of 
cases, these accidents were caused by the run- 
ning of the machines at high speed. The auto- 
mobile has come to stay. It will be steadily im- 
proved as to mechanism from the point of view 
of safety as well as speed. But no mechanical 
improvement can neutralize the dangers arising 
from excessive speeding. A few severe jail 
sentences, placed where they will be most 
widely advertised and best adapted to cure the 
- mania in others, are surely needed, by 
the companies who pay the damages, to say 
nothing of the question from the public view- 


point. 
Plate Glass Department 

The plate glass department contributed to the 
company’s premium income last year $273,902.67, 
an increase of $78,163.77 over 1907. At the be- 
ginning of the year this department was pre- 
sented with the entire plate glass business of 
another company. No one who has not been 
through a transaction of this character can ap- 
o_s the proportions of such an undertaking. 

he necessary amalgamation of the records of 
the acquired business with our own, the effort 
to retain all desirable lines and to eliminate the 





names, 

By our system of tracing inquiries, we have 
gotten a very accurate idea of the value to the 
company of the various papers in which we ad- 
vertise. 

As a result of our periodical advertising, one 
hundred and sixty-nine agents were appointed in 
1908; we were able to trace to their sources a 
total of 581 inquiries of which the advertising 
mail card produced 170; insurance journals, 97; 
System, 151; recommendation of policyholders, 
21; recommendation of agents, 35; and miscel- 
laneous sources, 107. Besides the agency in- 
quiries, there were 262 inquiries from prospective 
policyholders, making a total of 834 traceable 
inquiries which were handled during 1908. 


Accident and Health 


In the accident and health department the goal 
set up two years ago, in my annual letter of 
January, 1907, i. e., $1,000,000 annual premium 
income, has been realized in 1908. In attaining 
this result we have been principally aided by the 
a work of the agents who came to us 
through our reinsurance of the Central Accident 
of Pittsburg, a year ago. 

he premiums of this department were 
— an increase of $391,596.93 over 
1907. 


While the year presents no great single ex- 
ample of appalling loss of life, such as that 
which met us at the threshold of 1904 in the 
burning of the Iroquois theater; nor in that and 
subsequent years by the railroad wrecks at 
Harrisburg, Mentor, Sweetwater, Honda and 
many other places quite as conspicuous, in which 
scores of insured lives were destroyed, the steady 
march of death by violent and accidental means 
has in no degree slackened, and our record for 
the year is without parallel in this particular. 
No less than 40 percent of the total payments 
have been made in discharging such claims. Ten 
eer of the premium no longer suffices—as 
ormerly it was supposed to do—to meet death 
and dismemberment losses, especially when bene- 
fits are increased, as now, by accumulations for 
which no premium whatever is received to cover 
the added liability. 

These losses have resulted from nearly every 
conceivable cause of injury, but chiefly from 
drowning, gun shot wounds, railroad wrecks, 
runaways, the ever increasing number of 
pedestrians slaughtered at street and steam rail- 
way crossings, and the new and terrible advent 
into insurance problems of the automobile. 

With this death record, only passing mention 
need be made of the multitude of lesser sums 
which have been paid as weekly indemnity. 
These in the aggregate, however, show a per- 
centage greater than ever before disbursed by 
the company. The Maryland has surely “done 
well” by its patrons in this year of 1908. 


Automobile Hazard 


The automobile factor, previously mentioned, 
calls for a special consideration. 

The three premises laid down by the secretary 
of the International Accident Underwriters As- 
sociation, namely—frequency, duration, and 
fatality, of automobile accidents coincide with 
our own experience. The following tabulations 
of such accidents will doubtless be interesting: 

Automobile accidents reported to the company 
in 1908 under liability and personal accident poli- 





that had demonstrated its poor quality, 
and the work incident to the two thousand 
claims made under policies of the reinsured com- 
pany, meant a vast — of detail work, 
which left little time for the work of general 
development. 

A notable incident of the year was the ad- 
mission of the company to transact plate glass 
insurance in Massachusetts. The business of 
that commonwealth amounted in 1907 to $170,- 
000, which was enjoyed by five companies until 
the passage of a bill last summer which per- 
— other casualty companies to enter that 
eld. 

The year has been marked by efforts of 
agents in a number of cities to promote associa- 
tions for the improvement of conditions in the 
plate glass line and we believe that a_ great 
deal of good has resulted. A better feeling 
exists between the various companies and their 
representatives than has been the case for the 
past five years. 

Boller and Ply-Wheel 

In the, boiler and fly-wheel department the 
1908 premiums were $193,726.15, just about an 
even break with 1907. We have, probably, no 
right to be discontented with this failure to in- 
crease, remembering how many steam and power 
using plants were shut down during the year. 
We must also consider the deplorable folly of 
one or two of the companies in their senseless 
and needless cutting of rates. These are sharp 
words, but they are fully justified. Of all 
classes of insurance these (and elevator insur- 
ance) demand the maintenance of rates to the 
end that the inspection service, so vital a factor, 
may be sustained at a high grade. We deplore 
the action of the companies referred to. hey 
cannot offer even the poor excuse that they are 
new and small and must get the business that 
way, for they are among the oldest and largest. 

It is, however, most gratifying, that our own 
standing as to inspection service, and in every 
other way, has enabled us to get boiler and fly- 
wheel business in many instances at the adequate 
rates upon which we have insisted, notwithstand- 
ing the cuts offered by those competitors. 

e have reinforced this department by bring- 
ing in to the home office Special Agent V. J. 
North, and detailing him as boiler and fly-wheel 
accelerator. 
Burglary Business for 1908 

The burglary department wrote $289,649.42 pre- 
miums in 1908, as against $275,807.98 in 1907. 
It is entitled to more credit for good work than 
this bare comnarison would indicate. Upon con- 
clusive proof that certain classes of risks are, to 
our minds, unprofitable, we discontinued them 
altogether. The more considerable of these, in 
volume of premiums, were teams theft, flats and 
apartments where no hall attendant is employed, 
hardware and sporting goods, and certain types 
of safes in small towns. The elimination of the 
renewal of these necessitated the writing of a 
great deal of other business to maintain the 
total volume of the department. 

Some salutary changes in the residence policy 
form were made during the year and as it now 
reads certain classes of claims of very doubtful 
merits, which were paid under the old form, will 
no longer be entertained. 

On mercantile and mercantile safe risks the 
rates have been well adhered to by the companies 
generally. 





The same cannot be said of bank burglary 
rates. The Underwriters Association has ap- 
neem a committee to prepare a schedule, the 
ormer agreement having been abrogated some 
months ago. Unfortunately, the prospect of suc- 
cess in this effort is somewhat clouded by the 
existence of a number of arrangements between 
certain companies and the bankers association in 
some states, under which those companies pay 
what is, in effect, a rebate to the members of 
the associations who insure in them. In the 
effort to offset these preferential agreements 
other companies have offered concessions, and 
the familiar situation of the customer buying at 
or below cost and all the competitors getting 
cold comfort out of their hot fight is once more 
brought about. e now have in_ preparation, 
and will issue very shortly, a new form of bank- 
ers policy, to be called the “Standard,” which 
will contain all the recommendations of the 
American Bankers Association and some new 
and attractive features of our own devising. 


Sprinkler Leakage and Water Damage 

The sprinkler leakage and water damage de- 
partment produced $141,343.87 in premiums in 
1908, an increase of $12,237.53 over 1907. This 
is —_ good, considering how many concerns 
were deterred from making the considerable out- 
lay necessary to install sprinkler systems, and 
the reductions in stock which mean reduction 
in premiums. Our growth shows that the insur- 
ing public is discriminating in favor of complete 
protection and thorough inspection services at 
adequate rates. 

Our loss ratio has been normal; kept so, 
largely, by inspections made by our experts 
every three months. 

As to general water damage insurance, the 
ee has been anythine but satisfactory. 

hose agents who have been with the company 
four years or more know we formerly issued a 
plumbing and water leakage policy, covering in 
dwellings, the policy carrying an agreement to 
repair, replace, or pay for damage to property 
destroyed, including the plumbing. On account 
of the neglect of our agents to push that line 
we were compelled, in self-defense, to withdraw 
same from the market, not because we had a bad 
loss ratio, but because on the limited number 
of risks we did not get the law of average or 
the income necessary to stand large losses, if 
they had occurred. Many of the agents who 
neglected to push that polic urged us to write 
it after it had been withdrawn. This looked 
like there was a real demand for such insurance 
and that the agents realized too late their 
error in not bringing it to the attention of the 
public while it was on the market. Is this to be 
the fate of the most needed property protection 
next to fire insurance? Will we be compelled 
to withdraw our general water damage policy? 
Only our agents can answer this. 


Liability Department 

The liability department shows a decrease of 
$69,945.24, in comparison with 1907, the 1908 
figures being aes. We are glad it is 
no worse, and congratulate ourselves that old 
general depression did not concentrate his bat- 
teries upon us more effectively. 

The principal incident of the year in this 
department was the issuing, in ja of our 
new forms of policy contract, embodying an en- 
tire revision and reconstruction a the form 
= had been, prior to that time, the standard 
orm. 

There is some moderate encouragement to 
hope for ultimately better conditions in the lia- 
bility business. This is offered by the existence 
of the Liability Insurance Association. It has 
not done much yet, but it is trying to find some 
things upon which its members can co-operate. 
Such an attempt usually meets with success. No 
one can safely predict anything definite or cer- 
tain; but where there is so much of good that 
might be done, it may not be altogether 
chimerical to expect that a little will be done. 
There is, as to present methods, a mission for 
the association in furnishing a meeting place 
for comparison of different ways of doing things, 
and for exchanging information of such character 
as may properly be given by one competitor 
to another. 


‘Workmen’s Compensation 

Liability insurance companies are, as a group 
of business institutions, most deeply interested 
in the question of workmen’s compensation. It 
has now emerged from the status of a question 
into that of a propaganda which is spreading 
more rapidly than many of us, perhaps, appre- 
hend. We will, almost certainly, have to deal 
with it in the not too remote future, whether we 
like it or not. Whether the present system of 
pecuniary recovery for personal injuries, upon 
which the business of liability insurance is 
based, is to give place to the entirely different 
system known as workmen’s compensation; or 
whether the former is to continue and the latter 
to be established also, thus giving claimants their 
choice of remedies; or whether the effort to e€s- 
tablish workmen’s compensation is to fail alto- 
gether—who can tell? This much, however, is 
certain—the issue is one of the few really 
— subjects in the minds of statesmen and 
other leaders of thought in America at this 
time, and it must be settled in some way, sooner 
or later. As liability insurance companies are 
most interested financially, they are naturally 
most interested mentally and are giving a large 
measure of attention to the discussion. It 
would seem that a subject of such magnitude, of 
such common interest, and possessing such pos- 
sibilities of actual revolution in the conduct of 
a business, can best be dealt with by joint ac- 
tion of al] those interested. Hence, it may _be 
that the Liability Insurance Association will find 
that it has, as Mordecai said to Queen Esther, 
“come to the Kingdom for such a time as this.” 

I have said that this propaganda is spreading 
very rapidly. Recent occurrences leave no doubt 
on that point. The president of the United 
States has not omitted to urge it upon the at- 
tention of Congress upon every possible occasion, 
devoting in his annual message at the opening 
of = in December last, considerable space 
to it. President-elect Taft has spoken with equal 


definiteness in the same vein. 
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Vice-President Going Has Something 
to Say on Fire Insurance in 
Kansas 





J. W. Going, vice-president and man- 
ager of the Shawnee Fire, has issued 
a statement in reply to the report on 
fire losses and profits in Kansas that 
has been made by Attorney General 
Jackson, out of which considerable cap- 
ital has been made. Attorney General 
Jackson advocates a state rating bu- 
reau. He presented figures which went 
to show that the fire insurance com- 
panies made over $1,000,000 in profit in 
Kansas in 1907. He stated that the com- 
bined loss and expense ratio in the 
state should not exceed 65 percent. 

Vice-President Going states that the 
combined loss and expense ratio in 
Kansas in 1907 was 95 percent. He de- 
clares that the state rating bureau 
would not and could not reduce the pre- 
vailing rates in the state, as they are too 
low now. 

Mr. Going claims that people demand 
sound insurance companies and in or- 
der to get sound insurance companies 
it is necessary to have adequate rates 
so that something of a surplus can be 
built up. Instead of a profit of over 
$1,000,000 in Kansas in 1907, Mr. Going 
shows the companies made a profit of 
$227,997. After laying up reinsurance 
reserve there would be nothing left in 
the way of profit. 

Mr. Going asserts it is impossible to 
confine companies to Kansas if drastic 
laws are passed that will make their 
remaining in the state unprofitable. 

Attorney-General Jackson of Kansas 
in his annual report announced that his 
investigations led him to believe that 
it was desirable and necessary for com- 
panies to pool their experience. He 
feels that in this way a proper rate can 
be reached and discrimination pres 
vented either way. He contends, how- 
ever, that if the companies control the 
rating machinery they will make rates 
to suit themselves and, therefore, he 
recommends a _ state rating bureau, 
which will fix the maximum rate in 
each class. 

Whether this means that the proceed- 
ings in Kansas against the companies 
for violation of the antitrust law will 
be withdrawn is not known, but it 
shows that the attorney-general has 
reached the conclusion that companies 
best serve the assured by having their 
experience pooled and getting results 
from the combined experience. 





Want Rating Powers 

The Missouri Association of Local 
Agents is now actively working to pro- 
mote the passage of a bill restoring to 
the local boards in the state the rate- 
making power of which they were de- 
prived by the act of 1899. A bill has 
been drafted and the executive commit- 
tee of the association is now in corre- 
spondence with agents throughout the 
State asking for their support. The com- 
mittee consists of S. D. Capen of St. 
Louis, chairman; C. F. Enright, St. 
Joseph; W. J. Campbell, Kansas City; 
F. H. Kreismann, St. Louis, and C. C. 
Jones, Kansas City, 

Chairman Capen expresses the belief 
that little trouble will be experienced 
in getting the bill passed. Many of the 

issouri agents think rates in the state 
are too high, as shown by the very low 
loss ratios for several years past. If 
they had the power they would reduce 
the rates. They think the legislature 
will give them this power. 





Complimentary Dinner to Shepherd 

A complimentary dinner was given 
John Shepherd in St. Louis Saturday 
evening at the Mercantile Club. Mr. 
Shepherd left on Monday to enter his 
new field of work in connection with 





the Knickerbocker Cement Company of 
New York. Mr. Shepherd for eight 
years has been Missouri state agent of 
the Liverpool & London & Globe. S. 
E. Cate of the North British was toast- 
master at the farewell dinner. Re- 
ponses to toasts were given by H. E, 
Minty of the Queen, P. J. Heffernan of 
the Scottish Union, F. W. Bowers of 
the Phoenix of Hartford, J. C. Griffiths, 
Jr., of the Commercial Union, John 
Goodall of the Markham agency. 

Toastmaster Cate burst forth in 
rhyme and with startling abandon re- 
cited familiar scenes and events in Mis- 
souri. When the muse departed, Mr. 
Cate presented Mr. Shepherd on behalf 
of those present, with words of high 
tribute, a beautiful seal suit case with 
the names of the donors inscribed 
within. 

The occasion was an enjoyable one 
and was an indication of the esteem in 
which Mr. Shepherd is held. 





HONOR TO THREE FIELD MEN 





Des Moines Specials Give Dinner for 
Rice, Robinson and Valentine on 
Eve of Departure 





Des Moines, Jan. 13.—(Special.)— 
Field men of Des Moines will entertain 
three of their most prominent associ- 
ates who are departing to other fields, 
at a banquet at the Chamberlain Hotel 
Friday night. Frank M. Rice, late of 
the Des Moines Fire; T. A. Robinson, 
state agent of the Royal, and George 
S. Valentine, state agent for the Prus- 
sian National, will be the guests of 
honor. Arrangements are being made 
for a large attendance because a num- 
ber of out-of-town agents are com- 
ing in. 

Mr. Rice is the new secretary of the 
Central National. T. A. Robinson will 
retire from the insurance field after 
a number of successful years’ connec- 
tion with the Royal. He has been as- 
sociated with C. R. Tyrell, who will 
become state agent. Mr. Valentine has 
been transferred to Chicago, where he 
becomes assistant manager for the 
United States for the Prussian Na- 
tional. 

In Messrs. Rice and Valentine Chi- 
cago has secured two of the most ca- 
pable men in the Iowa field. While in- 
timately feeling their loss, the Iowa 
agents and fellow workers are unani- 
mous in congratulating these two upon 
their material promotions. They have 
been placed in positions which carry, 
great responsibility, a tribute to their 
abilities, and they are given opportu- 
nities to work much higher. 

The committee on arrangements for 
the banquet are C, W. Fracker, Spring- 
field F. & M.; A. A. Clark, Phenix of 
Brooklyn; E. W. Allabach, Commer- 
cial Union. 

Committee on invitation: J. W. 
Warnshuis, Home; W. W. Waddell, 
Delaware Reliance and Rochester Ger- 
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OF LONDON, ENGLAND 





Incorporated A. D. 1720 


United States Branch, 92 William St., New York 
UBERTO C. CROSBY, 


General Manager 


RICHARD D. HARVEY 
Assistant General Manager 


WESTERN DEPARTMENT 
CHICAGO 


P.D. McOREGOR, - - 
A. R. MONROE, - 


Manages 
Assistant Manager 


SYNOPSIS OF ANNUAL STATEMENT, January 1, 1908 


Unearned Premiums ...... 


Other Liabilities.......... 
Capital ...... 


“ee eeee 


hc ccantes eeanbecneeeteseoons 


eee ee ewe eeeee ee “eee eee 


Ee DOOD ocevcccvccrcccesseccccccvccsoess 


jit ernwee $3,414,438.65 
329,556.46 
139,025.93 
. 1,000,000.00 
1,961 ,538.90 


$6,344,559-94 





'¥6,844,550.04 90,844,550. 
SURPLUS TO POLICYHOLDERS...................ceseecseseceseecececeeeee ee "3g t'538. 90 
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man; George R. Crosley, British Amer- 
ica and Western. 

Committee on presentation: J. D. 
Carpenter, Queen; A. E. Clark, Con- 
cordia, 





Specials in New Quarters 

A number of the special agents have 
established themselves in the Palace 
building, Minneapolis, and held open 
house when the quarters were fitted 
up. Those who now hibernate in the 
Palace building are W. M. Higley, Han- 
over; Jos. L. King, Pennsylvania Fire; 
Geo. C. Main and J. H. Gosnell, North 
America; H. R. Ensign and H. ‘ 
Stone, Aetna; J. F. Stafford and C. G. 
Robertson, London & Lancashire and 
Orient. 


— 


Des Moines Agency Incorporated 

The Willcox, Howell & Hopkins 
agency at Des Moines has been incor- 
porated under the name of Willcox, 
Howell & Hopkins Company. The offi- 
cers are W. V. Willcox, president; H. 
R. Howell, vice-president; B. C. Hop- 
kins, secretary-treasurer. The agency 
is a continuation of the one established 
by E. J. Ingersoll and Adam Howell 
forty-three years ago. It has repre- 
sented some companies since 1865. 





Iowa Local Agents’ Program 


At a meeting of the executive com- 
mittee of the Iowa Association of Local 
Fire Agents, which was held at Sioux 
City Saturday, Waterloo was selected 
as the place for the 1909 convention. 
The date ‘ill be named by Secretary 
George Henderson, but this meeting 
will be held some time in the month 
of June. »Chairman B. F. Kauffman 
states that°it is the intention to make 
the attendance at this convention far 
exceed that of past meetings. He ex- 
pects to see at least 300 agents there. 
The special agents will help boost this 
session and get out the local men. 

Mr. Kauffman also reported as chair- 
man of the legislative committee. It 
was the belief of this committee that 
it could announce a definite policy after 
reporting to the executive body, but 
something has come up which has made 
it necessary to postpone this declara- 
tion. Other fire insurance interests 
have made a rough draft of a bill which 
is similar to one prepared by the legis- 
lative committee. Chairman Kauffman 
is of the opinion that there should be 
but one bill. The committee will hold a 
conference with the other parties this 
week and ten days later will be able to 
state what it expects to accomplish dur- 
ing the present session of the legisla- 
ture, which convened Monday. 





Report of Hardware Mutual 
An examination by the Minnesota 
department of the Retail Hardware 
Mutual Fire of Minneapolis shows the 
following condition on Nov. 20: 
Total income, Jan. 1, to Nov. 30, 1908.$158,948.98 


i i Mh x cccacecasesecesecees 60,620.20 

i er eR csecccscceeceseens 61,421.88 
EEE ere 169,383.30 
Total liabilities (including reserve).. 48,355.02 
UE Woncdnsenecetcecsarscecsees 121,028.28 


The report commends the condition 
of the company and its methods of 
doing business. The expense ratio for 
the past eleven months was 12% per- 
cent of the earned premiums. 





Minnesota Agency Appointments 
American—F. H, Wagner, inneapolis. 
Amer. Cent.—P, O. Unumb, Alexandria. 
Calumet—Jones & Dunn, St. Paul. 
Connecticut—T. W. Allison, Milaca; J. 

Mooney, International Falls. 

Continental—Andrew Engeset, 

Nels Truedson, Wabasso; f 
ten, 

German, Pa.—Zuel & Wood, Mankato. 
German, Ill.—E. E. Greene, Staples, 
Germania—H. L. Shirley, Breckenridge. 


B. 


Twin Valley; 
ohn Schaefer, Broo- 





German, Ind.—Chas. E. Glass, Le Sueur; D. 
Davidson, St. Peter; W. A. Morse, Sauk Center. 
Hanover—C. N. Buckingham, y 

Home, E, C. Farmer, Madelia; John 
Schaefer, Brooten; E, R. Smith, Brainerd; C. 
D. Brower, Kimball. 

St. Louis—W. B. Taber, Winnebago; C. C. 
Hanson, Walker. 

Shawnee—Smith & Taylor, St. Paul. 
Northern, Eng.—J. B. Thompson, Gilbert; 
ee Se Duluth; James Thomas, Lake 
rystal. 

oyal—C. D. Brower, Kimball. 


IOWA NOTES 


Fire of unknown origin created $10,000 dam- 
age in the Wolf block at Perry, Ia., last week. 
Insurance, $8,000. 

The Commercial Fire of Des Moines has es- 
tablished an agency with the McAllister-McShane 
Company at Cedar Rapids. 

The first quarterly meeting of the Iowa State 
Fire Prevention Association will be held at the 
Savery, Des Moines, Jan. 15. 

The total fire loss at Marshalltown, Ia., last 
year was $6,964, with insurance of $6,830, indi- 
cating that the city is well covered. 

The Wilson hotel and W. B. Kearns, cigar 
manufacturer, each suffered a $5,000 loss in a 
fire at Webster City, Ia., last week. It started 
in the furnace room. Loss covered by insur- 








ance. 
W. W. Waddell, special agent for the Dela- 
ware, Reli and Rochester German, has been 


granted leave of absence of three months. He 
will go south, where he expects his health will 
improve. 

Fire Chief Burnett of Des Moines and two 
commissioners will leave shortly for Detroit to 
examine aerial fire trucks in use there. The 
city received bids from two firms and these 
makes are both used in Detroit. 


S. G. Moore and A. R. Huff were elected to 
the board of directors of the Anchor of Des 
Moines at the annual speoting last week. They 
succeed Messrs. Shepard and Hadley. The board 
set aside $10,000 as an emergency fund to be 
kept on hand instead of investing it in farm 
mortgages, upon which realizations are some- 
times slow. 

The bursting of a sprinkler head in Eder- 
heimer’s ladies’ tailoring store, Des Moines, last 
week resulted in a loss of $1,000. The leak 
was discovered when the trouble gong in the 
Fleming building boomed out, but much dam- 
age resulted to high grade goods before the 
water could be shut off. The loss was covered 
by a policy in the Maryland Casualty. 


GENERAL WESTERN NOTES 


The Howard E. Gray Agency at Joplin, Mo., 
has incorporated with $50,000 capital. 


Fire losses for November in Minnesota 
amounted to $260,000 compared with $246,000 
for the same month in 1907. 

Cc. D. Cobb & Co., of Denver, who have the 
mountain general agency of the Norwich Union, 
will hereafter report to San Francisco. 

J. Schutt & Son, an insurance and real estate 
agency of Minneapolis, has changed its name to 
Schutt Realty Company, with offices in the Se- 
curity building. 

Montana, which heretofore has been under the 
jurisdiction of General Agent Walter Leach of 
the Norwich Union, now reports to the Pacific 
coast department of the company. 

At the regular annual meeting of the Salt 
Lake Association of Fire Underwriters the fol- 
lowing officers were elected for the ensuing 
year: George J. Cannon of Heber J. Grant & 
Co., president; T. A. Wakeling of the Wake- 
ling Teonenass Agency, vice-president; C. W. 
Johnson of the Houston Real Estate Investment 
Company, secretary; J. W. Collins of the Tracy 
Loan and Trust Company, treasurer; executive 
committee, George J. Cannon, T. A. Wakeling, 
C. W,. Johnson, . Sloan and Eugene Cannon. 








Southern Home Reinsured 


The Southern Home of Bartow, Fila., 
a small company which had been doing 
a purely local business in the state, was 
reinsured Jan. 1 by the Southern Fire 
of Lynchburg. About $12,000 of fire 
business was on its books and it had 
also a small amount of life and acci- 
dent business, which it is understood 
has been assumed by the Florida Life. 
The Southern Home was organized 
about a year and a half ago. 





Get Seven States 

Bierce & Sage of Detroit get the 
Commonwealth Fire of Iowa for a 
larger territory than M. W. Fugit of 
Chicago, the present general agent, has, 
The Detroit firm will have Ohio, Indi- 
ana, Illinois, Michigan, Wisconsin, Ken- 
tucky and Minnesota. Bierce & Sage 
will organize the field in their usual 
forceful way. The company will soon 
enter Indiana. 





W HE sartcx PA PHR 


We will allow you more than any one else can 
O. ADAMS MFG. CO. PAPER MILL 





104 MICHIGAN ST. 


PHONE 675 MAIN. 


CHICAGO 





Organized 1850 


> 


> —— _ an 


Fire Insurance Company 
OF NEW YORK 
*»* & 
WESTERN DEPARTMENT 
159 La Salle Street CHICAGO 


W. L. Steele, J. P. Singleton, 
Manager Asst. Manage, 


Pittsburg Underwriters 
OF PENNSYLVANIA 
UNDERWRITTEN BY 


Allemannia Fire Ins. Co. of Pittsburg Pa. 
Humboldt Fire Ins. Co. of Allegheny, Pa. 
Ben Franklin Ins. Co. of Allegheny, Pa. 
Teutonia Fire Ins. Co. of Allegheny, Pa. 
National Ins. Co. of Allegheny, Pa. 


Capital 
$1,300,000 


Assets 
$5,121,215 


Net Surplus 
$1,540,983 


Irvan Neckerman, § Manager 


Commonwealth Bidg. Pittsburg, Pa 
CARL H. SMITH, 





Special Agent, Dayton, Ohio. 








THE 


COSMOPOLITAN FIRE 


INSURANCE COMPANY 


OF NEW YORK 
J. S. BACHE, President 


LEO A. LOEB, Vice-President 


WM, WOOD, Secretary and Gen. Mgr. 


Statement Jan. 1, 1908 
EE 


CAPITAL PAID IN...... 
NET SURPLUS... 


SURPLUS TO POLICYHOLDERS.. 


ADOLPH LOEB & 


NEW YORK, 93-97 William St eet 


paiosiicaasnaae 
o0ccceeee0e3$$203.90 


G 1 Agents for th 
SONS, “**Gnited States 





CHICAGO, 195 La Salle Street 


Surplus Lines 


Written on 


E. T. MARSHALL & CO. 
Represented for Easter: j 
54 Maiden Lane, N. Y. 


Territory 





Acceptable Risks, 


Atsets 


) 


by EDWARD CLUFF, 





$2.90-SPECIAL 30 DAYS ONLY 


CASH WITH ORDER 
Complete Index Outfit 



































for Assured’s Line. Cc a 4 
Consists of one drawer B — 

3x5 Oak Cabinet, 500 A %& 
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BROOME MFG. CO., Peru, Indiana 





MANUAL OF 


INSPECTIONS 


By W. D. MA 


(Chief Surveyor, Chicago 


TTHEWS 
Board of Underwriters.) 


A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 


(By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 


Fire Protection Engineers. Contractors. gents. 

Raters. Builders, Solicitors. 

Special Agents. Students. Architects, 

Examiners. Inspectors. Engineers, 

Company Officers. Local Board Officials. Technical Schools. 
Brokers. Adjusters. Property Owners. 

ce Clerks. General Agents. 
x others interested in Fire Hazards, Inspections and the Safe-guarding of 


P. 0. Box 617, Louisville, Ev 


THE INSURANCE FIELD, —-- 
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L. S. MacEnaney,Gen. Agt.|TRY TO GET SOME CLAIMS Prominent Chicago Agents 
for Illinois and Indiana (CONTINUED FROM PAGS 1) 


Dixie Fire Insurance 
Company 


of Greensboro, N. C. 


Agents Wunted in Every Town 
- in Both States 


This Office will Handle and Place Surplus 
Lines for ite Agents 


H. BRAIN, Jr., Special Agent 
159 La Salle St. CHICAGO 


Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 








In business continuously under the same 
management since 1 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 
184 La Salle Street Chicago 


VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec'y 
Assets - - - $891,468.82 
Surplus to Policyholders 309,880.08 


Agents Wanted in Illinois 
SHIPMAN & WAYNE 


General Agents 
GEO. L. PLATT, Special Agent 
159 LaSalle Street CHICAGO 











LONDON & 
LANCASHIRE 


PARE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 
171 La Salle St., Chicago, Iil. 
ORGANIZED 1870 


the Concordia Fire 
Insurance Company 





of Milwaukee, Wis. 
Cash Capital - - - $ 000.00 
onda Reserve - - 320, 
Raneeve vid all other Liabilities Peery 
Surp' lus o e e e 
Total Assets . - - 1,445,820.95 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 

W. C, HUGHES, Supt. of Agencies 


BIERCE & SAGE, General Agents for Michigan 
and Ohio, Whitney Opera House Block, 
troit, Michigan. 


SPECIAL AGENTS:—J. T. Kirxwoop, Cleve- 
land; Frawx M. $acs, Detroit; Gro. B. 
SepeGwick, Ishpeming, Michigan. 





Texas it is contrary to the law to solicit 
claims against a defunct corporation. 
The question that the agents here are 
greatly concerned in, however, is under 
what law in Ohio do Chittenden and 
Sanger expect to have loss claims de- 
clared preferred claims over return pre- 
miums. Herbert Chittenden is a high- 
ly reputable lawyer of the first standing 
of the law firm of Chittenden & Chit- 
tenden. Sigmond Sanger, also an at- 
torney, is a professional politician. 
Trustees Making Progress 

The trustees of the Ohio German are 
making very satisfactory progress in 
getting everything arranged whereby 
they can liquidate the claims of the 
company quickly. Trustee Marshall 
states that they have benefited a great 
deal by the courtesy of the receivers of 


| the Traders of Chicago, who have given 


them their forms of proofs of claim, 
record, etc. The Ohio German trustees 
have improved these forms wherever 
possible and adopted them in this case. 
They have turned them over to the re- 
ceivers of the Walla Walla Fire. 

Relative to the Citizens State Bank of 
Napoleon’s claim that the Ohio Ger- 
man’s deposit of $102,000 will not hold 
good, Mr. Marshall said there were no 
new developments. The trustees will 
do everything possible to sustain the 
company’s claim. 





MISCELLANEOUS NOTES 
The Sovereign Fire will apply for admission 


to Indiana, Nebraska and Colorado early this 
year. 


The Norwich Union has withdrawn from 
en, reinsuring its business there in the 
oyal. 


It’s safe to judge a man by the object for 
which he strives. si 


for what will you strive this 
year? 

Justice Marcus of the New York supreme 
court has issued an order vacating the tem- 
porary injunction restraining the Foresters from 
increasing rates of assessment on old members. 

Henry T. Alley has become vice-president 
and a director of the John L. Dudley, Jr., 
Company of New York, which represents the 
Law Car & General Insurance Corporation of 
London and the Law Fidelity & General of 
London. 





Ohio Agency Appointments 

Amer, Cent.—Prospect Realty Company, 
Painesville; T. C. Edwards Insurance Agency, 
Ironton; C. S. Jenkins, Ravenna; Freeman & 
Larwill, Wooster. 

Connecticut—Howard R. Buzzee, Malvern; A. 
E. Gardner, Rutland; Otis Wilcox, Alliance. 

Delaware—J. L. Malchett and J. N. Gillies, 
Cleveland. 

Empire City—C. A. Raoul, Gotesmani, Colum- 
bus; Frank C. Hackett, Toledo. 

Eastern—George E. West, East Liverpool; 
Charles J. Swift, Cleveland; William A. Brewer, 
Ironton; John Ff, Hartshorn, Newark; Garfield 
W. Fording, Alliance; Benjamin F. Cockayne, 
Tiffin; Wood County Insurance Agency, Bowling 


reen. 

per A A & Whitmer, Xenia. 

Firemen’s—John H. Hinchcliffe, Lisbon; The 
Ferris Agency Company, Cincinnati; Charles 5S. 
Bloom, Eaton; Sharpe & Fulton, Caldwell; Ward 
& Boyle, Circleville. 

German, Pa.—Clyde W. Johnston, Fosteria; 
joke M. Haas and Joseph G. Schmotzer, Cleve- 
and. 

Home—Paul D. Jones and Jacob V. Kalina, 
Cleveland. 

Hanover—Corbett & Smith, 

Edgar W. Maxson, Ravenna. 

ns. Co. of State of Pa.—Barry Brothers 
Compnng, Cleveland. 

N. . National—Eugene Portchard, 
ville; Robert N. Brady, Salem. 

, a H. Close Realty Company, To- 
edo. 

Phenix—P. L. Van Atta, Crooksville. 

Rochester German—Joseph A. Kysela, John A. 
Zarnitz. Raymond; 8B. Hopper, Henry W. 
Welker, John M. Haas, yews G. Schmotzer, 
Frank H. Elworthy, Don S. Helwick, Dean C 
Pinney, A. Shepherd, P. A. Rusch, H. J. 
Webster, Cleveland. 

Royal—Cort M. Shock, Norwalk; Jonathan J. 
Karl, Canal Dover; L. P. Neuhart, Woodsfield. 

Sun, La.—T. C., Edwards Insurance Agency, 
Ironton; C. S,. Jenkins, Ravenna, 

Spring Garden—Andrew M. Jackman, Hamler. 

estern, Pa.—David F. Brubacher, Ashland; 
Robert N. Brady, Salem; James C. Carver, Cam- 
bridge; William H. Barber, Sidney; John E. 
Meck, Stryker; Charles E. Eberly, Bowling 
Green. 


Bellefontaine; 


Nelson- 





Local agents should get prices on 


Policy Labels 


The Western Underwriter Co. 
145 La Salle Street, Chicago 





POINTERS 


FOR LOCAL AGENTS. 











F. W. Standart, the Denver agent, 
pointed out in a clear way in a recent 
address the things that invalidate poli- 
cies. He said: 

How many of you know that the fol- 
lowing items are not covered by your 
policy unless specifically mentioned: 
Awnings, bullion, casts, curiosities, 
drawings, dies, implements, jewels, 
manuscripts, medals, models, patterns, 
pictures, scientific apparatus, signs, 
store or office furniture or fixtures, 
sculpture, tools or property held on 
storage or for repairs? 

Let me call your attention to a few 
other important conditions that may 
invalidate your policy. If a manufac- 
turing establishment, it can not be 
operated in whole or in part at night 
later than 10 o’clock, or if it cease to 
be operated for more than ten con- 
secutive days; or if the interest of the 
assured be other than unconditional and 
sole ownership; or if the subject of in- 
surance be a building on ground not 
owned by the assured in fee simple; if 
personal property and it is or becomes 
incumbered by a chattel mortgage, or if 
in the knowledge of the assured fore- 
closure proceedings be commenced; or 
if any change other than the death of 
the assured takes place in the interest 
or title to the property insured. Some 
of these matters have been taken care 
of in the forms on your policies—but 
have you ever read one of the forms 
to see if yours are correct? 

Have you ever told your insurance 
agent what you keep on your premises? 
Do you have any benzine, benzole, dy- 
namite, ether, fireworks, gasoline, greek 
fire, gunpowder, naphtha, nitro-glycer- 
ine or other explosives, phosphorus or 
petroleum or any of its products of 
greater inflammability than kerosene oil 
of the United States standard? If you 
have, see that you have proper permis- 
sion in your form. 

Don’t overlook the fact that your 
policy is void if a building be vacant 
or unoccupied for over ten days, or if 
you have other insurance without per- 
mission. 

The items that I have referred to are 
all in the printed part of the policy and 
rarely read by the assured. I have, 
therefore called them to your attention. 
The companies are ready and willing to 
waive many of these conditions and re- 
strictions. It can be easily done by 
having the form attached to your policy 
properly worded; but it should be done 
before you have a fire. 


Question—Is there a mutual company 
in Ohio doing business at board or tar- 
iff rates basis, which at the end of the 
year will return or give the assured 
credit of 25 percent of the premium or 
on some such a plan? 

Answer—All the standard mutuals 
licensed in Ohio that operate through- 
out the state charge board rates or at 
least claim to. Most of them do get 
the full rate. At the close of the year 
a dividend is declared, depending on 
the experience of the company. No 
definite percentage can be guaranteed, 
as the profits fluctuate with the loss ex- 
perience. 





— — 


Want Column : 











Two dollars per insertion of five lines, 
Additional lines, 40 cents 
each per insertion. 


Rienesaeenee oe _— — 
A SPECIAL AGENT with wide exper!i- 
ence would like to buy all or part interest 


in local fire insurance agency in Chicago. 
Address D-12. 





WANTED—A first-class fire insurance 
accountant, one fully competent to handle 
the books and accounts of a large general 
agency. The man who has the ability to 
fill the position and can furnish first-class 
credentials and bears good reputation can 
secure good position and salary. Address 
R-26. 











Members of the Chicago Underwritert Assoblatiog 


RED. S. JAMES & CO. 


171 Le Salle Street, Chicago 


Ae for the Connecticut, Phenix, Mechanics & 
T re, National of Hartford, Uritish America, Ger 
man Alliance, North British & Mercantile, Calumet, 
American Sending Co. and Casualt 

Por Surplus L 











General Insurahce Co. of England, and at 
Lioyds---Special «.xclusive Binding Contract. 


RITCHELL, MILLER 
WHITNEY & BARBOUR 
136 La Salle Street, Chicago 


Sole Agents: Phonix of Lendon; 
P &M.; American, N. J; United Piremen's 
Ppring Garden; Security, Ct.; County, Pa.j 
Camden; Teutonla, La.; Pelican; Westera Re 
serve; Commercial Union; Commoowealth. 


HAS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng, 
Williamsburgh City Fire, New York 





—+= 


Weading Agents and Brokers, 
ARRY M. COUDREY AGENCY C 
GENERAL INSURANCE AGENTS AND BROKE 
1326-13546 Piorce Bidg., St. Louis 

Correspondence solicited. Commissions pald pon-reaident 

avonte and brokers. Long dist teleph Rep t 

ing N Union, Seasons Beemes, Philade'phia Under- 


writers, . Orient, Delaware, Austin, Fraakfort, N. Y, 
Plate Ginse, Columbia, and U. 8, Fidelity and Gus snty of Md, 


CHURCHILL WHITTEMORB CO. 
= Successors to Wall & Whittemore 
118-120 North Fourth Street - - 8T. LOUIS 


Commission allowed non-resident agents 
on insurance on 6t. Louis properties, 

















UEEN CITY FIRE INS. CO, 
Sioux Falls, $8. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L.PETTIBONE & CO., Managers. 

















_ Actuarial. 
J H. NITCHIE, 
s 

ACTUARY, 

153 La Salle Sireet, CHICAGO 

919 Association Bullding 

I SLEPHON BA: Contral 739. Automatic 3002 

—_— A. DRAPER, 
ACTUARY, 


Valuations, Examinations, Policy Forms, 
Premium Rates, 


92 La Salle St., Room 25, CHICAGO, ILL. 











___ Insurance Attorneys. 








Hartwell Cabell. 
— & KOHL, 


J. Louls Kohl, 


Attorneys at Law, 
810 First Nat’! Bank Bidg., Cincinnati, O. 


Special attention given to Insurance cases, 











POLICY FILES 


Designed for the use of agents having 
customers who carry more than one 
policy. Equipped with covered elastics 
and will hold from 1 to 30 policies com- 
pactly. A nice present to send your 
customers and it keeps their policies 
out of sight and together where they 
can find them. Send 10 cents in stamps 
for a sample file and ask for circular 
giving description and prices. 


The Western Underwriter Co. 
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ILLINOIS LIFE 


INSURANCE CQMPANY :: CHICAGO 


JAMES W. STEVENS, President 
Offers exceptional inducements to reliable and energetic men who are experienced in or who would like 


to enter the business of life insurance. 
Address the HOME OFFICE; 


FORT DEARBORN BUILDING 1% MONROE STREET 











The Fidelity and Conssins Company 


97 to 103 Cedar Street, New York City 
This Company grants insurance as follows: Bonds of yoy for ms in pos' 
tions of trust, Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly Wheel, Boacteoene, 
Public, Teams, Workmen’s Collective, Elevator and General Liability; Personal Accident 
Health, Physician’s Liability and Bonded Attorneys’ List. 
Assets Capital and Surplus Losses Paid to Jan. 1, 1908 


$7,537,429.91 $2,013,400.24 $26,629,131.90 


GEO. F, SEWARD, President; ROBT. J. HILLAS, Vise Presitont, Sec’y and Treas, 
orncans HENRY CROSSLEY, Assistan | 
FRANE E. LAW, 24 Assistant Secretary: 6£z0. W. ALLEN, Assistant Secretray 


JUST PUBLISHED 


The Life Agents Primer 


By WILLIAM ALEXANDER 


Author of “ The Successful Agent" and 
“The Life Insurance Company.” 














The Fundamental Principles of Life Insurance Lucidly 
“Explained, with Practical Hints How to Obtain Business. 


A Valuable Work for Life Agent and Policyholder, containing an easy lesson in the principles and 
practice of life insurance, which can be readily absorbed by a few hours’ careful reading. 


PRICES: Single copy, $1.00; 12 copies, $11.00; 25 copies, $22.50; 50 copies, $42.50; 100 copies, $80.00. 


ADDRESS 

THE SPECTATOR COMPANY 
Chicago Office 135-41 William Street 
159 La Salle Street NEW YORK 
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PRINKLER LEAKAGE 
Insurance is a handmaid 
of fire insurance. The au- 
tomatic sprinkler system 
reduces the fire insurance 

tate, but it also introduces a new 

hazard—that of accidental leakage of 
water and consequent damage. The 

Maryland Casualty Company's policy 

of insurance against loss thru sprinkler 

leakage carries with it not only reim- 
bursement for the damage sustained, 

HES af but also frequent and thorough inspec- 

i: all ii | tit VHF By tions, by sprinkler system experts, for 

= in at os : oe the purpose of preventing accidental 


leakage and k 
si ig “IE 


Sprinkler Leakage, Automobile Liability, Burglary and Theft, Fly Wheel, Public Liability, 
General Liability, Plate Glass, Health, Steam Boiler, General Water Damage, Physicians’ 
Defense, Personal Accident, Employers’ Liability, Teams Liability, Elevator, Vessel Liability, 
Disability and all other classes of Casualty Insurance. 
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NOTEWORTHY ADVANCE 


The Berkshire Life Insurance Company 


of Pittsfield, Massachusetts 


takes an advanced step in the interest of the policyholder by the adoption of the 
following liberal features in its new policy contract: 


LOW PREMIUM RATES 
LARGE SURRENDER VALUES 


Dividends at the end of each policy year. 
Thirty-one days of grace in payment of all premiums after the first year. 
be ne ap insurance, or cash surrender value or extended insurance after two years’ premiums have 
en pa 
= for the full cash surrender value. 
Policy hm nr in one sum or in instalments for term of years 
Policy incontestable and no restrictions upon oy residence, travel and occupation, after the first policy 
year, except as to ae or naval service in time of war. 
ht of the insured to change the beneficiary. 
Liberal re-instatement privileges. 
Every effort has been made to make this new ied) the very perfection in a life insurance contract. 
For further information, apply to 


A. K. HA een General Agent Northern Ohio ° 319-820 Williamson Building, Cleveland 
OHNA:.R INGOLD, G General Agent Southern Ohio . e e 21 Carew Building, Cincinnati 
ILLIAM D. WYMAN, Genera Agent for Illinois ° 100 Washington Street, Chicago 





THE MUTUAL Bi: 


Insurance Company of New York 
OLDEST IN AMERICA STRONGEST IN THE WORLD 





Largest Margin of Assets in Excess of Legal Liabilities. 
No Company More Economically Managed to-day. 


The only company which has increased its dividend 
scale four years in succession—1906, 1907, 1908, 1909. 





For terms to producing agents address: 


GEORGE T. DEXTER, 2nd Vice President 
34 Nassau Street, New York, N. Y. 











The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Tsurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 








PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jor. 
$1,239,893.45 per day in New Insurance Placed aud Paid for. §162,489.27 per day in payments to Policy 
holders and addition to Reserve. $72,011.34 per day in Increase of Assets. 





WM. D. FAIRBANKS, LORISTON M. FAIRBANKS, 
President Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








ih occas ccdcandsinencrunendaes tele $100,000.00 
a a a ce te a Ue 272,293.28 
Total Liabilities Except Capital.................... 109,499.61 
ES ne: eee nee yee ee ee 62, 793-67 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 
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OST of the life insurance companies 

noticed a material increase of busi- 
ness in December largely on account 
of the fact that commercial and manu- 
facturing activities were being stimu- 
lated. It is the easier to sell when the 
market is upgrade. After prosperity 
has been visiting the country for a long 
time the people become suspicious as 
to its continuance and in periods of de- 
pression men are not in a mood to buy. 
Increasing confidence had much to do 
with the December record. 





One good effect of the taxation con- 
ference held early in December in New 
York was to bring together officers of 
the old and the new companies. It was 
well that they should get acquainted. 
To a very great extent in the past the 
officers of the old companies have 
flocked together—if cooperation was 
attempted at all—while those of the 
new companies became associated in 
the American Life Convention. Be- 
tween the two parties there was con- 
siderable suspicion and some ill will. 
The representatives of the old com- 
panies—mostly eastern—were unable to 
discriminate closely among the various 
young western and southern institu- 
tions. It was known that many of 
these had adopted unapproved schemes 
for vetting business and that some of 
them were wanting in the economy and 
conservatism which should mark the 
management of a life insurance com- 
panv. Under the circumstances a man 
a thousand miles distant could not 
readily classify them and he was likely 
to pass adverse judgment upon them 
“as a class,” without going to the trou- 
ble to make exceptions. On the other 
side the younger companies, confronted 
with the opposition of the general 
agents of the older ones not only in 
the way of competition, but also of 
legislation which the new companies 
regarded as against their interests, be- 
lieved in many instances that such ac- 
tion was taken at the direction of the 
home office or with their approval. 

When men who suspect each other 
become acquainted they often find the 
ground for suspicion giving way. Now 
the officers of companies of various 
kinds have had a chance to “size each 
other up.” They have become ac- 
quainted individually. The eastern men 
have had an opportunity to learn that 
some of the little western companies 
are managed by men just as honest 
and just as earnest as they are in their 
efforts to promote their companies’ 
welfare. The western and southern 
men have doubtless found the men of 
the east broader minded and less in- 
clined to interfere with their business 
than they had been led to believe. 

It is not to be expected that the lion 
and the lamb will lie down together, 
that there will be no more strife be- 
tween the old full reserve companies of 
the east and north and the preliminary 
term reserve companies of the south 
and west, but they understand each 
other better now and each side will be 
readier to give the other credit for 
ood motives. 





President Peak of the Central Life 
of Des Moines in his talk before the 
Life Presidents’ Association called at- 
tention to the fact that the state is in- 
consistent in not taxing fraternals on 
the ground that they are beneficial to 
the state in protecting it from depend- 
ents. Although the same argument ap- 
Plies to old line life insurance wherein 
the state requires a legal reserve .to 





guarantee the safety of'the policy, the 
state insists on taxing old line insur- 
ance. 

Mr. Peak took the ground that it 
should be the policy of the state to 
make the cost of life insurance as rea- 
sonable as is compatable with safety. 
To tax it excessively defeats this end. 
Last year $10,000,000 was collected in 
taxes from life companies while $1,000,- 
000 was consumed in state supervision. 

Mr. Peak argued that life insurance 
should not be taxed beyond the cost 
of supervision. The state should en- 
courage its growth rather than try to 
make any revenue from it. 

President Peak suggested a tax of 1 
percent as a compromise. 





Some of the companies are begin- 
ning to give more and more attention 
to the item of waste in life insurance. 
Agents are being educated up to the 
fact that every effort should be made 
to hold business on the books. In 
other words keeping what one has is a 
good principle to adopt. Even if an 
agent has no pecuniary interest in a 
policy he should have enough general 
interest in the company to do all he 
can to save the business. 





F, E. McMullen of Rochester, N. Y., 
manager of the Aetna Life and chair- 
man of the executive committee of the 
National Association of Life Under- 
writers, in a recent address declared 
that but few men are entering the busi- 
ness. For instance, during this year 
he said he knew of but two new men 
in life insurance work. He thinks it 
practically impossible to educate men 
and keep them satisfied at the present 
scale of commissions. 

Dividends have not increased, he 
stated, except in a few instances. As a 
rule companies are put to it to keep 
up their dividends. If new business is 
curtailed by the maximum wage law, 
their mortality is likely to increase and 
the dividends will decrease. 

Mortality, said Mr. McMullen, is of 
far greater importance than expense. 
Commenting on this he said: 

“It is perfectly clear to those having 
knowledge of our business that a nor- 
mal annual influx of healthy lives has 
more to do with influencing the cost 
of insurance to the whole membership 
than any reasonable fluctuation in ex- 
pense accounts. In other words, it is 
easily possible to decrease expenses, 
and in consequence, the production of 
new business to a point where intended 
economy becomes certain extravagance, 
or mismanagement. I have in mind 
two companies whose home offices are 
within a stone’s throw of each other. 
No. 1 experienced in 1907, 77 percent 
of its expected mortality, and its ex- 
penses were 90 percent of its expense 
loading. The mortality experience of 
No. 2 was only 43 percent of the ex- 
pected and expenses 122 percent. Yet 
the latter actually shows the lowest net 
cost to policyholders. 

“One of the most important ques- 
tions to be determined by a life insur- 
ance company is, how much can we af- 
ford to pay for new business? That 
question cannot properly be disposed 
of by legal fiat, nor by a cut and dried 
rule to be applied to all companies. 
Each company should be left free to 
determine its own expense limit, taking 
into account the circumstances and 
conditions peculiar to itself. For in- 
stance, a company having in force a 





large amount of old business and a 
well organized agency force, may se- 
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cure its new business at considerably 
less cost than a younger company hav- 
ing less business in force and a small 
agency force, and yet its mortality cost 
may be enough higher than that of the 
newer company to make its net cost to 
— higher than that of its neigh- 
or. 

“For these reasons it is impracticable 
to limit by law the cost of procuring 
new business, or the amount of new 
business a company may write. Such 
legislation was not necessary and 
should not long obtain. All that was 
needed to insure reasonable economy 
was a law requiring full publicity and 





accountability. Supervision, not irre- 
sponsible control.” 
The Union Central announces a 


change in its methods of computing 
dividends which will effect the policies 
issued since Jan. 1, 1907. Such policies, 
as previously announced, receive their 
first dividend at the end of the second 
year with one post mortem pro rated 
for the portion of the policy year 
elapsed at the date of death. Rever- 
sionery additions purchased by divi- 
dends are nonparticipating. Regarding 
its new dividend scale the Union Cen- 
tral says: 

“These changes have rendered neces- 
sary a somewhat radical change in the 
method of computing dividends, the net 
effect of which is that the first divi- 
dends on issues of 1907, payable in 
1909, will be considerably in excess of 
the first dividends heretofore declared 
on issues of prior years. These divi- 
dends, however, will not increase at so 
rapid a rate as has been customary 
heretofore in the earlier years of the 
company’s policies.” 





“The educational fund policy” of the 
Mutual Life is a twenty year yearly re 
newable term policy with decreasing 
insurance payable in installments di- 
minishing in number from twenty to 
one. Suppose a man aged thirty-five 
takes out a nolicy so that a son, now 
aged five years, will receive a fixed 
sum of $1,000 a year from the time the 
father dies until the son is twenty-five 
years of age. The policy remains in 
force from date of issue until the son 
is twenty-five years of age, at which 
time it expires. If the father dies the 
first year there would be twenty install- 
ments to pay, if he lives for nineteen 
years there would be only one install- 
ment. 

One of the companies in analyzing 
this policy shows that the actual insur- 
ance in force (cummuted value of in- 
stallments) would decrease from $15,- 
323.80 the first year to $1,000 the 
twentieth year. The premium pay- 
ments decrease with the decreasing 
amount of insurance except where the 
increasing age of the father more than 
offsets the decreasing risk. The pre- 
mium decreases from $209.17 the first 
year to $26.96 the twentieth year.” 





The Indiana Supreme Court, in a suit 
in which the Supreme Lodge, Knights 
and Ladies of Honor, was interested, 
decided that the ruling in Eagle Insur- 
ance company vs. Lafayette Insurance 
company (9th Indiana, 443) that a pro- 
vision in the policy of a domestic insur- 
ance company that “no suit shall be 
commenced against the insurer after one 
year from the date of the death of the 
insured” is void, was overruled by 
111th Ind., 281, and such a provision 
is not void. (2) Sec. 4923, Burns 1901 
(4,803 Burns 1908) forbidding the pol- 
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icy of a foreign insurance company to 
limit the time for bringing suit thereon 
to less than three years, has no appli- 
cation unless it is affirmatively shown 
that the policy in question was issued 
by a foreign insurance company. (3) 
Where a member of a fraternal insur- 
ance society was in arrears for a cur- 
rent assessment at the time he died, 
the mere allegation that the society 
owed him a certain amount larger than 
the assessment, for services rendered, 
which it “had the right to apply on 
the payment of the assessment * * 
* and should have applied thereon 
* * * and has ever since retained,” 
without stating that the insured had 
directed such application of his wages, 
does not show that the assessment 
was not in arrears. 





Vice-President Thomas A. Buckner 
of the New York Life writes to the 
agency force in his New Year’s letter 
as follows: 

“The longer I study the successes 
and failures of life insurance men, the 
more I am convinced that the lack of an 
adequate goal is what keeps many men 
down. I know a man who has made a 
great success in life insurance because 
he worked on this principle. He had 
a goal, and that goal was to make his 
first week’s work pay all his personal 
and family expenses for the entire 
month. hat at least gave him some- 
thing definite to work for. He knew 
what it cost him to live; he knew how 
much insurance he must get and pay 
for in order to come out even. His aim 
was to get it in the first week of the 
month, so that all he made in the other 
three weeks was practically velvet. And 
incidentally he worked just as hard in 
the last three weeks of the month as 
he did in the first. I don’t say every 
man can do this. What I do mean is 
that this man made a big success largely 
because he held that goal ahead of 
him all the time and allowed nothing 
to turn him aside from striving to 
achieve it. 

Whatever you do, make 1909 beat 
1908. Hundreds of agents made 1908 
beat 1907. If, for instance, you paid 
for less than $25,000 in 1908, make it 
your goal to pay for $50,000 in 1909. If 
you did that much last year, pay for 
$75,000 this year; if $75,000, set your 
mark at $100,000 and get into the $100,- 
000 Club; if you were a member of the 
smaller club in 1908, strive for honors 
in the big club in 1909. Whatever your 
record was in 1908, it will profit you to 
try and “beat it to a frazzle’ in 1909. 

“Make your goal according to the 
amount set. Work at it. Stick to it. 
Above all, don’t be discouraged. Don’t 
let a big failure or a little failure cause 
you to sink down and give up. Failure 
is the making of the right sort of men. 
Frederick the Great and Washington, 
whom he so much admired, won their 
greatness amid failure. With Washing- 
ton it was one failure, one retreat after 
another. But he did not stop fighting; 
he kept his goal before him, and so he 
won.’ 





PROVISION HELD INVALID 


Field Notes of the Northwestern Mu- 
tual Life cites the case of Reagan vs. 
Ins. Co., 76 E. Reporter, 217, 
wherein the policy provision known as 
“incontestable from date,” has been 
held invalid in law. 





“Difficulties properly encountered serve 


to rouse rather than to discourage.” 


iii 
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WHEN A PROSPECT SAYS “i 
NEED THE MONEY IN BUSINESS” 


The New York Life has gotten out a 
little booklet to meet the oft repeated 
excuse given by a prospect who says “I 
cannot afford life insurance at present 
because I need the money in my busi- 
ness.” 

The booklet states that it is true that 
a business man needs his money in his 
business, but he also needs to have 
enough ready money laid aside to tide 
his family over and guard his estate 
in case of his death. Family needs cre- 
ate business needs. It seems to be a 
rule of life that the very lowest value 
of a man’s possessions while he is alive 
will be the top price that can be realized 
for them should his estate be forced to 
sell on account of his death. 

While the man is developing his busi- 
ness he needs also to protect that busi- 
ness in case of death. So long as he is 
alive the proceeds of his business will 
maintain his family. When he is gone 
it is not likely that the earnings of his 
interest. will be sufficient. In other 
words, he must create a business that 
will continue after he is gone. 

A man who is insured has more 
money to use in his business than he 
would have if he was not insured. If a 
man has no insurance he is uncertain 
how much he can invest. He does not 
feel safe in going the limit because if 
he loses all his funds in an investment 
he has nothing left for his family in 
case of his death. With the future of 
his family secured by life insurance he 
can go further in his business ventures 
than he otherwise would care to. 

The struggle of life is largely to pro- 
vide comforts and luxuries for the fam- 
ily. If a man has no family he aims to 
lay up something for a rainy day or 
looks ahead to possible retirement. He 
anticipates the time when he can take 
life easier. Life insurance, therefore, 
walks hand in hand with a man all 








Course of Insurance 
Education 

Department for Fur- 
nishing Prospects 


New “Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office, 


you are open for a General 


I Agency in Illinois, Iowa, 
the Dakotas or Minnesota, and 


I you want to become connect- 
ed with a young Life In- 
surance Company with a great 


future 

TH E drop us a line in 
confidence and 

we will show you the opportunity of 

your life and no IFS about it. 


OUR 





you are a man of business 
ability and integrity, and 


Address in confidence C33 
Care Western Underwriter 





through his career. The booklet closes 
with the following: 

“It releases a business man’s capital 
and enhances his credit many times the 
trifling cost; at the same time it is a 
guaranteed investment with a definite, 
certain outcome, known in advance, as 
the ordinary investment never can be. 
Bankers, brokers, financial experts and 
business men all over the world carry 
the larger policies. They wouldn’t do 
so if they knew of any way in which to 
do better with their money. All risk 
is eliminated. 

“The whole truth of the matter is 
that it is really only by the aid of life 
insurance that a man can use all his 
money in his business. 

“Only the other day an incident oc- 
curred in real life that illustrates this 
point. A young man, in seeming good 
health, when solicited, said: ‘Yes, I 
want insurance, but I cannot afford it 
now, because I have just opened this 
dry goods store. Come around and see 
me again,’ naming the time. When the 
agent called he found new faces in the 
store and learned that the young man 
had just died after an illness of but a 
few days, leaving his estate embar- 
rassed for funds. 

“Therefore, when a man says he can’t 
afford life insurance because he needs 
his money in his business, he should 
say, rather, that he can’t afford to be 
without life insurance, for the very rea- 
son that he does need his money in his 
business.” 





“Knowledge comes from study; wis- 
dom from experience, and riches from 
delivered business only.” 


PLEDGE FOR AGENTS TO SICN 
FOR THE PRESENT YEAR’S WORK 


The Illinois Life sends a pledge to 
fits agents for 1909. It can be used by 
the agent of any company. It is in- 
tended to be a mark set by an agent, 
guaranteed by himself. It is a goal to 
work for, a record that must be made. 
The pledge is: 

Realizing that my success or failure 
as a life insurance salesman is an alter- 
native wholly dependent upon my in- 
dividual efforts, and 

Being at the threshold of a new year 
with all its opportunities and possibili- 
ties before me, 

I do hereby solemnly resolve and 
agree with myself as follows: 

That I will throughout the year 1909 
devote my entire time, talents and en- 
ergies to the business of the .......... . 

That I will work enthusiastically and 
determinedly not less than hours 
each working day; 

That I will interview during each 
working day not less than likely 
prospects on the subject of life insur- 
ance; 

That I will exert my utmost endeav- 
ors to close and have examined at least 
applicant.. each week; 

That t will secure each week applica- 
tions for not less than thousand 
dollars; 

That I will personally procure and 
pay for during the month of January, 
and during each succeeding month, not 
less than thousand of new in- 
surance; 
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That I will personally procure and 





pay for by Dec. 31, 1909, not less than 
thousand of new insurance; 

That I will in all my dealings with 
and on behalf of my company scrupu- 
lously adhere to the principles of the 
square deal, realizing that the highest 
success is attainable only by adherence 
to these principles. 

In witness whereof I have hereunto 
set my hand and affixed my seal this 

day of D., 190.. 


ATTACK BRINGS DEFENSE 


When a reputable company is at- 
tacked there are benefits to be gained 
even in the opposition directed against 
it. During the periods when the enemy 
is silent men forget how to use fire- 
arms. When the firing begins the agency 
forces of a company, if it is a first class 
institution, become more closely welded 
together and are converted into a fight- 
ing machine. Instances can be cited 
where a company has been attacked and 
the agents, putting more vim into their 
work, achieved greater results than 
ever before. 


HOW TO WIN IN COMPETITION 

The shopper who wants to look 
around generally buys in the last place 
he looks. So, if the man who wants 
your rates to compare will promise to 
see you before closing, your way to win 
is to show your proposition hurriedly 
and remind him he will better appre- 
ciate advantages after getting posted. 
Then try to make your next engage- 
ment after he has seen your competi- 
tors. 
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Annual Statement of the 


National Life Insurance Company 
MONTPELIER, VERMONT. 
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CASH INCOME. DISBURSEMENTS. 
NONI 5 ei abillnd din Uae ciooisce eaawd Coe $5,538,628.98 Death Claims.............ssceeeceecees $1,483,587.32 
SE OR is cr sceeu sec deneanee 1,915,885.10 Dividends ..........scssscceccccccccees 279,808.14 
Considerations for Annuities............ 446,453.48 Nt rs dances Ape kbecenbe exdaee ad 285,303.86 
Pe EE Ds cin ccod vb oa seeneiorne 703.49 Matured Endowments.............. 554,641.73 
ET IE Sons avac occ ceewecuuns ce 854,145.97 
Total to Policyholders.............. $3,457,487.02 
All other Disbursements................ 1,196,174.66 
Income Saved, - $3,248,009.37 
Total, = ad $7,901,671.05 Total, = = $7,901,671,05 

ASSETS. LIABILITIES. 

(Paid for Basis) Pa (Paid for Basis) : 
Insurance ES ere ner $34,491,869.00 
U. S., State and Municipal Bonds...... $16,419,746.24 Annuity ere eee a 3,122,673.00 
Mortgages, First Liens................ 17,421,651.85 Extra Reserves............0..0e see 204,586.82 
Policy Loans and Premium Notes..... 7,106,741.78 Trust Fund Reserves.................- 75,109.00 
Real Estate, Book Value.............. 450,500.00 Policy Claims Under Adjustment...... 115,290.98 
Cash in Banks and Office.............. 1,128,714,69 Other Liabilities... ...sscccescccsccecs 60,799.58 
Interest and Rents Due and Accrued... 840,475.38 Taxes Payable in 1909................. 144,860.53 
Deferred and Unreported Premiums... 656,687.12 Dividends Payable | Serre rrr ee 530,955.12 
Be Wee AON. oo oss ccc cecccesenes 1,552.67 Surplus, - - $5,279,925.70 
Total, ° . $44,026,069.73 Total, - : $44,026,069.73 











Increase in Assets 
Increase in Surplus 
Increase in Insurance 
New Insurance paid for 
Insurance in force 


THE YEAR 1908 SHOWS: 
(Paid for Basis) 


DA cea WGee Case Rab Re RAG REA SRR Me ee eum e Rew nano alo Raa aaetee weaken $ 3,671,828 


986,756 
2,368,561 
16,159,921 


LC SES eE ECM ADS OO PED EOes REET Aes Dada behe cegeineaeenees iid bare 4% \0'0'9 0 0.0.2, 


DIRECTORS: *James T. Phelps, George Briggs, William P. Dillingham Joseph A. De Boer, John G. McCullough, 


Harry M. Cutler, James B. Estee, William W. Stickney, James L. Martin, 


Charles P. Smith, Fred A. Howland. 


Fletcher D. Proctor, 


George H. Olmsted, 


OFFICERS: Joseph A. De Boer, President; *James T. Phelps, Vice-President; James B. Estee, Second Vice-Presi- 
dent; Osman D. Clark, Secretary; Harry M. Cutler, Treasurer; Arthur B. Bisbee, M. D., Medical Director; Clarence E. 
Moulton, Actuary; Fred A. Howland, Counsel; E. A. Colton, M.D., Assistant Medical Director; George Briggs, Frank A. 


Dwinell, Frank M. Bryan, Inspectors. 
* Died December 8, 1908. 


D.G. D General M: , 424 Mi Bui » Chi " " 
RAKE, Geseral Manat 4 ED SROTAORS A COMBARY, Sate Aces, 





. SNELL, General Agent, 426 Marquette Building, Chicago, Illinois. 
Building, Cleveland, Ohio. 
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KINGSLEY SAYS THAT LIFE 
INSURANCE IS DOCTRINE OF DUTY 


Life insurance is the doctrine of duty. 
It is the highest ethical code yet prac- 
ticed by man. We hold that man is 
born to responsibilities, endowed with 
certain inalienable duties, amongst 
which are labor, that he may earn the 
right to live, and co-operation, that he 
may give as much as he gets, and be 
happy because he has, of himself and 
unaided, made provision to meet every 
liability. Life insurance seeks to make 
some part of every effort immortal, by 
putting a beneficent purpose into it. 

Life insurance builds an empire on a 
co-operation which includes a study of 
the past, the duty of the present, and 
the certainty and uncertainty of the 
future; a co-operation of this genera- 
tion with the previous generation and 
with all generations to come; a co-oper- 
ation that has in it all the business wis- 
dom of a great corporation, all the sane 
processes that have taught men to stop 
fighting each other, and in addition, an 
element of courtesy and mercy that is 
closely akin to religion. 

The power of life insurance, both 
morally and physically, is unlike the 
power of any other institution ever 
erected by mortal hands. No progres- 
sive condition can menace it; no ad- 
vance in humanity can bring about its 
destruction. Without destroying any 
good thing now existing, without halt- 
ing or impeding the advancement of 
any new truth, without waste, life in- 
surance will go on. Only degeneration 
in the moral fibre of the race can shrink 
its beneficence or paralyze its aggres- 
sive strength. It holds in a vast cita- 
del of conservatism the ambitions and 
the hopes that run through the notes of 
every wedding march, that cluster 








———— 


about every parr it lights up the 
gloom of the grave with the gleam of a 
deathless love, and wrings from un- 
willing Fate support for a new gener- 
ation of men and women. 

Life insurance was born of that love 
of kind which drew the first portrait 
and created the beginnings of art; it is 
the product of an instinct in humanity 
which has carried man from a cave in 
the earth, over a dark and bloody path, 
up to a palace. It is morally the first 
business in the world.—D. P. Kingsley. 





DOES NOT ASK AGE 


A field man states that he finds it 
better in the first interview not to un- 
dertake to ascertain the prospect’s age 
before explaining the policy in which 
the agent desires to interest him. This 
man takes the ground thé at in making 
the inquiry as to age it gives the pros- 
pect a splendid chance to end the in 
terview as he will state he is not inter- 
ested enough in the proposition to have 
figures presented. 

The agency manager states that the 
prospect will say this without having 
any idea as to what the proposition 
may be. If possible, it is much wiser 
to secure the exact age of the prospect 
before the interview, but if the age is 
not available it would be better to esti- 
mate the age and make a general expla- 
nation of the proposition. 





Think a great deal—never stop think- 
ing; plan a great deal—never stop plan- 
ning. Work hard all the while, be 
strictly honest, and as sure as the sky 
is above Providence is looking out for 
you with rich souned~-dinesdl Sage. 





The way to find time to do every- 
thing is never to let time find you do- 





ing nothing. 








NO CHEAP MEN WANTED 


WANTED 


Experienced high class salesmen to judiciously place 
“Increased Capital Stock’’ of a Million Dollar Life 


Insurance Company. Organized under conservative laws of State of Ohio. 
Not required to sell insurance with the stock. A year to a year and a 


half steady stock selling work. 
Prefer men who will be prepared 


High pay. 


to take general agency contracts in 


opening up good territory for life insurance following the sale of stock. 


Answer, giving reference, to 


THE CINCINNATI LIFE INSURANCE CO. 


Second National Bank Building 


CINCINNATI, OHIO 





HOW TO SELL ONE POLICY EACH DAY 


This is for Life Insurance Agents 


If you will send us 10 cents in stamps, we will apprise you of a 
Ris that will lead to your being able to write 365 policies each year. 


tis a sure way to 


close every prospect you have immediately. 


ADDRESS BUSINESS MANACER 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHICACO, ILL. 


In answering this advertisement kindly mention THE WESTERN UNDERWRITER. 





HAVE YOU NOTICED 


that others are coming around to the 
Unity way of thinking? We put on, 
hustled for and popularized the Guaran- 
teed Monthly Income plan of protection 
—the PERMANENT kind. The more 
its merits are mentioned the more it helps 
us. Representatives wanted. Address 


ORDER OF UNITY 
348 Sixth Ave., Pittsburgh, Pa 





STRICTLY FIREPROOF 


wore, BREVOORT 


HOTEL 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 
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ATTENTION! 


The new MONTHLY PENSION POLICY teal by the 
OLD COLONY LIFE is a sure enough winner. 


It is the ideal family man’s policy. When the head of a family dies 
there occurs a triple death, viz: the HUSBAND dies; the FATHER dies, 
and his INCOME dies. 


The Old Colony Life contracts to pay the family on the first of each 
month for a period of twenty years, a pension of $25.00 or $50.00. 

The premium rate is the lowest ever devised, and the policy provides or 
all of the modern nonforfeiture features. 


WRITE FOR COMMISSION RATES AT ONCE 
This policy is the best seller that has ever been put on the market 


OLD COLONY LIFE INSURANCE COMPANY, Old Colony Building, CHICAGO 


WANTED 


Our successful agents now writing from 


$25,000 to $100,000 a Month 


CLEVELAND LIFE INSURANCE COMPANY 
Home Office—Rockefeller Building, Cleveland, Ohio 


; _ WRITE FOR BULLETIN 
United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 


Home Office: Heyworth Buliding, Chicago 


High-class Salesmen to sell 
‘Guaranteed Income Pollcy’’ 





Issues Poxriciges THAT SELL Because or 


Annual Dividends. 

Management expenses limited by policy contract. 

Reserve deposited with State of Illinois. 

Annual additions on Twenty Payment Life and Endowment. 
Maturity when reserve and accumulations are sufficient. 


For attractive contract and territory, address 


ZENO M. HOST, Director of Agencies 


SATISFIED AGENTS 


The Lincoln National Life, now entering its 
fourth year is paying EARNED 
DIVIDENDS TO POLICYHOLDERS 
exceeding the average paid on like policies by all the 
Companies reporting to New York State. 
Such results beget satisfied Policyholders and they 

in turn beget successful Agents, 

WE CAN REFER YOU TO MANY OF EACH. 

Operating in Indiana, Michigan, Ohio and Pennsylvania. 
Lincoln National Life Insurance Companv 


FORT WAYNE, INOIANA 
ite Name indicates ite Character. 





A Good Man Wants a Posie 
tion With a Good Company 


A Company that can meet the requirements of the various Iasur. 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, IhB. 
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LOYALTY IS DISCUSSED BY 
FRANK L. CAMPBELL OF OMAHA 


The following are some extracts from 
a recent address of Frank L. Campbell 
of the New York Life, at Omaha, on 
the subject of “Loyalty”: 

“To my mind the one mistake which 
is made more often than any other in 
our business is selfishness. 

“In order to procure the best results, 
it is necessary to forget one’s self en- 
tirely, and consider the interests of the 
other person. You will find it less 
difficult to talk to a man on a matter 
of interest to him or his, than you 
will on a matter of interest to you or 
yours. It is necessary to get just as 
close to your prospect as possible, and 
just as far away from yourself as pos- 
sible. 

“Our eagerness for business is also a 
great barrier to success. I believe the 
average man in approaching a prospect 
is too apt to carry a banner, as it were, 
on which is emblazoned in beautiful 
letters of gold, the inscription, “What 
can I do you for?” instead of as it 
should be, “What can I do for you?” 

“It is not necessary to always speak 
one’s mind in order to be understood. 
The observing man will pretty nearly 
read our thoughts. If this be the case, 
then it is most essential to our success 
that our thoughts concern the other’s 
interests. We must have uppermost in 
our minds the thought of doing some- 
thing for him. We must forget our- 
selves, and, in order to. do this, it is 
necessary to study the other party’s 
needs. 

“Let us study our friends and their 
conditions; let us approach them with 
but one thought in our minds, and that 
the thought of doing something good 
for them. They will read our minds 
and become interested. 

“Following a personal acquaintance 
with the company officers comes friend- 
ship, next comes confidence, enthusiasm 
and interest in our work, followed in 
turn by loyalty and fidelity; and just 
as true as confidence is the foundation 
of business success, just as true as en- 
thusiasm and interest in work make 
hard work easy, just so true does loy- 
alty determine the degree of such suc- 
cess. 

“Our degree of success depends 
largely on what we think of ourselves, 








| our company and our friends. 








If we 
are right with ourselves, we will be 
right with the man we are trying to 
interest. We must have faith in our- 
selves and our business in order to in- 
spire confidence in the man whom we 
are trying to insure. Faith in one’s 
self is of primary importance. With- 
out this faith you will not be able to 
influence others. One cannot attract 
to himself things, persons and circum- 
stances necessary to success, without 
believing in himself and his business. 
Unless we firmly believe we are doing 
a greater favor, a much greater favor, 
for the man we are trying to interest 
than he can possibly do for us, we are 
not liable to succeed. 

“My advice is to get right with your- 
selves. Get in the proper mental atti- 
tude. Believe in yourselves. Have 
faith in your business. Have faith in 
your company, and you will inspire 
confidence in your prospect. And so 
true as confidence is the basis of all 
success, just so true will success be 
yours. 

“Loyalty, to me, my friends, is the 
sweetest word in the English language, 

7 o> it is embraced love, devotion, 
constancy and fidelity. Love for your 
wife, your children, your home. devo- 
tion to your duty, constancy to your 
occupation, fidelity to your fellow men, 
and just as true as like begets like, as 
true as confidence begets confidence, as 
true as loyalty begets loyalty, just so 
true do the combined influences of 
these most desirable attributes beget 
success,” 





MONTHLY INSTALLMENTS 


There seems to be considerable 
publicity given to policies that provide 
monthly installments to the beneficiary. 
One company gives the following rea- 
sons why such a policy is desirable: 

_ Few women have the business train- 
ing or experience necessary to make 
well selected and careful investments. 
_ A woman’s idea generally of a good 
investment is the rate of income earned. 

A large proportion of the insurance 
money payable in a lump sum to 
women is lost by bad investments. 

Trustees may prove false to their 
trust. 

All men are liable to make mistakes. 

_Even the best business men find it 
difficult to invest money safely at good 
returns. 








“reform”’ since t 
_ What Company? 

of Cincinnati. 

policy at “preliminary term.” 


fore are easy to sell. 





Whether you're an agent today or were an agent last year; 
—a policy holder today or five years ago: 
Company is the Western and Southern Life of Cincinnati. 


The “Reformers’’ have merely ‘“‘come back to our position.’’ 


There are plaudits, ever, for the sheep that went not astray. 
But the se public appreciates a Company that hasn’t had to 
at Rejane dinner. 


Why, the Western and Southern Life of 


The Western and Southern Life of Cincinnati never issued a 


This applies to Ordinary, as well as Industrial. 


It’s just the same if the 


Contracts there- 














SATISFACTION OF 


DOING THINGS 







MUTUA 


—getting names on the dotted line, or in 
other words making real money in sizable 
amounts, Itisn’timpossibleto do things. 
It isn’t lucky chance or a pull that helps 
aman win. WORKING withthe RIGHT 
COMPANY—that’sallthereistoit. For 
instance, a company that sells policies 
that the people want and will buy—that 
they cannot afford todowithout. Work- 
ing with a company that works with you 
—that actually does things to help you. 
One that willgive you a “square deal.” 
When you get to the point where you 
want to connect with a live company—not too large to appreciate merit- 
orious effort nor too small to be out of the race, write to the SECURITY 

L LIFE. If you are now i nvestigatin 
connecting with one which will help you most 


Cc. H. JACKSON, Sup’t of Agencies, Binghamton, N. Y. 


companies with a view to 
& practical way, write to 
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THE GREAT AMERICAN’S LIFE BOND AGENT'S CONTRACT 


WITH MONTHLY SALARY 





Something entirely NEW in the agency line, securing the agents work as a 
Permanent Life Investment 


For Particulars Apply to 
THE GREAT AMERICAN LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 
INDIANAPOLIS 
Operates under the Compulsory Deposit Law or inpiana 
Reliable Agents Wanted. Address 


HAVE A PROPOSITION FOR| THAT NEW POLICY 


wé 
live, up-to-date men who can 
write Health and Accident Insurance, | AND THOSE NEW RATES AND VALUES 


premiums payable monthly if desired. 
We have good territory in Ohio unas- 

signed. Our policies are unsurpassed, 

and contracts to agents very liberal. 
Communications confidential. 








turn prospectives into policyholders. High- 
ly liberal policy and values, extremely low 
premium rates, — annual dividend 
recor 


MASSACHUSETTS MUTUAL 








Address LIFE INSURANCE COMPANY 
THE COLUMBUS MUTUAL | SPRINGFIELD, mass. = 
LIFE INSURANCE COMPANY ones Ly my 5 +) - 





Health and Accident Dept. COLUMBUS, OHIO Columbus Agency: 1003 Outlook Building. 


Commercial Life Insurance Company C#!caco 


LOUIS M. WISE, President 
Incorporated under the Laws of the State of Illinois 


Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 


ou could find an old line life company twenty-two yearsold, WHICH — is maturing its policies above the estimate 
sold, THAT—is selling its policies on an average of $4.00 per thousand less than Eastern companies and yet is earning 
larger dividends than its competitors, AND—is the its choice of annual divid deferred or on 
dividend (stock) policies, with the rates on d contracts enough less in price to more than equal the annual 
dividends by annual dividend companies WITH—a statement that includes in it nothing but money and loans, the 
atter being first mortgages on farms, WOULD—you want to investigate it? Would you like to work for st? 


Address, OLD LINE BANKERS LIFE INSURANCE COMPANY 
LINCOLN, NEBRASKA 


Provident Life and Trust Company 


OP PHILBADEBPHIA 
Insurance in Force, $191,986,786.00 




















Assets, $61,033,581-50 


The NEW POLICIES of the Provident are un- The premium rates of the Provident are exceed: 
cuappesed for conciseness simplicity of form tingly low and are still further reduced by large 
for adaptability and liberality in all essentials annual dividends. 


T Cincinnati, Obie 
Y E . « e« S812 Uni rust B ° na 
gre & Exuis, General Agents, Western Ohio a +k pation, ; matt Onic 
J. W. Croox, General Ag ~ * ‘ 720 Spitzer Building, Toledo, O 


mere Agents.” ’ : lil 
itd, SE . e 7 -* : ‘ F . Cerne ein Screlt Bich 


ST. LOUIS NATIONAL 


LIFE INSURANCE COMPANY 
EDWARD S. LEWIS, President 
Capital Stock, Full Paid, $150,000.00 
A regular legal reserve, old line Life Insurance Company with all 
Policies secured by a deposit of the full legal reserve with the 
State of Missouri. Something new in agency contracts. An 
excellent opportunity for a few good men. 
ADDRESS THE HOME OFFICE 
Missouri Trust Building 


The German Mutual Life 
Insurance Company 


An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts to first class men. 











ST. LOUIS 


THE PENN» 
MUTUAL LIFE 


OF PHILADELPHIA 





Has furnished perfect pro- 
tection at proper rates for 
=? years—— 


Contracts direct with company. 
good territory open. 
direct. 


1019 Ashland Block., Chicago, III. 


Some 
Address company 


Gwe agents are representative citizens © 
their respective communitics. 











PROSPERITY PRESCRIPTION | business man. an entire etrancer who. | PROGRESSION 








SECURITY apt 


—- 
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HOW AN AGENT TAUCHT A 
REBATER A GOOD LESSON 


George Hoffman, Chicago manager 
of the Security Mutual Life of New 
York, never fails to pound a nail into 
the coffin of the rebater. He recites a 
recent experience as follows: 

“T first sold him $5,000, which he felt 
he needed, and finding on his statement 
that he was greatly underinsured for 
his means and feanliy, secured an extra 
policy of equal amount from the medi- 
cal department. On delivering the first 
policy, after explaining it thoroughly 
and getting his receipt therefor, he 
asked how much he got off. This I 
evaded, telling him we never took any- 
thing off our claims, but always made it 
a practice to settle them promptly. 

“No, indeed, there would not be any- 
thing off; his family would get 100 cents 
on the dollar. He saw through the ruse 
and laughed, but remarked, ‘All the 
same, I shall insist upon my right to a 
rebate.’ ‘If you do,’ I responded, ‘you 
will land in jail,’ and then read him a 
lecture. I got my check all right ana 
then produced the second policy, at 
which he balked like a mule. 

“This I met by showing him how lit- 
tle insurance he carried, proportioned 
to his earning capacity, and the risk his 
family was running. This did not visi- 
bly feaze him, although it was seed well 
sown, but he would not accept the con- 
tract that day. I went to see him reg- 
ularly once a week for a few weeks, 
each time introducing the subject in a 
new manner, and producing extra facts 
for his consideration, only to receive 
a positive refusal to take the policy, 
and to make up my mind just as regu- 
larly that he would do so. 

“One day he said, ‘Well, if you are 
going to compete with what I have, you 
will have to bid up lively; I will show 
you something worth while.’ He then 
produced a $5,000 policy for which he 
had paid $35 ($7 per thousand) and ad- 





vised me he had a friend who from year 
to year placed his insurance in this 
manner. At last I had him! ‘You are 
aiding and abetting a nuisance,’ I de- 
clared. ‘I know it,’ he confessed. ‘Are 
you in business to help break or keep 
the law?’ I inquired. ‘I am in business 
for the money,’ he replied. ‘Very well, 
you paid too much for your policy. You 
can buy an accident policy for the 
same amount for $25 and save $10. At 
least one-third of the people who die 
the first year of the life of a policy, do 
so from accident. Suppose you do die, 
you have no certainty that your claim 
will be paid in full, nor how soon; be- 
side, its title would be clouded.’ ‘But 
I will have to pay you the full premium 
on your policy?’ he inquired. ‘Cer- 
tainly,’ I replied, ‘and the satisfaction 
that should you drop off, your claim 
would be paid instantly, is worth more 
than the difference in price. Besides, 
you are paying too much for your in- 
surance at $7 per $1,000.’ _ 

“I then took the perfeftion endow- 
ment plan and showed him that by pay- 
ing twenty premiums he would secure 
additional protection for eight years 
longer and a large cash settlement, 
making the annual net cost of his pol- 
icy $4.33 per $1,000 on a guaranteed 
basis, irrespective of dividends, which 
would certainly make a big hole in that 
four-thirty-three. This represented a 
saving of at least $2.67 per $1,000 per 
annum over his rebated policy, which 
for 20 years at 5 percent interest on a 
$5,000 policy would mean $462.80 in his 
pocket. ‘This comparison is all on the 
supposition that you can get insurance 
in a different company each year for 
twenty years at an even rate of $35 per 
annum,’ I added. 

“He laughed and said: ‘You certainly 
deserve this policy.’ ‘I earn my money 
awful hard,’ I responded. ‘I believe 
you,’ shaking with laughter, and I fin- 
ished the job, inquiring: ‘Are you 
ready to give me that check now?’ He 
drew the check and I congratulated him 





COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Health and Accident Associatie 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, Accident 
And Health Insurance 
Ona Plan Everyone can Afford. Contracts Up-To 


Date. One Agent can represent both Companies 
giving him a complete equipment. 


Address the Home Office 








Many Good Places Are | 
Waiting for the Right Men | 


Much desirable territory is unoccupied, ready 
for men who can demonstrate their capabilities. 
Policy plans recently revised, thoroughly in 
accord with new laws, with reasonable 
premium rates and liberal values and rights. 


| ARE YOU ONE OF THEM? | 
UNION MUTUAL LIFE INSURANCE CO. 


PORTLAND, MAINE 
FRED E. RICHARDS, President 











Address 





THORNTON CHASE, Supt., 
84 Adams St., Chicago, Ill. 

EDSON D. SCOFIELD. Supt.. 
180 Broadway, New 


either: 
ork City 








Pittsburgh Life & Trust 
Company 
W.C. Baldwin, Pres. Pittsburgh, Pa. 


Issues the best Life, Accident and Health 

Policies on the market 

Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 

a broad field of action 
Contracts made Direct with the Company 
Endorsed at Home 
Assets . . . - over $4,500,000.00 


Home Office 
Pittsburgh Life Bidg., Pittsburgh, Pa. 





The Fidelity Mutual Life 


INSURANCE COMPANY 
— OF PHILADELPHIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McENIGHT, Vice-President 


—L. G. Fousz, President— 











Organized in 1885. 
THE DES MOINES LIFE INSURANCE CO. 


of Iowa. 

See Stock 3 00,000.00. 

: C. E. RAWSON, President. 
WRITES NON-PARTICI(PATING POLICIES 
ONLY. The best for policy holder and agent. 

e have acomplete line. 

W premium rates and high surrender values, 
based on a8%% reserve. “’Tis true. It’s guaran- 
in the policy and _ secured by state de- 


F200'000 Licensed in 20 states; Assets over 
T reliable agents. Not operating in New York. 
Address 
C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, Iowa. 


Liberal contracts and good territory | 





The Indianapolis Life 
Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 
Never Issued Special Contracts. 
Never Issued “Dated-Back” Policies. 
Never Had an Agency Stock Scheme. 


Lowest Premiums and Largest Annual Div- 
{lends of any Company Operating in Indiana. 





FRANK P. MANLY” Vice-Pres. & Gen. Megs 
Indianapolis 


when his rebating friend came around 
next time to fire him out of the office. 
He subsequently told me he believed 
I exercised hypnotic influence over him. 
At all events, he bought at least two 
policies for which he paid honest money 
and which he will consistently renew, 
whereas the policy his friend wrote 
will ‘die a-bornin’.’” 





PROTECTION FREE 


Geo. H. Dann, manager of the Secur- 
ity Mutual Life at Binghamton, N. Y., 
tells an incident of how he closed a 
young man who had refused to take in- 
surance. Mr. Dann turned to the door 
and apparently was about to leave the 
house when he said: “Mr. Jones, would 
you take a policy for $1,000 if it did 


on his good sense and told him that | not cost you one cent for twenty years, 


live or die.” The agent looked at him 
squarely in the eye and, of course, the 
young man answered in the affirmative. 
He then told him that if he would sim- 
ply transfer from his bank account $50 
or so each year to a life company, if 
he died his estate would not merely get 
back the money deposited with a little 
interest, but would receive $1,000. In 
case he lived the twenty years he would 
get all that he paid in and interest. Mr. 
Dann, therefore, told him that he was 
insured for twenty years for nothing 
and a safeguard was placed on his sav- 
ings. 





“Positiveness comes either from ex- 
perience, or the lack of it; but it gen- 
erally delivers the business.” 











ONLY THE MAN 


with a Columbian Nationa! License may sell 


Massachusetts Non-Participating Life, 
Massachusetts Accident, 
Health and Disability 
Liberal Policies backed by a large Surplus 
We want high grade men- General Agents, 


City Managers and District Managers. 
- Save time by writing fully. 


The Columbian National 
Life Insurance Co. 
Home Office, 180 Federal St., Besten 








THE 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 
Etablished 1867. 


Has the followinz unrivaled points of 
superiority which mike its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est cost to policy-holders. Its new 1908 
— are simple in verbiage and most 
|\liberal in provisions. THs UNION CEN- 
|TRAL has no investments in stocks or 
bonds. 


JESSE RB. CLARE, 
President, 


E. P. MARSHALL, 
Vice-President. 

















RELIANCE LIFE 
Pittsburgh. 








Pennsylvania, Ohio, 





Policies that can’t be beat. 
Assets over two and one-half millions. 
Exceptional opportunities for General Agents in: 


Iowa and Alabama. 











own as 


tution. 


surance solicitors. 


C. R. PORTER, President 


THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of that rich section of the United States 
the South is marked by the accomplishment of the State 
Mutual Life Insurance Company of G 
Forty Million Dollars of Insurance have been 
of this Company the first two years of its life asa “f 
ver a million and a quarter of assets have been accumulated 
in this period and the Company s income in 1907 was $1,600,000. 
Its contracts are readily saleable in the hands of reputable in- 


eorgia. 


poet on the books 


reserve insti- 


State Mutual Life Insurance Company of Georgia 


HOME OFFICE, ROME, GA. 





A 


tried lines. 





LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 


WANTED. 


CAPABLE and energetic representative at the Home Office 

of a conservative Western Life Company, legal reserve, to 
take charge of its “Home Office Agency.” A beautiful city of 
200,000, offering one of the best fields for successful work with 
a growing company using no schemes, but operating only along 


No advisory board or stock jobbing. An especially good 
proposition awaits the desirable selection. 


Correspondence strictly confidential. 
Address, R-23, care Western Underwriter. 
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ee 


National Life Insurance Co. 





4 UU, Bh. dAVASOUNN, OUP TOF “Agencies, Dingnamton, IN. i. 
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PROSPERITY PRESCRIPTION 

E. B. Coburn, agency director of the 
Reliance Life for Central Pennsylvania, 
submits the following “prescription for 
dull times by a famous physician, Dr. 


P. Rosperity : 

Suite 1 usiness Building Phone 

Office Hours Everywhere Hustler A—1. 
All the time. Mr. Lire Insurance Man, 
Cheerfulness.........ese06 Overflowing Measure. 
COBRGONGE soc ccc cccccscess —— 

COUPLES. co cccccoccsocecece To 

OUI. 0: ¢b.00000csvecnecees To Stick to it. 
Common Sense.........+++ A pee y > 

SEMUSSs ccccccccccvcscsccces Enough for Everybody 
CEST eccccccccccoceccses All you have got 
Optioiom. cccccscceccecece To pare. 


Mix fresh every morning and take straight 
until cured. 


Avoid cold feet. Dr. P. Rosperity. 





—— 


A POWERFUL LESSON 


The New York Life gives an inci- 
dent in connection with one of its own 
men that is a strong object lesson. 
The company says: 

“A New York Life fieldman operat- 
ing in New Jersey died suddenly the 
other day. He had been in the work 
only a short time, but was developing 

4d would have proved a success. In 
his past career, prior to entering the 
service, he made the mistake, that so 
many men make, of not insuring. He 
left a widow and one son, about 23 
years of age, a senior in mechanical 
engineering at the University of Penn- 
sylvania. The boy had nearly finished 
his course and was close to gradua- 
tion. In that particular course a di- 
ploma means everything. When the 
father went away he left his widow 
with a mortgage on their home, this 
boy in college, and not a dollar of life 
insurance. 

“Now see how even so small an 
amount as $1,000 would have bright- 
ened the outlook. It would have paid 
the interest on the mortgage, which 
was fortunately small; it would have 
given the boy money enough to finish 
his college course; a few hundred dol- 
lars would have still been left to tide 
the widow along until the son could 
get started in the world and come to 
her rescue. Life insurance would have 
— a veritable godsend to that fam- 
ily. 

“There is an old saying that ‘it 
never rains but it pours.’ ‘Misfor- 
tunes never come singly.’ So it seemed. 
The small fund left to the University 
of Pennsylvania by benevolent persons 
to aid needy students in mechanical 
engineering had been exhausted. No 
help was available in that direction. 
It looked as if the young man would 
have to quit. This would indeed have 
been the case, but for a New York 





business man, an entire stranger, who, 
learning of the boy’s predicament, that 
he stood at the head of his class, and 
was a young man of fine character, 
agreed to add a few hundred dollars to 
the university fund, thus enabling the 
professor in charge to loan the young 
man the money he needed to complete 
his course. But the mortgage on the 
home and the widow’s sustenance are 
still unprovided for. Truly, ‘charity be- 
gins at home’—with a sound life policy 
on the head of the house.” 





CHANGE OF AGE BOOK 


The Travelers Record says as to a 
change of age book: 

“Take a small book with about two 
hundred pages, and enter the name, 
address and exact age of every one of 
your customers. The insured’s name, 
if he is born on April 15 should be in- 
dexed six months later, on Oct. 15, the 
date of change of age. For constant 
reference, this book is of great value. 
It will allow you to keep track of your 
customers in a methodical manner and 
quote the correct rate immediately. 
You know just how much insurance 
every customer carries with you, and 
is his prosperity increases you have 
the information which allows you to 
approach him for additional insurance. 
The man you solicit feels personally 
complimented by the fact that you re- 
member his age. He feels that you 
take a personal interest in him, that 
your business methods are reliable, 
that he doesn’t have to go over the 
whole thing again with you, and finally 
that you are a good man to do busi- 
ness with because you keep ‘tab’ on 
your customers and do business in the 
most direct and careful way. Many a 
policy can be written because of this 
fact. It requires but a moment to 
make the entry and this book will be- 
come an accumulative asset to you.” 





DEALING WITH FARMERS 


An agent in telling how he solicits 
farmers says that often he finds them 
unfriendly to life insurance. His first 
aim is to get the prospect in a friendly 
attitude so the conversation is turned 
toward crops, stock raising or some 
topic in which the farmer is vitally in- 
terested. Then the agent leads up to 
insurance. If he finds the farmer is 
still antagonistic, the subject is dis- 
missed and farm topics are again dis- 
cussed. This is kept up until the 
farmer becomes interested in the agent 
and feels confidence in him. When the 
receptive mood is reached by these 
tactful methods the life insurance argu- 
ments begin. 





Twenty-Ninth Annual Statement of the Condition of 


THE BANKERS LIFE ASSOCIATION 


OF DES 


ASSEis, DECEMBER 31, 1908 
Total ledger assets............0- $13,056,165.63 


Interest accrued .......cecccee. 270,616.88 
Assessments payable in January, 
1909, to cover losses reported 
and not proven......scccccess 175,692.00 
Total gross assets.......... $13,502,474.51 
Deduct guarantee notes not yet 
GEE ccccvcsweccoseetsecccuce 1,595,114.89 
Total admitted assets....... $11,907,359.62 


MOINES 


LIABILITIES DECEMBER 31, 1908 


Death claims proven and unpaid None 
Death claims not proven........ $ 175,692.00 
Trust fund deposits and advance 
POVMCMS ccccccccccccccccose 18,611.71 
Accounts due and payable in 
DE EE wissen tdesexme 5,500.00 
Balance of resources............ 11,707,555.91 
DEE Gbateiudeseaenecaonene $11,907,359.62 


FUNDS AND INCREASES, 1908 


Income during the year 1908...$ 5,086,696.33 
Disbursements during the year 


WOOB wcccccccccccccccccceces 8,352,925.93 
Saved for investment during the 

year 1908 ..ncccccecsccseee 1,733,770.40 
Securities deposited with state 

department ......ccecesccces 10,858,144.89 
Guarantee fund to secure pay- 

— Fe FO errr 6,672,538.00 


Reserve fund pledged for pay- 
ment of losses in excess of 


1 per cent per annum for 

membership ...--+.++ee+ee+s 5,544,906.55 
pee in force January 1, 

1OOD wccccccccccsccccccccces 367,688,000.00 


Death claims paid during 1908.  2,888,944.19 





Guaranteed deposits returned 


.. bh ea ees x 48,471.00 
Total paid to beneficiaries since 
DR: Sceccutdasduwecs 18,041,278.71 
Death rate per thousand in 
OF O000 605020600800 600006 6.98 
Cost of insurance per thousand 
at age 35 in 1908 (other ages 
in proportion) .............. 9.45 
Increase in insurance in force 
during W9OB ...ccccecccccece 37,450,000.00 
Increase in Guarantee fund 
Guring 1008 ....cccccccseces 661,607.00 
Increase in reserve fund during 
UE. etidiewhec050040666600 0 799,510.68 
Depository banks appointed..... 9,316 





PROGRESSION SECURITY 


Wisconsin National Life Insurance Company 


Oshkosh, Wisconsin 
GEORGE M. PAINE, President 


POLICIES CONTAIN ABSOLUTE GUARANTEES 
NO ESTIMATES 


Commenced business with Capital Stock of One Hundred Thousand Dollars 
subscribed. 


October 12th, 1908. Held first meeting of stockholders, having secured charter with $1,506,000 
applications upon which $43,256.88 premiums were all paid in cash. 


November 20th, 1908. Business written $1,763,500, Premiums, $51,346.07. Now with an Agency 
Force in Wisconsin o 54 insurance men—with both Policy and Agency Con- 
tracts that meet every requirement, the Wisconsin National Life is the 
Company you want. 


For an Agency Appoint t add 


July 12th, 1908. 





the Home Office 


The Minnesota Mutual 
Life insurance Company 


ST. PAUL, MINN. 











E. W. RANDALL, President 


If you are honest, and employ successful business methods in 
writing life insurance, investigate THE MinNeEsoTa Mutua. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 





As Helps to Selling our New Policies (1908), an Agent 
has: 

Our Moderate Premiums; Low Net Cost; High Interest 
Earnings; Low Mortality Experience; Deposit of Assets to 
secure policies; and our History of Conservative and Econom- 
ical Management for over Forty Years. 

These are effective helps with intelligent people. 


We have some open territory. 


EQUITABLE LIFE OF IOWA 


Des Moines, Iowa 


NATIONAL LIFE INSURANCE COMPANY 


of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, reasurer 
ROBERT D. LAY, Secretary 














Insurance in Force December 3ist, $50,066,932.77 
RECORD Inerease in Apportioned Surplus i in 1907, 105,734.09 
OF 1907 Gain in Assets, Lisy et. 19 
Excess of Income over Disbursements, 1,093,623.43 





CHICAGO’S OLDEST AND STRONGEST COMPANY 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 





Assets - = = - = «= § 1,856,364 
Surplus Security to Policy Holders - 317,617 
Insurance in force - ~ . - 21,167,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


eee agents desiring liberal contracts for exclusive territory should write 
today direct to the Company. 
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WESTERN UNDERWRITER. 
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ARGUMENT TO PROSPECT ON 
HOW TO PAY FOR A HOME 


Do you want to own and pay for a 
home of your own? This is an era of 
home building and it is not only the 
rich or well to do who are putting up 
their own homes, but people of moder- 
ate means are buying homes of their 
own more than ever before. Within 
the last three or four years thousands 
of small cottages and houses have 
sprung up all over the country and very 
few of them are paid for at once, but 
are usually paid for in installments 
through the aid of building and loan 
associations, 

This is certainly the best way to save 
money and the desire of the head of the 
family to own his own home is a strong 
incentive to thrift. A man who owns 
his own home has an outlook on life 
far more cheerful and inspiring than 
one who lives in a rented house or flat. 
This new era of home building is one 
of the most encouraging signs of our 
American social life. 

The man who contemplates owning 
his own vine and fig tree should look 
into the chances of the future and pre- 
pare for contingencies that may arise 
in the future. Sickness or death may 
overtake the breadwinner of the family 
before the new home is fully paid for, 
and in this case all of the money put 
into the home may be lost and swept 
away, leaving the family in straight- 
ened circumstances to fight out the bat- 
tle of life in rented rooms again. 
While he lives and has the opportu- 
nity, he can, perhaps, be fairly sure of 
saving enough each year which is to be 
applied to the reduction of the debt on 
his house, but in case he should die be- 
fore his home is all paid for, his fam- 
ily might not be able to continue these 
payments and they would possibly be 
forced to vacate their home and sell it 
for what equity there was in it for 
them, 

The “Educational Fund Policy” of 
the Mutual Life provides for just such 
an emergency. By it, and for a small 
annual premium, the company under- 
takes to pay the estate of the insured 
a yearly income of $500 or more a year 
from the time the man dies until the 
last payment on the home is made, so 
that, after the man has taken out this 
policy and while he continues his pre- 
miums, which in most cases grow less 
each year, he has the satisfaction of 
feeling that, in case he should die, his 
plans for the ridding of his house from 
debt shall not miscarry. 

Suppose in a particular case the con- 
tract calls for ten yearly payments of 
$500 each towards the purchase of a 
home and at the end of this time the 
house would be paid for and clear of 
debt. Suppose that the purchaser is 
thirty-five years old. He takes out an 
educational fund policy which provides 
in case of his death for the payment to 
the beneficiary of $500 a year for ten 
years. If the purchaser lives, this pro- 
tectional measure will only cost him a 
small amount, and for it he has the sat- 
isfaction of feeling that his home, in 
case of his death, will be paid for. If 

¢ dies his family have no more pay- 
ments to make to the company, but 
will receive $500 each year for the 
a agreed upon. Each year while he 

Ives and the balance due on his house 
Gows less, the amount of his premium 
also decreases until at the end of the 
pa a my Paying time the amount is 
only $8.52, less any dividends which 
Aeght accrue. This is a very prac- 
— adaptation of this policy and 
eld find a large welcome among 

nifty young men who are in moderate 
circumstances, 
he same sort of policy can be writ- 
n by almost any company and is a 


800d on 
builder e to present to the home 








“Don’t put off till to-morrow the pros- 
Pects you should see to-day; they tight 
that policy fee in the interim.” 





WANTED 
(uueallltyoSfe 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany.~ Address 


W.B. LANE, Vice-President 
66 Broadway, New York 














A Newspaper Man 


Said that it must be the easiest thing 
in the world to sell Policies 
of Life Insurance for 


The Prudential 


Issuing as it does a 
very low-cost policy 
—putting its agents 
in a position of great 
, advantage before the 
public. 


There is an Op- 
portunity Open 
Now for You 
THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 
Incorperated as a Stock Company by the State 
of New Jersey 
JOUN P. DRYDEN, Home Office, 
President. NEWARK, KM. J. 
Write for Agency. 











National Life Insurance Co. 
Montpelier, Vermont 


Established in 1850, Operating in 36 States 


Joseph A. De Beer, Prest. H.M. Cutler, Treas. 

James T. Phelps, V-Prest. A.B. Bisbee, M. Dir. 
James B. Estee, 2d V.Prest. C. E. Moulton, Actu’y 
Osman D. Clark, Secretary F. A. Howland, Co’se! 


This Comgang held January 1, 1908, and gained 
uring the past decade: 


Assets, $40,354,241.29 Gain, 172% 
Surplus, $4,539,688.47 % Gain, 1494 
Insurance, Gain, 100% 


$153,467 ,472.00 


Its life, term and endowment contracts are liberal 
and attractive. 
D, G. DRAKE, General Manager 
424 Marquette Bidg., Chicago, Ill, 
H. J. SNBLL, General Agent 
424 Marquette Bidg., Chicago, Ill. 


OLMSTED BROS. & CO., State A ~ 
Williamson Building Cleveland, Ohio 














lasting contains. 


Selling Insurance Over the Counter. 
book conveys. 


wrote this book. 


with that concern less than 2 
paid-for business in MARCH, 


world; 


as it is published. 


ance. 


New Jersey. 
dotted tine. 


or REPUTABLE LIF 


ORDER NOW. 
shortly be advanced. 


2 Rector Street 








Orders from all over our country and f 


No carpet knight, or glued-fast-to- 


telling them how to get applications, wel 
wishes his men to believe they ought to do. 
written by an egotist nor a know-all. 
Edward J. Wessels, who keeps a dozen pairs of shoes in service an 
and oft injustice which some field-toilers have to face. 
Does HE KNOW what he wrote about? 
approached by any Northwestern Mutual agent in 


AY and OCTOBER, 1907, and in JANUAR 
paid them for $400,000 of business with $16,000 premiums. 
in premiums, in both cases in CASH. Despite heat and absences he wrote last June over $600,000 personally. 


money by the careful reading of it. 


To bring The Struggle Everlastin 
to almost dead ones—the author-publis 
regardless of apathy, indifference and pros 
for no other reason than that it will be wort 


References; this Dry an 
INSURANC 
The first edition will soon be sold. 


d 
ALL ORDERS MUST BE SENT DIRECT TO 


E. J. WESSELS 


USE THE COUPON 
Add exchange if you send a local check 


~The Struggle Everlasting = 


IS READY 





This newest book on Life Insurance, for solicitors, agents and prospectives especially, may be had now. 
Originally offered at $3.00 net a copy, for ‘‘about 200 
trated by human documents and sketches specially made, 
pages, although labor and materials have advanced meantime. 


About all of the prominent insurance officials have ordered copies for themselves (often for their agents) and 
the insurance world appears to be on the gui vive awaiting the advent of this unique book, dj 
rom foreign lands prove that there isa rea/ need for what 
The last order is from the form 
manager of the North British Life Office in respectable old London. 


Room for Only One Expert’s Convictions 
My Dear S1r:—I have listened to a reading of the entire manuscript of your new 
book upon Life Insurance entitled, ‘‘The Struggle Everlasting.” 
have been in the Insurance business for the past twelve years and have made it a 
subject of most careful study and thorough investigation. 
ature on the subject that I could procure, but must say that your new book is the finest, 
most complete, most instructive and most convincing treatise upon the subject I have 
ever read or listened to. Many of the arguments and points you make are entirely 
and original. The book should be in the library of every active insurance man in the 
sides every large insurer can glean much wisdom and save a large amount of 
ou may take my subscription for five copies as soon 
I wish to send them to gentlemen who carry a large amount of insur- 
he book must have cost you an immense amount of la 
Wishing you the success with your publication that 


Sincerely yours, 


ctive loss. 


AGENT IN NEW YORK CITY. 
The price will 


NEW YORK 


ages,” the work comprises 354 pa 
ut NO CHARGE IS MADE FOR TH 


er Mutual Life London manager, Mr. D. C. Haldeman, now joint- 
He will a 
Probably our countryman realizes the nee 
It’s good for the inactives, wait-a-whiles and put-it-offs. 


his-desk agent (who puts in his time pitting one solicitor against another) 
It was not designed out by an agent who keeps urging field-workers on to the point of madness by 
1 knowing that he never did and never could do anything like what he 
No, it’s a sane treatment of a vital question. 
It was designed, written and published by a 
d knows all the trials, discouragements, depression 
He wanted to help them. 
HOW COULD HE HELP KNOWING? 
the over 50 years of that company’s existence. 
ears. Before he resigned he was the TO ee Leader in personally-written and 
and JUNE, 1908. That last month he 
To other Companies that month he paid some $4,000 


Have read all books and liter- 


r, study and expense. 
it merits, I am, 
(Signed) GEORGE R. LYON. 


to the notice of all live life insurance men—for that matter 
er has not hesitated to spend thousands of dollars, 
He knows that the book will win, if 
HUNDREDS OF DOLLARS to some men. 
Others will find out its GREAT VALUE in due course. Then he will at least get back 
his cash. PRICE TO “WESTERN UNDERWRITER” READERS until FEB. 15th, 
only,is $3.00 net in N. Y. The introduction is by John Franklin Fort, the Governor of 

It alone will favorably influence prospectives toward using the 


BANK, MERCANTILE AGENCY, 


rofusely illus- 
EXTRA 154 


ges, 


erent from others. 
he Struggle Ever- 


reciate the chapter dealing with 
in England for the dynamics this 


Neither was the book 
lain, everyday PRODUCER, 


His record was never 
The author was 


new 
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HOW TO MEET AN ATTACK 
ON A COMPANY’S REPUTATION 


One of the companies takes up the 
question of how to meet false state- 
ments against it which an agent may 
meet in competition. Usually an attack 
is a general one, the idea being to cloud 
the mind of the prospect. No incisive 
or definite criticism is presented. Usu- 
ally, the competitor claims the company 
is weak, it contests many claims, its 
policyholders are dissatisfied, or its 
officers are grafters. 

Often the agent is bewildered by the 
statements. Perhaps he is staggered 
in the attempt to defend the company 
because he does not know how to go 
at it or it is greater than he can ac- 
complish in a limited time. 

A lot of general statements are worth 
nothing. Declare them false and insist 
that they be considered so until proven 
true. 

The company gives this advice to a 
young agent. 

“T have in mind one of our agents 
who, not long since, was in competition 
with one of the giant eastern compa- 
nies. The agent of the giant undertook 
to use just such tactics as I have re- 
ferred to, with the result that very 
shortly he himself was placed in the 
position of trying to prove that the sev- 
eral hundreds of millions of assets held 
by his company were well and conserv- 
atively invested. The job was, of 
course, entirely too big for him, and in 
a very short while he retired from the 
field, having left such an unfavorable 
impression upon the prospective appli- 
cant that the placing of insurance with 
his company was entirely out of con- 
sideration. 

“Ifa competing agent makes a state- 
ment which in any way reflects upon 
your company, make him prove it. 
Don’t you argue against him, but make 
him produce the proof. If he can’t 
prove his statement, and ninety-nine 
times out of a hundred he can’t, he 
loses the application. 

“When a competitor makes a vicious 
attack on your company, don’t get ex- 
cited and don’t undertake to overwhelm 
him and your prospect with a flood of 
statistics bearing on the point in ques- 
tion, but in gentlemanly though un- 
mistakable language brand the state- 
ment as a malicious falsehood and in- 
sist that the same shall be so consid- 
ered by yourself and the prospect until 
satisfactory proof is produced, and 
make your competitor produce the 
proof.” 








NEED A SWIFT KICK 


When you are satisfied with your art, 
your education, your work, your relig- 
ion, the government under which you 
live, you are dying at the top and had 
better telephone for the undertaker. 
Take the halter off your thoughts and 
give them a good kick behind. 
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Bonds 
Stocks 


Cash 








W. HOWARD NIMICK 

W. C. McCAUSLAND 
AMES CAROTHERS 
OBERT GARLAND 


CONDENSED REPORT 


——OF THE 


PPINDUNGH LIFE 


DECEMBER 31, 1908 
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TUNE OOMPANY 


CAPITAL STOCK FULLY PAID, . $1,000,000.00 





OFFICERS 
WM. C. BALDWIN, President and General Manager 


FREDERICK C. PARSONS, Comptroller 

J. H. MAHAN, Secretary and Asst. Treasurer 
FRANK EWING, Treasurer and Asst. Secretary 
DR. H. A. MILLER, Medical Director 
MILES M. DAWSON, Consulting Actuary 


W. HOWARD NIMICK, Vice President and 
Chairman Executive Committee 

JAMES J. DONNELL Vice President and 
Chairman Finance Committee 

JAMES CAROTHERS, Vice President 





ASSETS 


Mortgage Loans ‘ ‘ 
Loans to Policy Holders 
Collateral Loans. . 
Premium Notes ‘ , ‘ 
Contingent Reversion . . 


Rents Due and Unpaid ‘ , 
Interest Due or Accrued ; ’ 
Premiums Due or Accrued . , 


LIABILITIES 


Legal Reserve for carrying out all ited aeeme , 
All Other Liabilities : 





Assets as security to policy holders in excess of all legal requirements 


Bes 
Beeksses 
SSssSssesssss 


329,355.00 
$23,602,663.39 





$21,407 816.00 
491,611.00 


$21,899,427.00 
1,603,236,39 
$23,502,663.39 








INSURANCE IN FORCE, $75,000,000.00 





W. H. SEIF 


HENRY R. REA 
ROBERT PITCAIRN 


DIRECTORS 
{AMES J. DONNELL V. Q. HICKMAN 
. W, BLACKBURN W. I. BERRYMAN 


FRED W. KIEFER 


WM. C. BALDWIN 


FREDERICK C. PARSONS 
Hon. NATHANIEL EWING 
OHN H. MURDOCH 
on. E. F. ACHESON 
G. W. JOHNSON 
J. V. RITTS 




















DIRECTORS 
P, A. CHAMBERLAIN 











MINNEAPOLIS 


LEONARD K. THOMPSON, President, 


Northwestern National Life Insurance Company 





| 





Pres. Security Nat’) Bank 
Cc. T. JAPPRAY 
Vice-Pres. First Nat'l Bank 





A WESTERN COMPANY FOR WESTERN PEOPLE 





B. W. DECKER 
Vice Pres. Northwestern Nat’! Bank 
A. A. CRANB 
Vice-Pres. Nat’] Bank of Commerce 


B. P. NBLSON 
Nelson-Tuthill Lumber Co. 
GEO. B. TOWLE 
Treasurer 
JOHN T. BAXTER 
Counsel 
W. J. GRAHAM 
Vice-Pres. anc Actuary 
L. K. THOMPSON 
President 

















RECORD FOR 1907 


NE bi dds na nibtineabidatens awd $1,582,925 .12 
Excess of Income over Disbursements..... 492,452.84 
Paid Policyholders and Beneficiaries....... 787,345.03 
ERCEORES TE DOUG oo.00 ccvcccccesaccssevece 49,104.65 


Admitted Assets.. 


SANVARY 1, (908 


-- - $5,231,828.94 


Peat Getieieaiiints den® Gamaliatestnn...... .....0c0.0.c.accaeccesece sacs .ccscsceceee MAD 
I Bh IB ao vc os: ss0y 000 c00c cccccncntese Sone cee eee 6b00. 0000 g0ds cesecnse eeee 22,635,623.00 
Rs siscien tute iene xetlnaat haan neal 150,820.69 








Note 


Northwestern National 
is entering additional 
Western States 

and offers especially 
advantageous 
propositions to reliable 
Men who desire to 
establish permanent 
business connections. 
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